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Photo by Keystone View Co., Inc. 


Native Silversmith of Jaffa, Palestine, and His Primitive Shop and Work Bench 
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THE ATLANTA WOMAN’S CLUB 
cA favorite institution of southern social leaders, where Mrs. 








Irving S. Thomas, President of the (lub, gave a dinner 
for which she personally selected the Lancaster pattern in 
Alyin Long-Life Silver Plate. be 
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“Ther atmosphere of colonial times and customs 
surrounds the Lancaster pattern in Alvin Long-Life 
plate, and this was what contributed most to the suc- 
cess of a dinner I recently gave at the Atlanta Wom- 
an’s Club. I wished to set this affair apart from the 
usual club dinner and in this aim I succeeded perfectly 
by using a silver service notably superior to the ware 
ordinarily used in most clubs.” 


You can obtain the same pattern which Mrs. 
Thomas selected when she entertained at the Atlanta 
Woman’s Club. Leading jewelers in your city carry 
the various patterns in Alvin Long-Life Silver Plate 
to meet the requirements of those whose taste sets 
the standard of fashion. Such jewelers will show you 
the Molly Stark, George Washington, and Victory 


patterns, as well as the Lancaster pattern. 


Mrs. Irving S. Thomas 
President Atlanta Woman's Club 
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ag | ALVIN, SILVER, COMPANY | 
=; - 20 Maiden Lane, New York aoa 
5 Makers also of Alvin Sterling Silverware 
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OCIAL leaders’ preference of Alvin Long-Life 


Plate attracts the attention of your best patrons. 


ALVIN SILVER COMPANY p 
20 Maiden Lane, New York 10 S. Wabash Avenue, Chicago 


The September Ladies’ Home Journal and other women's publications carry 
this advertisement. The knife is here about three-quarters actual size. 
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Was Jeremiah Dummer, the Colonial Silversmith, the 
First American Painter? 














EMBERS oi the silverware industry 

and students of the work of the early 
colonial silversmiths were deeply interested 
recently in an article which appeared in 
The New York Times Book Review and 
Magazine, by Frederick W. Coburn, calling 
attention to the fact that Jeremiah Dum- 
mer, an American silversmith of the later 
17th and early 18th centuries, also known as 
an engraver, had been discovered to be a 
portrait painter as well, and one of distinc- 
tion. 

The importance of this discovery lies in 
the fact that Dummer antedates by nearly 
a century John Singleton Copley, whose 
work used to be considered the beginning of 
American art. Mr. Coburn tells the story 
of the discovery that Jeremiah Dummer, the 
siiversmith, was the painter of the portraits 
of himself and his wife, which until recently 
had been attributed to Sir Godfrey Kneller, 
and calls attention to the fact that this may 
open the door to inquiry as to whether other 
portraits attributed to Kneller were not the 
work of Dummer or other artists, because 
the work of Dummer shows characteristics 
heretofore attributed to Kneller. 

Discovery that Dummer was the artist of 
the pictures of himself and his wife came 
from a recent scrutiny of the back of the 
canvases themselves, Inscribed on the back 
ef one canvas it is possible to read: 

Jeremiah Dummer Pinz, 
Del in Anno 1691. 
Mei Effigies, Aetat 46. 


On the back of the other portrait are 
the words: 

Efgies Anna Dummer, Aetat 39. 
Depicta a Jeremiah Dummer 
Anno Dom. 1691. 

Comparison of the handwriting of these 
inscriptions with several of Jeremiah Dum- 
mer’s signatures, readily accessible at the 
Massachusetts Historical Society, appears 
to preclude the likelihood of a fraud or 
hoax. 

The discovery is attributed to Frank W. 
Bayley of Boston and has been accepted by 
the Historical Society as indubitable. 

Mr. Coburn says: “What now interests 
specialists, such as Mr. Lawrence Park and 
Mr. Worthington Ford, is to ascertain 
which, if any canvases of the early Colonial 
period previously attributed to Kneller, or 
unattributed, have characteristics and man- 
nerisms similar to those of Dummer’s self- 
portrait. Of such works several are under 
suspicion in the Massachusetts Historical 
Society collection. Two at least of the ear- 
lier portraits in Memorial Hall, Harvard 





University, deserve to be studied as pos- 
sibly by Dummer, Several engravings that 
are in the history books look as if they 
might have been made from original paint- 
ings by this hand. Here, obviously, is ma- 
terial for attribution, and possibly contro- 
versy, that can only be predicted at this 
writing.” 

There has been no difficulty in finding out 
all about Jeremiah Dummer and his family, 





JEREMIAH DUMMER, EARLY AMERICAN 
SILVERS MITH 


(From a Portrait Now Believed to Have Been 
Painted by Himself) 


ancestors and descendants, for they have all 
been well-known and their deeds the sub- 
ject of record. The only mystery lies in 
learning where and how he learned to paint 
and why his talents in this line were not 
known to the public as were his talents as 
an engraver. 

Jeremiah Dummer was the son of Rich- 
ard Dummer, born in 1598 and who came 
over to this country in 1633, accompanied 
by his wife Mary, and settled at Roxbury. 
The father was one of the first settlers of 
Newberry, and though at one time he re- 
turned to England, he came back in 1838. 
Richard Dummer’s first wife died and he 
was married in 1644 to Frances, widow of 
the Rev. Jonathan Burr of Dorchester, the 
first offspring of the ‘union being the son, 
Jeremiah, born September 14, 1845, who 


was destined to have a prominent place as 
silver engraver, and from present discov- 
eries, portrait painter in the colonies. 

Of Jeremiah’s early life much is known 
but there does not exist any information 
as to where or when he learned painting, 
whether abroad or here, but as Mr. Coburn 
says in his article, from the considerable 
technical ability apparent in his work, it is 
reasonable to suppose that he had a brief 
period of apprenticeship of some good mas- 
ter of the art in London, as his manner is 
not that of the self-taught colonial artist. 

What we do know about Dummer is given 
by Mr. Coburn as follows: 

“At 14 years, at all events, Jeremiah 
Dummer was apprenticed to John Hull, the 
Boston silversmith, born in England in 
1624, and died in Boston in 1683. He was 
with Hull for eight years, coming under the 
influence presumably of his older partner, 
Robert Sanderson (1608-93), who, unlike 
Hull, had learned his trade in England. 
How admirably the work in a Colonial sil- 
versmith’s shop would fit a talented youth 
for proficiency in almost any fine art need 
hardly be said. In design and finish the 
Hull and Sanderson church and convivial 
silver stands up well alongside almost any 
seventeenth century European workmanship 
in the same craft. The apprentice in their 
shop learned engraving as a matter of course 
and perhaps had a hand in the making of 
the celebrated pine tree shillings, the most 
celebrated numismatic achievement of this 
firm. 

“After serving his apprenticeship Jere- 
miah Dummer set up in business for him- 
self. He married in 1672 Hannah, daughter 
of Joshua Atwater of New Haven, whose 
daughter Mary had been married to John 
Coney, another Boston silversmith. He con- 
ducted presumably a busy and prosperous 
shop. One of his apprentices was his 
nephew, John Allen (1671-1760). 

“It is perhaps not fanciful to find that the 
Dummer workmanship in silver. was a little 
more impressionistic, more painter-like, than 
that of some of his contemporaries. Thus, 
at least, one reacts in the presence of such 
examples of his work as a very fine stand- 
ing cup, the body spirally fluted and the 
base with gadrooned border, bought from 
him by the First Church of Milton in 1701. 
Similar breadth and charm of plain surface 
and vigor of concentrated ornament mark 
two of his caudle cups, now owned by, re- 
spectively, the First Church of Boston and 
the First Congregational Society, Chelms- 
ford, Mass. 

“Jeremiah Dummer’s active part in pub- 
lic affairs is of record. He was made a 
freeman in 1680. He was a member of the 
Artillery Company, now known as the An- 
cient and Honorable Artillery Company. 
He served for a time on the Board of Se- 
lectmen and he was treasurer of Suffolk 
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county. He was a justice of the peace and 
for a time a judge in one of the lower 
courts, He was on the Council of Safety 
during the uproar which the conduct of 
Governor Edmund Andres caused. 

It was perhaps appropriate that a dealer 
in precious metals should have been keenly 
interested in the operations of the most 
famous of American Colonial “pirates.” In 
July, 1699, Jeremiah Dummer was of the 
council which examined an inventory of the 
supposititious treasures of Captain William 
| aa 
“Other historical references indicate that 
the first American artist-painter was re- 
garded by his contemporaries as a good 
business man. . . . 

“His work as engraver doubtless kept 
Jeremiah Dummer in close touch with the 
Colonial financial problems of his time. The 
era of pine tree shillings was followed by 
one of printing-press money. Dummer is 
known to have printed for the Connecticut 
colony large quantities of paper money be- 
tween 1709 and 1713, for which he is be- 
lieved to have engraved the plates. 

Jeremiah Dummer had four children. The 
eldest son, Samuel, amassed a fortune in 
Jamaica and later returned to this country 
and died in 1737. A second son, William, be- 
came Lieutenant Governor and later acting 
Governor of Massachusetts. The third son, 
Jeremy (sometimes called Jeremiah) be- 
came agent of the Massachusetts Colony un- 
der Queen Anne and was agent of the colony 
of Connecticut from 1712 to 1730. One 
daughter, Anne, married John Powell. 








Collars Then and Now 


By CLement W. Coumbr 

nat do you know about collars? 

Two for a quarter formerly, double 
that during the recent mix-up? All wrong, 
that’s not what we are talking about here. 
Our collars run into hundreds of dollars 
each, besides linen collars don’t interest 
the jewelry trade. The vagaries of our 
language lead us on to labyrinthine paths, 
and the term, at this day reeking of the 
plebeian laundry, meant in olden times the 
worn symbol of honor, an insignia of 
which to be proud of. We will explain. 
Just listen and we will give you Haydn’s 
definition in his “Dictionary of Dates.” 
Here it is: 

“COLLAR, a very ancient ornament. 
The Roman hero Titus Manlius slew a gi- 
gantic Gaul in single combat, and put his 
torques (twisted chain or collar) on his 
own neck, and was hence surnamed Tor- 
quatus, 361 B. C. A collar is part of the 
ensigns of knighthood. That of the Order 
of the Garter is described, and its wearing 
enjoined, in the statutes of Henry VIII, 
24th April, 1522;. but a collar had been 
previously worn. Ashmole. The collar of 
SS. was adopted by Henry IV., and became 
a Lancastrian badge; some consider the 
letters stand for ‘souveraigne,’ in reference 
to his claim to the crown. Some writers 
consider SS. to be in honor of St. Simpli- 
cius, a martyr. The Order of the Collar 
or Necklace (or Annonciada) was _ insti- 
tuted by Amadeus VI. of Savoy, about 
1360.” 

So you see from this clear and extended 
definition that there was a deeper signifi- 
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cance in the scornful expression that you 
“wear no man’s collar.” It meant being 
under no man’s authority. And that torque, 
mentioned above, was one of. the earliest 
styles of collar; it was the national em- 
blem of the ancient Celtic race, and we 
have numerous extant specimens. They 
were frequently of gold, but more usually 
of bronze; a flat plate or bar twisted on 
itself then bent into circular form to fit the 
neck, The changes that happened to that 
neckband or collar of the savage Celt be- 
fore it came down to our ladies as a neck- 
lace, etc., are many. Paul Rouaix affords 
us a short history of the jewel; we will 
give a translation here. 

“The collars composed of shells threaded 
together as worn by the savage tribes at 
this day show us what a high antiquity the 
collar dates from in the history of orna- 
mental attire. It was, at one and the same 
time, an ornament and sign of power; it is 
in this latter function that it is carried 
down to us in the collars of the Orders of 
Chivairy (as the collar of the Golden 
Fleece, etc.). As we can see on an Egyp- 
tian monument in the Louvre Museum, Pa- 
ris, the collar:is giver’ someone as a kind 
of investiture. The Egyptian collars worn 
by divinities and high personages had a 
number of strands, of which the last often 
ended in a kind of pendant drop. We find 
these: jewels represented with incrustations 
even in the metal statues. In the funeral 
ceremonies they used them to be placed 
round the necks of the dead. Symbolism 
dominates, as always, in decoration with 
fishes, little erect sparrow-hawks’ heads, 
lotus flowers, scarabs. Granulated collars, 
chains of gold in braids, clasps, engraving, 
damaskeening, enamelled clayy, all testify to 
the perfection of this branch of art. 

“The greatest variety ruled in Greek col- 
lars; they had triple pendeloques, little 
bells, annular shells. The most numerous 
are pearls, drops, stars, crescents. The 
collar, which the Romans termed baccatum 
or seeded was composed of the seeds of 
fruits and glass colored beads. Threads 
of gold plaited, knotted, beads of amber, 
numerous emeralds, garnets (to which were 
attributed magic virtues), glass pastes, 
metal shells (chiselled and stamped), also 
cameos figured in the ornamentation. The 
Bibliothéque Nationale possesses two 
lovely antique collars; one is 27 centi- 
metres long and composed of five colon- 
nettes with rams’ heads as bases and 
capitals alternating with two cameos and 
four gold pieces. The other is formed of 
massive gold bows alternating with seven 
emerald cylinders. The phalerae of the 
Latins were collars of which the first 
strand, of metal medallions (stamped or 
chiselled), supported a second _ strand, 
drooping, of pearls, drops, and crescents.” 

The Etruscan style is distinct from the 
Greco-Roman through a kind of austerity 
stronger in its composition and by its show- 
ing greater influence of the Egyptian spirit. 
Granulations, rope forms, small spheres, 
Palmettes, shells, Medusa heads, amphorae, 
flowers, pomegranates intermingle with 
scarabs and other decorative motifs of 
Egyptian art. In the Louvre is a pretty 
collar of a young girl in braided chain with 
little globes, palmettes, and stamped tassels. 
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The Gauls wore great collars made of 
strong bands of twisted metal; they were 
military insignia and called’ torques. The 
early Christians wore a collar having 
pendants of symbolic forms of which some 
enclosed certain relics to preserve against 
evil and maladies. The pagans had an.an- 
alogous usage in their bulae. It was thus 
that Charlemagne was buried with a golden 
collar which contained a relic. Collars 
were in great vogue in the Middle Ages: 
Writers of this period never describe the 
costume of any great person, man or wom- 
an, without mentioning this jewel. They 
relate everywhere about “rich collars cov- 
ered with gold work and precious stones.” 
We read in the Roman de Jean de Paris: 
“A collar of gold was placed around his 
neck all covered with rubies, diamonds, 
and emeralds, and it had in the centre a car- 
buncle that made a great light.” The term 
that is employed as frequently as collar is 
the word “carcan.” The inventory of Ga- 
brielle d’Estrées (XVI. century) describes 
“a large carcan containing 16 pieces, 7 of 
which represent the 7 planets, the 16th 
serving to be placed in the middle of said 
carcan which represents Jupiter.” Enamel 
work rules in this branch of goldsmithing 
as elsewhere. With the XVIth century, 
chiselling takes a prominent place: letters, 
ciphers, monograms, devices, intermingle on 
the collars with characteristic motifs in 
the style of the period. In the XVIIth and 
XVIIIth centuries, with the importance of 
the precious stones, the collar becomes a 
work of joaillerie (instead of bijouteric). 

Referring to the French term carcan 
(carcanet), mentioned above for a jewel set 
collar the term arose as follows. Charles 
VII. (1422-61) had the first diamofid neck- 
lace ever made presented to his mistress, 
Agnes Sorel, and she termed it her carcan 
(pillory) on account of the sharp edges cut- 
ting her skin when the stones shifted about. 

But the most imposing gorgeous collars 
are those of office still used by function- 
aries of historical prestige such as the 
mayors, chamberlains, etc., of Europe. Their 
heavy, massive links are of finely chased 
and embossed work. 








Announcement has just been made of 
three important changes affecting leading 
executives of the National Cash Register 
Co. John H. Patterson has resigned as 
president and general manager, but will 
continue actively in directing the affairs of 
the company. His son Frederick B. Pat- 
terson was elected to succeed him as presi- 
dent, while J. H. Barringer was made gen- 
eral manager. John H. Patterson has-been 
president of the company for 37 years. He 
built it up from a workshop of one room 
with two employees to a national organiza- 
tion employing 10,000 men and women in 
all parts of the country. Frederick B. 
Patterson is 29 years old and his first work 
was on a farm. He attended school for two 
years in England and had been connected 
with the National Cash Register Co. for 
the past 10 years. He has been taught the 
principles of the business by his father. He 
started at work as a workman in the foun- 
dry. »J. H. Barringer, the new general 
manager of the company was promoted 
from the ranks. 
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RADIO CLOCK 


Interesting Timepiece Exhibited by In- 
yentor in Boston Jewelry Store 


Boston, Mass., Aug. 17.—Bigelow, Ken- 
nard & Co. are exhibiting this week a large 
clock operated by wireless. The principle 
js the automatic regulation by wireless waves 
from Arlington, D. C. Pedestrians who 
stopped to look at this new timepiece no 
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clock and be regulated automatically every 
day by the Government wireless station in 
Arlington. 

A proposition is under consideration in 
New York, it is reported, of installing 2,600 
such secondary clocks in a hotel, and Mr. 
Casner says they could be placed under the 
control of one master clock, or there may be 
established three units, each with a master 
clock. Just how many can be operated by 
one master clock is a matter of speculation, 
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The whole mechanism is attuned to the 
wave-length that goes out from Arlington to 
tell the time, and there is an adjustment on 
the clock that opens and closes a circuit on 
the selecting device, so that it eliminates 
possibilities of error. The 12 o'clock tick 
from Arlington sets the master clock for- 
ward or backward, as the situation demands, 
and 30 seconds later the master clock cor- 
rects all the secondary clocks connected 
with it. 








Loe 











INTERESTING RADIO CLOCK, AUTOMATICALLY REGULATED BY WIRELESS WAVES FROM 
AT A BOSTON JEWELRY STORE 


doubt visualized the intricate machinery that 
may be presumed to be inside, accustomed 
as most people are to the basic mechanical 
principle of a timepiece, but the fact is that 
in the massive case there is no pendulum, 
and back of the large dial there are only a 
few wheels and coils. These gather up elec- 
trical impulses from a master clock on the 
seventh floor of the Bigelow, Kennard build- 
ing, and convert them into a propelling force 
for the movement of the dial hands. 


The demonstration is made by the in- 
ventor, T. S. Casner, of New Jersey 

He entertains the ambitious hope of some 
day revolutionizing the clock industry by his 
invention, so that in the future there may be 
clock units in the large office buildings and 
hotels and even in large homes that have 
many clocks. Almost numberless secondary 
Clocks may be hooked up with one master 





but it is only the master clock that needs 
personal attention occasionally to keep the 
system operating, and it is the machinery 
only that needs this attention. Correct time 
is maintained by the wireless waves. 


For the purpose of the Boston demonstra- 
tion Mr. Casner stretched one wire between 
two flagpoles on top of the Bigelow, Ken- 
nard building, to intercept wireless waves 
from Arlington. Bringing this wire in 
through a window on the seventh floor he 
connected it with his master clock, connect- 
ing it with the secondary clock on the street 
floor. He demonstrated to groups of spec- 
tators the operation of the machinery on the 
seventh floor as the wireless message came 
from Arlington. At the side of the large 
clock dial there is a selecting device, so 
named because it selects the effective waves 
coming through ether. 





WASHINGTON, D. C., SHOWN BY THE INVENTOR * 


Retail Jewelers of Swampscott, -Mass., Dis- 
cuss Silverware 

Swampscott, Mass., Aug. 19—“How to 
Set a Smart Dinner Table” was the sub- 
ject of discussion at a meeting of the Re- 
tail Jewelers’ Association of Massachusetts 
at the New Ocean House today. A dinner 
service of solid silver, valued at $10,000, 
from the Gorham company, was used to 
illustrate the discussions. Franklin Taylor, 
president of the company, and Miss Mar- 
guerite W. Jordan were in charge of the 
exhibit. 

Other exhibits of silver include repro- 
ductions of New England heirlooms, a 
Paul Revere teapot and toaster, chocolate 
pots, chafing dishes, salad and other pieces 
of silver from Europe. More than 200: 
retail jewelers were present at the opening.. 
The meeting will continue to Sunday. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems. Interesting Old Grandfather Clock Exhibited 
During Old Home Week at Winsted, 
Toronto, Can., Aug. 17—The monthly report of the Trade of Canada for May gives Conn. 
the value of imports for home consumption in the jewelry and allied trades as follows: 


r WInstTep, Conn., Aug. 22.—Among the 

‘wo Months ’ . 

Month of Mey. Ending May. displays of Winsted, Conn., manufacturers, 
A A Aug. 14-20, which was “Old Home Week” 
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1920, +1921. =-_'1920._ = '1921. = in Winsted, there was one by the William 
Dollurs. Dollars. Dollars. Dollars. : : ° 
" ;, L. Gilbert Clock Co., in the window of 
Clocks vsseeeeeeer sete ee eteeeeeeeeeees ~United Kingdom.... $455 $743 $878 $970 : : - 
United States....... 105,068 39,567 133,822 985,491 the Hotel Winchester, this city. ; 
renee) 5. cittacsistee 900 676 900 682 The idea back of this display was ancient 
Germany ee ee 8,049 = .coccce 13,708 clocks contrasted with modern 1921 models, 
PME a ciseascis alectelihe Silage 209 2,571 209 
SO ccaneece; sainness 40 421 940 and among them was a grandfather clock, 
Other countries..... ....... ee g27. not far from 110 years old. 
On the dial are the words, “Made by 
TOWN is6:054.98 Ses 106,423 $0,111 138,592 102,827 Riley Whiting, Winchester, Conn.,” Riley 
Clock and watch keys, clock movements and Whiti a tu Hoadl Piaeer 
scareniciatavsecunceniail United Kingdom.... 274 23 274 ~=—«1,704 iting and Luther foadley having 
United States....... 20,816 9,196 31,617 23,147 founded what is now the William L, Gil- 
Other countries.ecss ccecss GIS beiveees 912 bert Clock Co. in the year 1807. 
TUM. cscscsces 21,090 9,831 31,891 25,763 +, Lhe history of the old grandfather clock 
is given as follows: 
Time recorders and parts..........ssseeee Waitedekanedonit.ct Geiewes <aclgnes. ween  sactesio’ “Originally owned by the Reverend 
— States iewde\sers 3,565 759 5,056 1,286 Amos Chase, great grandfather of Evelyn 
THEY COUNTICB ccs aeccices seaedee e8eeeee, sereleieees Fletcher Alvord, and pastor of South 
Cn 3,565 759 +5,056 1,286 ‘Farms Parish—now Morris, Litchfield 
county, Conn.,—from 1790 to 1814. In the 
OS SEE OCCT CT a Kingdom..... 204 88 504 127 winter of 1814 and 1815 Mr. Chase re- 
ae y) ‘ ° 
— mares es ae _ ge moved his family and household goods by 
Switzerland ........ 13,963 11.366 26,914 23,343 ox drawn wagons to western Pennsylvania 
Other countries.....  ....... QAGOP ccrwanis 2,440 to do missionary work. 
“ h ‘4 e . 
ROE --i4a.c.aceae aianacs 14,934 15,908 29,542 29,611 ct po - es pe a ~ the 
Watch actions and movements and parts garet oO , € secon ouse Dullt, but was 
thereof, finished or unfinished, including rescued in 1887 by the great grand- 
winding bars and sleeves............00. United Kingdom..... 1,721 127 2,129 391. daughter, Miss Elizabeth Fletcher Hequen- 
United States....... 74,332 42,241 143,787 83,473 bourg’ 
g. 
PISA CO os, 516). 0is bialersiese S98) whew 595 685 py ‘ 
Switzerland ........ 121,833 80,629 232,383 127,032 The clock was removed to Chicago and 
OiceCodntniehxuks acecnnc- aciiedar Srededa seterer restored by installing perfect wooden works 
of another Riley Whiting clock. 
YO) 198,481 122,997 378,894 211,581 “ : 
Watch cases and parts thereof, finished or “In 1919 the clock was returned to its 
DEED secs exsnnsksosancanxesernwil United Kingdom..... 526 11 609 19 original starting point and became the prop- 
United States....... 19,246 5,804 34,420 15,308 erty of Mrs. Charles L. Alvord, of Win- 
AOE oie, as eceidsictier SOE étsiemes ROW s beewees sted : 
Switzerland ........ 11,788 2,963 20,883 5,253 pi 
OU COUNIEReicsc sKeckiies see0Ses DeNesSD. -veewate’s ‘The works are wooden and keep per- 
fect time. 
POA sss:éyicia asa 32,421 8,778 56,773 20,580 
BOWEEY:. ss 6 esosiass.w nig deen ee Rerewateeus +ee.United Kingdom..... 24,869 8,715 33,162 15,399 a 
United States....... 88,153 37,706 153,187 80,228 The Sterling Watch Co., Inc., of 101 
BM kxexveasicns Me dduens eee Northfield Ave., West Orange, N. J., with 
ni Fe tteeeeeees — “a ae py George H. Barbour as the agent, has 
Ne cra Seiad eas tes 4 ; J : 
Other countries..... 62 3,335 752 6,195 been chartered in the office of the New 
Jersey Secretary of State to manufacture, 
TOtAD naxtensacigs 121,133 55,674 201,739 112,247 buy or otherwise acquire, and to own, 
Electro-plated ware and gilt ware, n. 0. p..United Kingdom..... 20,463 12,602 35,762 21,498 ae sestiy assemble, sell, distribute or other- 
United States....... 15,093 10,668 26,123 +—21,071_:~+«C Wise dispose of, and to import, export, 
France ....... er 2,201 255 2,910 1,616 trade and deal in watches, stop-watches, 
Other countries .... 43 137 — 304 clocks, time indicators or registers, and 





Pilihbbsciscs snes 37,800 23,662 64,963 44,489 «ll kinds of machines or machinery con- 
taining mechanism intended for register- 























Sterling or other silverware, n.0.p........ Urited Kingdom..... 22,320 12,926 29,480 17,431 ing or indicating time, distance, direction, 
oa 2 «10: <= 4,138 yp ann quantity, divisions of quantity, amount 
Other countries..... 0 ccseeee Bt acaatasc 1,516 Of computation of any kind, whether 
- operated electrically, magnetically, by 
TS snrcenis 37,893 17,316. 51,024 + -25,748~s means of springs or otherwise, and any 
Manufacture of gold and silver, n. 0. p...United Kingdom..... S835 2.394 8,829 6,019 and all parts thereof of whatever kind 
United States....... 8,742 2,795 14,608 8,923 or nature and any and all materials for 
a. seseneseeses 261 350 755 486 the manufacture thereof. The concern has 

IVGCROTIANGS scdeeees 1606 8 (Oe RHS 06k OS 06 lOO wee ° ° ° a 
ee ce 3 34 8 37 +a capitalization of 2,000 shares of pre- 
E ___._ ferred stock at $100 per share, amount- 
Precious stones and imitations therof, not Total........00- 14,544 5,573 24,200 15,465 ing to $200,000, and 3,000 shares of com- 
mounted or set, and pearls and imita- . mon stock without nominal or par value 
Ree ANBEROE 55's. s caren dd wa awewseawe United Kingdom..... 60,391 26,073 85,089 28,936 hil h h ill b de d pa 
United States....... 19,684 2,906 20,579 ~—s: 10,848 «= While the amount that will be devoted to 
PA RSet icaccs aisenes aldeen, seisake “satawes the starting of business is 1,630 shares of 
France .....++.ee+s a or ap — common stock without nominal or par 
sma Slee et a one ane pees ph value. The incorporators and the num- 
eR CS 4,062 690 7,918 2,370 +ber of shares held by each are: Benja- 
Switzerland: ........ 1,650: «4. 1,331 1,942 1,331 min Webster, of 2 Rector St., New York 

; 7 ; 

Other countries..... 284 1,638 505 eran City, 1,600; G. H. Barbour, of 82 ‘Wall 
a 104,293 44,539 167,135 73,437. ~St. New York City, 20, and C. B. Lee, 


of Nutley, N. J., 10. 4 














74 


THE 


JEWELERW’ 


CIRCULAR August 24, 1921. 





Paris 





ee 


Platinum with Pearls 


KARPELES 
Maker of the World’s Fine Pearls 


PROVIDENCE 





New York 


( gow and silver are always precious metals. 


Without them jewelry could not exist. 
Today, however, a third and even more popular 
metal has found its place in the settings of 


precious stones. This metal is platinum. 


The sparkling clearness and mirror-like surface 
of platinum make it a pleasingly appropriate 
background for all the light-hued stones. Espe- 
cially does it enhance the beauty of pearls. 

This newest demand has led to the creation 
of distinctive platinum clasps for La Tausca 
Pearl Necklaces. And, to suit the fancy of the 


purchaser, the clasps are made in plain, filigree 


Once seen, they create 


and diamond set styles. 


a desire to possess. 




















“La Marquise” 


Indestructible pearls with Ori- 
Mounted with 


ental tints. 
solid platinum clasp, 
full cut diamonds. 


24” length 


bee eee se 


Prices Subject to 
Standard Catalog 
Discounts 


Twenty-four 


Gold Medal Special 


A new Oriental Roman qual- 
ity with distinct pinkish lav- 







Two and Three-Strand Ceylon 
Necklaces 


Dainty creme rose pearls with 


set with endar tints. Dainty filigree special 3-diamond platinum - 
engraved platinum clasp. clasp. 
$300.00 i ee $70.00 Two strands (18 and 24 


Marquette Pearls de Luxe 
inches of rich 
Oriental Pearls, with a hand- 
some diamond-set platinum 
clasp, No. 800. 

ee eee $128.75 


inches in length) .. . $149.10 


Pearls de L’Amour de Luxe 
Rich rosee_ Indestructible 
pearls with a platinum dia- 


mond clasp, No. 805. 
26” dength. «<0 2500 $108.75 
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rm by French Women at 


Wo 
Jewelry the Races 





RENCH styles aid modish jewelry is al- 
F ways evident at the races and according 
to a letter recently received from Samuel 
Heller by L. Heller & Son, New York, the 
great European society events this year 
are no exception to the rule. Says Mr. 
Heller in his letter: Sh 

“tT was fortunate enough to arrive in 
Paris the week of the Grand Prix. You 
may bet I was at the Longchamp promptly 
at 2 o'clock on Sunday afternoon. The 
Grand Prix is considered the greatest race 
of the year. No one who has the price or 
js considered anyone in Paris will stay 
away. , 

“Say, you do not know what difficulty 
means if you did not try to get to the races. 
They could not, however, keep an American 
away, and after some dickering I was able 
to persuade a taxi that there is still plenty 
of money left in America. 

“But it was worth all the trouble to be 
there. Rien @ dire. The races were tre- 
mendously exciting. 

“The great interest for me, however, be- 
sides the races, was the great multitude of 
people. There was something to be seen 
there; the élite, the beauté de Paris were 
all there. Costumes were a marvel of art 
and color and must have cost a jeune for- 
tune, 

“What interested me mainly was naturally 
the bijouterie de la femme élégante and I 
can tell you there was not a woman there 
of any consequence who did not wear a 
pearl necklace. It seems that pearl neck- 
laces are more and more in fashion. No 
matter quelle couleur the dress, whether 
black, white or the colors of the rainbow, 
sans collier de perles the costume is wot 
complete. 

“Alors the collier de perles one must have, 
it goes without saying, encore de la bijou- 
terie. Splashes of fire radiating from all 
sides was a sight for the gods. The jewels 
worn by the. prominent personages, what 
you call of the Grand Monde, were set off 
with diamonds and sapphires. There seems 
to be no color that so effectively combines 
with diamonds as the sapphire. The soft 
velvety color of the sapphires and the bril- 
liancy of the diamond are irresistible ” 








An Earnest Endeavor to Solve One of 
the Country’s Economic 
Problems 





THE endeavor to solve a real economic 

problem of the industry, one which 
has beset the trade for a long number of 
years, is the real function of the Horolo- 
gical Institute of America, recently organ- 
~d in co-operation with the National Re- 
search Council, in Washington. Every 1e- 
tail jeweler is familiar with the scarcity of 
efficient watchmakers and to assist in mak- 
ng more and better watchmakers is the 
Purpose of the great work undertaken by 
the Institute. 

The Institute’s function, however, will be 
even broader than this because it will help 
not only the trade but the public, whose 
good will it will endeavor to increase, in 
behalf of the retail jeweler and the watch- 


THE JEWELERS’ 


CIRCULAR 


maker, by promoting the science of time- 
keeping and developing in the public’s mind 
a realization of the economic value to the 
country of correct timekeeping, by provid- 
ing satisfactory means for the voluntary 
certification of watchmakers. 

In America where education has always 
been encouraged and promoted to the ad- 
vantage of every individual a_ technical 
institute of this kind will prove particularly 
opportune and helpful. No technical sub- 
ject in America should suffer through 
neglect and it is to be regretted that a 
horological institute of this kind was not 
started long ago. 








AN ENJOYABLE EVENT 





Members of Merrimack Valley and North 
Shore Jewelers’ Associations Hold Out- 
ing at Vesper Country Club 


Boston, Mass., Aug, 19.—The Merrimack 
Valley and North Shore Jewelers’ Associa- 
tions held their annual Summer outing at 
the Vesper Country Club, Aug. 17. Mem- 
bers from Lowell, Lynn, Beverly, Lawrence, 
Boston, Waltham, Marblehead, Ipswich, 
Nashua and Haverhill were in attendance. 
About 100 journeyed by automobile to the 
club. Frank Ricard of Lowell, had charge 
of the arrangements, and through his efforts 
and those of several assistants, the outing 
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Silver Exports from Chihuahua to United 
States 

WasuinctTon, D. C., Aug. 17—A report 
from Consul James B. Stewart, Chihuahua, 
Mexico, received recently, states: 

“More silver was produced in the 
Chihuahua consular district (which includes 
such important silver camps as Parral, Santa 
Barbara, Santa Eulalia, and Cusihuiriachic) 
during 1920 than in any year since 1910. In 
fact, judging from the available figures, 1920 
was one of Chihuahua’s banner years, com- 
paring favorably with the best years previ- 
ous to 1910 and no doubt exceeding most of 
them in the total amount of silver produced. 

“The increased silver production in Chi- 
huahua is not due to the operating of a 
larger number of mines (fewer are being 
operated than in former years), but to the 
ability of large mining companies, mostly 
American, to work the large low-grade 
properties, this having been made possible 
by the installation of modern machinery and 
new processes of ore handling and treat- 
ment. Especially has this been the case in 
the Parral district, which is one of the 
world’s leading low-grade silver camps. 

Exports to United States 


“The following table shows the silver 
bullion and ore declared at the Chihuahua 
consulate for export to the United States 
during the entire year of 1920 and the first 
six months of 1921: 





Items. 
Bullion: 
Gold-silver-lead 
Silver 
Raw matte 
Silver ore 


Te 00 OE SS OOOO CERES 
ee ee 
errr en ee ee ee ee ee ee ee ee ee | 


Total 

















First 
Calendar Year 1920. Six Months, 1921. 
- = 1 « A ~ 
Troy Troy 
Ounces. Value. Oounces. Value. 
4,968,570 $4,888,354 3,121,189 $1,866,365 
3,717,747 2,411,250 1,870,786 1,111,304. 
287,472 241,797 29,854 17,533 
187,615 231,621 auhuaacsys Pee 
9,161,404 $7,773,022 5,021,829 $2,995,202 











was made one of the most successful the 
jewelers have ever held. 

Edward W. Freeman of Lowell, acted as 
starter for the sports events, which included 
cigar race, sack race, there and back, fat 
men’s race, change race, three-legged race, 
shot put, 100-yard dash, hop, step and jump, 
pillow fight, tug-of-war and volley ball. The 
winners were awarded valuable prizes con- 
tributed by various jewelry manufacturers 
and jobbers. 

The Vesper Club’s golf course attracted a 
large number of jewelers. Luncheon was 
served at 1 p. M., and dinner at 6.30. 
Edward Freeman led the singing and the 
invited guests gave short addresses. Albert 
R. Kerr, president of the Massachusetts 
Retail Jewelers’ Association, urged the 
members to telegraph Senators and Con- 
gressmen protesting against the proposed 
new tax and also spoke on the relationship 
between jobber and retailer. Mayor Thomp- 
son delivered the address of welcome. 

The entertainment committee consisted of 
A. H. Abbott, Lowell; Norman Keighley, 
Haverhill; A. Demontigny, Nashua, N. Y.; 
W. L. Fickett, Concord, N. H.; H. L. Co- 
burn, Manchester, N. H.; A. L. Flint of 
Waltham, was toastmaster. 








Burglars recently entered the jewelry 
store of Adolph E. Hutes’Springfield, Ohio, 
and escaped with $200 worth of jewelry. 


“As the entire silver production of this 
district is exported to the United States, 
the preceding table gives a fair idea of the 
silver produced in the district. These fig- 
ures, however, must not be taken as show- 
ing that the Chihuahua mines are now pro- 
ducing more silver than last year, because 
for several months the lead smelter at Chi- 
huahua, which produces the gold-silver-lead 
bullion, has been the only large one of its 
kind operating in Mexico and so it has been 
receiving and smelting rich silver ores and 
concentrates from various parts of the Re- 
public, even from mines in the vicinity of 
Mexico City. Whereas the ores usually 
smelted at Chihuahua average around 6 
kilos of silver per ton, the high-grade ores 
being received from the south average as 
much as 12 and 13 kilos and even more.” 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Govt. Standard 
Date. Official, Assuy Bars. Price. 
Aug. 16 ... 0rd. 38 63% 99% 
Na. éccsinws 38 64% 9914 
Po |) ae 38% 64% 99% 
er 38% 64% 9914 
Aug. 26 38% 64% 991% 
RUE Teo iccaes 37% 63% 9914 
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BANDITS TRAPPED 





One Thief Captured and Another Commits 
Suicide After Their Attempt to Rob 
Milwaukee Jewelry Store Is Thwarted 

by a Brave Girl Employe 


MuwauKee, Wis., Aug. 18.—One man 
dead and the other safely confined in the 
‘ail was the fate of two bandits who at- 
empted a daylight hold-up at the jewelry 
sore of F. C. Buege, 2706 Lisbon Ave., late 
Tuesday afternoon. Trapped by a squad of 
detectives and facing arrest or a battle to 
death with police officers, one of the two 
bandits shot and killed himself in the yards 
of a fuel company nearby. The second 
pandit, after a desperate struggle with a 


THE JEWELERS’ 


leaped on a motor truck and pressed the 
muzzle of his revolver against the driver’s 
head, ordering him to drive as fast as he 
could. Instead of complying, the driver 
grappled with the bandit, the truck ran into 
the curb and dumped the bandit and driver 
to the pavement. Still fighting, the two ran 
four blocks, when the bandit was over- 
powered with the assistance of passersby 
who joined in the pursuit. 

Instead of running as “Jones” did when 
he got outside the jewelry store, the second 
bandit, known as “Bill,” calmly walked west 
on Lisbon Ave. gripping his revolver be- 
neath his coat, without attracting the at- 
tention of the crowd. A department store 


owner located near the jewelry store noticed 
the second man and followed him. 


When 





GEORGE LANG, ALIAS JONES, UNDER ARREST AT MILWAUKEE 


number of pursuers, was captured in an 
alley four blocks from the scene of the at- 
tempted robbery and taken to jail. 

Only through the heroism of Miss Rose 
Nieman, clerk in the Buege store, who 
courted death rather than see her employer’s 
store ransacked, was the robbery prevented. 

Shortly before 3.30 p. M. the younger of 
the two bandits entered the Buege store 
soon after Mr. Buege had left for a trip 
into the country. Approaching a showcase 
the man asked Miss Nieman to show him 
a seven jewel watch. Miss Nieman took a 
tray of watches from the case and placed 
them on the counter. As she did so the 
elder of the men entered thé store, closed 
the screen door and then closed the inner 
door, which had been open during the after- 
noon, 

When Miss Nieman asked the man not 
to close the door, he stated that he had 
to do it because “we’re going to rob this 
place.”” Thinking it a joke, Miss Nieman 
laughed and told the men she was not 
afraid, at which the younger of the two 
whipped out a 38-caliber revolver and 
pointed it at her. At the sight of the gun 
Miss Nieman ran to the rear of the store, 
shouting as she did so, and attracted the at- 
tention of Mr. Buege’s aged mother. Miss 
Nieman was felled by a blow over the 
forehead, which dropped her in a heap on 
e floor. The aged lady, Mrs. Buege, 
eaped through the rear. window and gave 
alarm, at which the bandits fled without 
securing any loot. 

'The man who called himself “Jones” 


detectives arrived he pointed out to them 
the hiding place of the bandit in a fuel bin. 
The detectives surrounded the bin and De- 
tective Niederkorn went into the bin after 
the bandit. He faced the muzzle of the 
bandit’s revolver. Niederkorn drew his 
own revolver and ordered the man to give 
himself up. Instead, the bandit told the 
detective that he would never be taken alive 
and turning the weapon to his head and 
pulling the trigger, committed suicide. 

The man arrested gave his name as 
“George Jones,” later giving his name as 
“Lane” and still later said his name was 
George Lang and that after leaving Seattle, 
Wash., he had lived in Chicago before com- 
ing to Milwaukee. The prisoner said he 
knew the dead man only as “Bill.” Jones, 
alias “Lane” and Lang, whose police photo- 
graph is here pictured, is about 35 years 
old and appears. to be.a powerful man, 
weighing more than 160 pounds. He-was 
poorly, though not shabbily, dressed, in a 
dark suit and slouch hat. According to the 
police, he maintains that he has never be- 
fore been arrested nor has a police record. 
Investigation is now under way by the 
police to establish his past history. 

The dead man is described by the police 
as having blue eyes, long, straight black hair, 
a light growth of beard about the chin 
and upper lip. He appears to be about 25 
years old, though it is possible that he was 
considerably younger, hut aged by hard life. 
He was five feet 10% inches tall and weighed 
about 140 pounds. Later he was identified 


as Robert Cage, aged 24 years, Leslie, Miss., : 
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a conscientious objector during the war 
and paroled from Camp Grant. This in- 
formation was obtained from the Depart- 
ment of Justice records in Milwaukee. Ef- 
fort is being made to communicate with a 
woman resident of the Mississippi city, who 
was mentioned in the record as a reference 
to be notified in case of accident. Her 
relationship to the dead man is not known 
but it is expected that she would be able 
to identify him if he were the man the 
police believe him to be from the records. 

“Lane” said he and Cage had lived at a 
downtown hotel for about a week prior to 
the robbery. When their funds were ex- 
hausted, he said that they had taken up 
their abode in a box car, He claimed that 
he and Cage were driven to desperation 
when they were unsuccessful in obtaining 
work and that they were destitute when 
they decided to rob the west side jewelry 
store. 

Miss Nieman was very modest about her 
heroic act of crying for help while facing 
the bandit’s revolver, thus saving her em- 
ployer a large loss of jewelry. She received 
a bad bruise on her forehead when the 
bandit hit her with the butt end of the re- 
volver, but her condition is not serious. It 
ig thought that the bandit committed sui- 
cide under the impression that he had killed 
Miss Nieman with the blow. 








ROBBED ON A STREET CAR 
Philadelphia Diamond Dealer Reports Loss 
of Wallet Containing Gems Worth 
$45,000 


PHILADELPHIA, Aug, 19.—Joseph Fisher, 
a diamond merchant who has a jewelry 
store at 722 Sansom St., reported to the 
police recently that while riding on a street 
car he lost a black leather wallet contain- 
ing $45,000 worth of unset diamonds. 

Mr. Fisher became seriously ill after re- 
porting his loss to the Detective Bureau 
and had to be taken to his home, 1901 N. 
33rd St., in an automobile. 

He told the police that he had carried 
the diamonds, which were insured, to the 
jewelry store of Samuel Haas, on Market 
St., near 18th St. to sell some of them. 
The deal was not completed, and he took 
the diamonds away. He walked to 18th 
and Chestnut Sts., where he boarded an 
eastbound trolley car, As the car arrived 
at 10th St. he decided to call on another 
diamond merchant and signaled the motor- 
man to stop. No sooner had he stepped off 
the car than he discovered his wallet was 
missing from the side pocket of his coat. 

Fisher made a desperate effort to follow 
the speeding car, but it soon left him. He 
then made a vain effort to secure aid from 
a score or more passing automobiles, but 
none of the drivers paid any attention to 
nis pleas. He then returned to his office 
and later to the Detective Bureau. 

Mr. Fisher has been in the jewelry busi- 
ness here for more than 30 years an] is 
well regarded in the trade. 








Blatter & Co., dealing in imported novel- 
ties and art jewelry, are now open for busi- 
ness in the Wirthman building at 1023 E. 
31st St., Kansas City, Mo. 
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R. L. SCHOOL OF DESIGN 


Preparations Being Made to Open Institu- 
tion on Sept. 26 Under Improved Con- 
ditions—Large Enrollment Expected 
Provipence, R. I., Aug. 20.—The school 

year of the Rhode Island School of Design 
will open on Sept. 26 and plans are being 

rfected for the largest attendance ever 
enrolled at the institution, especially in the 
jewelry and silversmithing department, All 
of the various courses have been improved 
to meet growing conditions, and several 
new teachers have been added to the faculty. 

The completion of the handsome and com- 
modious new building for the jewelry and 
silverware department last Spring with its 
most complete and up-to-date equipment, 
now makes it possible for the school to 
offer courses of instruction in every im- 
portant branch of the jewelry and silver- 
smithing industry. A regular four-year 
course is outlined in addition to which the 
following courses are offered, which may 
be taken by anyone interested in any par- 
ticular branch of the jewelry industry, as 
day or evening work; jewelry design, sil- 
yerware design, modeling, jewelry making, 
silversmithing, engraving, tool making, hub 
and die cutting, lapidary work and stone 
cutting, electroplating (coloring), chasing 
and enameling. 

The course of study in jewelry design 
is arranged to develop refinement of taste 
and artistic ability in making original de- 
signs for jewelry. The students are taught 
to make models, to show the proper relief, 
to cut the necessary hubs and dies for the 
production by machines and to put together 
the various pieces to form the finished de- 
sign. The workshops are equipped with all 
necessary power appliances and general shop 
tools. Beginners in drawing and modeling 
advance to practical work in metal as soon 
as their ability warrants it. Industrial 
mathematics are taken, including algebra 
and technical shop problems. 

In addition to the regular instruction 
given in the courses as scheduled, lectures 
are given from time to time dealing with 
the different branches of the work. These 
lectures are given by men who have made 
a specialty of their subject and are illus- 
trated by lantern slides, diagrams, sketches 
and other objects dealing with the subject 
treated. All students registered in the de- 
partment are admitted to these lectures with- 
out extra fee. 

As a reward for meritorious work in the 
jewelry and silversmithing department the 
following medals and_ scholarships are 
awarded annually: The New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association offers six bronze medals and 
one evening scholarship. The Utopian Club 
of Providence offers a bronze medal to the 
student doing the best work in the depart- 
ment. Herpers Bros., of Newark, N. J., 
offer a gold medal to the student showing 
the greatest improvement during the year. 

The Museum of the institution, already 
containing hundreds of rare and valuable 
subjects is constantly adding to its treas- 
ures. During the latest of these are the fol- 
lowing: Six specimens of Peruvian pot- 
tery; Delft plate; three Japanese drums, 
Japanese tea box, Japanese sword guard, 
three <sagments of Japanese pottery; 
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wooden head of Buddha, Japanese, Ashi- 
kaga period; carved ivory box, Japanese; 
bronze statuette of Eros, modern reproduc- 
tion of Pompeian original; white lekythos, 
Greek, fourth century; sarcophagus, “Siege 
of Troy,” with cover, Greek; second cen- 
tury A.D.; sarcophagus side, “Allegorical 
scene,” Greek, second century; cheese-press, 
early American; toilet mirror, Hepple- 
white; closed wash-stand, Georgian; one 
Carver chair, early American; chairs, repro- 
duction of Old French; six wood carvings, 
French, 15th century; eleven Nailsea glass 
flasks, English, 1788-1873. Necklace, 
Roman, second century, A.D., gift of the 
Ostby & Barton Co., in memory of Engle- 
hart C. Ostby. 





FUNERAL OF GEORGE DEVONS 
Last Rites Paid to Well-Known Retired 
Journeyman Jeweler Who Died 
After Long Illness 


ProvipENCE, R. I., Aug. 20.—The funeral 
of George J. Devons, one of the oldest and 
best known journeymen jewelers and fore- 
men of manufacturing jewelry establish- 
ments in this city, was held from his home, 
179 Colfax St., last Tuesday morning, fol- 
lowed by a requiem high mass at St. 
Michael’s Church. He was buried at St. 
Francis Cemetery. 

Mr. Devons died a week ago today after 
an illness that extended over a long period, 
a shock two years ago compelling his re- 
tirement from active business. He was 
foreman for several years of the chain de- 
partment of the old-time manufacturing 
jewelry concern of Kent & Stanley, who 
built the Manufacturers’ building, on Aborn, 
Sabin, Beverly and Mason Sts. After the 
discontinuance of the Kent & Stanley busi- 
ness, he entered the employ of Waite & 
Evans, in a similar capacity and retained 
that position for 15 years until his retire- 
ment some two years ago. 

He is survived by his widow and several 
children, one daughter being head book- 
keeper with the Automatic Gold Chain Co. 
in this city, 








Creditors of Herman Zalkin, Chicago, File 
Bankruptcy Petition Against Him and 
Receiver Is Appointed 


Cuicaco, Aug. 19.—A petition of invol- 
untary bankruptcy has been filed in the 
United States Court here against Herman 
Zalkin, 424 S. State St. The Central Trust 
Co., has been appointed receiver. His lia- 
bilities amount to about’ $33,000, and his as- 
sets about $11,000. 

Zalkin attributes his difficulty to the fact 
that he took a long lease on the building, 
and spent about $3,500 in improvements, 
just before the depression in business came 
about, and with the reduction in business he 
was unable to make expenses. About half 
of his indebtedness is in Chicago and to 
diamond dealers. His attorney talks about 
a composition settlement of 15 per cent or 
20 per cent, but it is doubtful whether cred- 
itors will accept it. 

A meeting of creditors will be held Aug. 
24, in the rooms of the Central Trust Co. 
and a compromise offer will be made after 
that date. 
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Complaints Against Two Providence Firms 
Involving New Points on Right to Mark 
Prices Fictitiously 

ProvipENCcE, R. I., Aug. 20.—Considerable 
interest is being manifested by the manu- 
facturing jewelers and others in the indus- 
try of this vicinity in the outcome of com- 
plaints that have been brought against twe 
Providence concerns connected with the 
jewelry industry, for alleged unfair compe- 
tition in interstate commerce. The practice 
complained of is the so-called “marked-up” 
sales method. Thirty days are allowed in 
which the firms may file their answers. 

The firms against which the complaints 
have been made are the M. S. Rodenberg 
Co., corner Baker and Eddy Sts., and the 
Imperial Knife Co., 14 Blount St., which 
have been cited by the Federal Trade Com- 
mission at Washington to make answer to 
the complaints concerning which prelimi- 
nary informal inquiries have been made by 
the commission upon petition made to it. 
The firms are to be required to appear and 
make answer in a formal way to the ques- 
tions raised by the complaints, this includ- 
ing the examination of witnesses under oath 
and the introduction of evidence on both 
sides. The date for the holding of these 
hearings will be announced later, following 
the filing of the answers. 

The complaint upon which the M. S. 
Rodenberg Co. has been cited recites that 
the firm sells knives attached to cards at 
from $3.75 to $4 per dozen, the cards bear- 
ing these words: “The latest bathing girl 
pocket knife. Choice $1.50.” This price of 
$1.50 is alleged to be fictitious and does not 
represent the true value of the knife, nor the 
price at which it is contemplated the knives 
shall be sold to the public. The knives are 
offered to the public at prices substantially 
lower than the indicated price of $1.50, thus 
inducing the purchaser of the knives upon 
the mistaken belief that a knife of good 
quality is being sold at a greatly reduced 
price. 

In the case of the Imperial Knife Co. the 
so-called “marking up” sales method is 
complained of. The complaint recites that 
this firm, making and selling pocket knives, 
sell to jobbers at $21 per gross small pocket 
knives attached to cards, the cards bearing 
the following language: “Gold-filled knives, 
warranted steel blades, 98 cents, regular 
price $2.” Other knives of similar quality 
and sold by this firm at the same price of 
$21 per gross are marked with prices of 48 
cents, 65 cents, $1.75, $1.98 and $2.25, re- 
spectively, and bore the statement on the 
cards that the regular prices of such knives 
were, respectively, $2, $2.50, $4 and $4.50. 
The complaint avers that these prices are 
fictitious and do not represent the true value 
of the knives, or the prices at which it is 
contemplated they shall be sold by the deal- 
ers, but are placed on the cards to deceive 
the public into the belief that the knives are 
of good quality and reasonably worth the 
prices printed on the cards, thus inducing 
the public to purchase the knives upon the 
mistaken belief that a knife of good quality 
is being sold at a greatly reduced price. 





The firm of Clerc & Allan, Rochester, Pa., 
recently suffered a window smashing, 
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* Oriental Pearl NecKlaces 


Loose Pearls for Additions 








Frederick W. Rauch 


| 
Fancy Cut DIAMONDS and PRECIOUS STONES 
522 Fifth Avenue, New York 
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CROSSMAN COMPANY 


Makers of Artistic Pearl Jewelry 


Oriental Pearl NecKlaces 
Seed Pearl NecKlaces 


- Baroque Pearl Ear Studs 
3 MAIDEN LANE NEW YORK 
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_. BETTER TO THE EDITOR 





er Protests Innocence of Charge of 
Violating Advertising Ordinance 


New York, Aug. 20, 1921. 
Editor, THE JEWELERS’ CIRCULAR: ; 

The statement inserted in THE JEWELERS 
CircuLar, Aug. 17, on page 101 concerning 
the matter wherein I was accused of false 
and misleading advertising did not state 
fully the facts and procedure of the case. 

At the outset, I desire to reply as a law- 
abiding citizen and as an honest and re- 
liable merchant who values his reputation 
above the almighty dollar, that a great 
wrong has been committed upon me and 
that it was false, incomplete and erroneous 
testimony that resulted in securing my con- 
viction in the Magistrate Court. 

Owing te the fact that my attorney was 
away on his vacation. I retained another 
attorney who failed, at the trial, to call my 
most important witness. This witness was 
present during the entire transaction in the 
store and I believe that he being a prominent 
wholesale jeweler on Maiden Lane, would 
have convinced the court by his testimony 
that I committed no crime and that there 
was no case against me. 

Whether or not it is the intention of the 
investigator ef the Mayor’s Bureau of 
Weights and Measures to promenade the 
jewelry section of New York City and try 
to secure convictions against honest and 
law-abiding citizens and reputable mer- 
chants on misleading and false statements 
for the purpose of placing a feather in their 
cap and accomplish something in order to 
hold their jobs, will be a serious question 
and matter for downtown jewelers and mer- 
chants. This seems to me another instance 
and the same tactics used by the investiga- 
tors of the car companies in spying upon 
conductors, where their testimony canrot 
be impeached, resulting in the conviction of 
the unfortunate and innocent parties. I be- 
lieve that I am placed in the same category. 
The investigators succeeded in having the 
feather placed in their caps but they did 
so not honestly but through false and in- 
complete testimony. My reputation is with- 
out a blemish. My integrity and veracity 
is of the highest and can be vouched for by 
the very members of the National Jewelers 
Board of Trade, who have known me for 
quite a number of years. 

The facts that should have been brought 
out in court are these: An investigator 
called at my store and asked to be shown 
a tray of rings from the window bearing 
the sign. Like all other business men, dis- 
playing their wares, I filled up the tray 
with this particular gold filled ring merely 
and only for a display. At that time, the 
investigator, looking at the tray, purposely 
picked the gold filled ring which was of a 
large size and enquired for the price. I told 
him it would cost $3; but I also told him, 
that it is NOT a 14-K. gold ring but a “gold 
filled” ring and that it was merely placed 
in that tray in order to fill up space. He 
asked for a bill of sale. This all occurred 
before his identity was known to me or was 
even disclosed by him. I gave him a bill 
of sale with the words gold filled and read 
it to him and told him that it was a gold 
filled ring and that I am selling it as a gold 
filled ring. 
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There is no question that there was no 
intent on my part to mislead or defraud 
a purchaser, and when the investigator at- 
tempted to take the card from the tray 
describing its contents, I prevented him 
from so doing, until a policeman was called 
and then for the first time did he then 
identify himself as being an officer attached 
to the Mayors’ Bureau of Weights and 
Measures, 

I then demanded that a copy of the ad- 
vertisement be made and also of the bill 
and had both of them witnessed by the 
police officer. These are the facts and in 
what manner have I attempted intentionally 
to defraud and mislead the public? 

I believe that an innocent man has been 
convicted by false, misleading and untruth- 
ful testimony. My whole life is an open 
book and does not contain a single blot 
that would in any way lower the standard 
of my honesty, integrity and veracity. 

It is my intentions to take this matter 
up to a higher court on appeal, for I believe 
that the lower court has erred in its judg- 
ment, If I succeed in having this judg- 
ment reversed, as I am sure I will, I shall 
expect you to give it just as much publicity 
as you gave my conviction. 

Yours truly, 
(Signed) James O. ANDERSON. 








DEATH OF DAVID L. SCHWARTZ 


Member of New York Diamond Concern 
Passes Away on His 34th Birthday 


Last Wednesday morning, the date of 
his 34th birthday, David L. Schwartz, a 
member of the firm of D. L. Schwartz & 
Co., diamond dealers, 170 Broadway, 
New York, died suddenly at his home 
in Brooklyn, N. Y. Death is attributed 
to a heart attack. The funeral services 
were held last Thursday afternoon at 
1 o’clock, after which the body was laid 
at rest in Mt. Hebron Cemetery, Brook- 
lyn. 

Mr. Schwartz was apparently enjoying 
good health at the time he succumbed 
and was making preparations to sail for 
Europe on Tuesday, Aug. 23. He was at 
his office the day before his death and 
appeared in good spirits. Shortly after 
he arose on Wednesday morning he was 
seized with a heart attack and, despite 
medical aid, he succumbed. 

Mr. Schwartz was born in Moscow, 
Russia, on Aug. 17, 1887. He came to 
this country while still young and in 
later years assisted his father, R. 
Schwartz, in his jewelry store at 160 E. 
Broadway. While helping his father 
Mr. Schwartz studied law and in Octo- 
ber, 1911, was admitted to the bar. He 
practiced law in New York for a number 
of years but recently aided in the organ- 
ization of D. L. Schwartz & Co., of which 
concern he was secretary and treasurer. 

Since the organization of the firm Mr. 
Schwartz had made several business trips 
abroad for his house, during which time 
he made many friends, who will learn 
with regret of his sudden death. Mr. 
Schwartz was for a number of years the 
New York correspondent for. the Hol- 
land paper known as Diamant Handelsblad. 

‘Deceased is survived by a widow, one 
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son,- mother, father,. three sisters and 
two brothers. 








DEATH OF CHAS. S. SURRAN 





Cincinnati, O., Jeweler Develops Erysipelas 
When Hair Is Removed from His 
Nostril 


CincinnatTl, O., Aug. 20.—Funeral serv- 
ices for Charles S. Surran, 56, head of 
Chas. S. Surran & Co., wholesale jewelers, 
434 Elm St., were held Friday afternoon 
from his late residence, 328 Park Ave., 
Newport, Ky. Mr. Surran died Tuesday, 
following a short illness. 

Erysipelas developed following the re- 
moval of a hair from his nostrils by a 





THE LATE CHARLES S. SURRAN 


barber last Thursday. Mrs. Surran and a. 
daughter, Elizabeth, were out of the city 
attending a Summer assembly of the Con- 
gregational Church at Frankfort, Mich., at 
the time. Another daughter, Miss Margaret, 
was with her father at the time of his illness. 
One son, Charles, Jr., midshipman on the 
U. S. Destroyer Dahlgren, was at Annapo- 
lis, when news of the death was sent him. 
He had just landed after a voyage. 

Mr. Surran had been in business for him- 
self for a dozen years, starting the firm 
after serving as superintendent of the Wads- 
worth Watch Case Co. for many years. 








Gold Bars Withdrawn and Ex- 
changed at New York 

Week ended Aug. 20, 1921. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... 
Gold bars paid depositors............. 


Jewelers’ 


$658,586.50» 
93,851.91 





Total $752,438.41 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Ss wire nideuestankteoeeen §{ $24,001.09 
1 159,503.60- 

0 I ee ee ee ee HEB kT 106,705.36 
Be 7 ee er ner oer ere! 107,168.78 
GRRE NR ot de hk aca geal apes ND an 107,513.22 
PT ACSA gale cate e ied wae a ae 106,168.37 
EO a ia aww He we dee eae aine eae 47,508.18 
POR rir ore a $658, 568.60- 
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IMPORTERS 
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ESPOSITER, VARNI CO. 
INCORPORATED 
adn ie tie 15 Maiden Lane 

HARRY F. GAROFALO, Treas. New York 























National Diamond Works (B. Oppenheimer), Ltd. 
Lewis & Marks (Diamond Branch), Ltd. 
20-23 Holborn, London, E. C. 1. 
Antwerp, Paris, Amsterdam, Bombay 
Diamond Market, Kimberly, South Africa 


Represented by 


M. A. ROZELAAR & ZONEN 
170 Broadway 
New York 


Cable Address ; Telephone 
“Satudoro” New York Cortland 5354 




















MONTANA—ORIENTAL—AUSTRALIAN 


SAPPHIRES 


SEAL SAPPHIRES--STAR SAPPHIRES 


in Sets and Single Gems 


ALL SIZES 4 

EMERALD CUT and SQUARE CUT Emeralds: Rubies 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 

peep ener on from the Rough Fa ncy Cut Diamonds ' 


HENRY GREEN 170 Broadway, New York 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 
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A CLEVER BURGLARY 
Thief Gets Over $12,000 Worth of Jewelry 
from Store of I. Press & Son, Phila- 
delphia, but Loot Is Later Recovered 
and Suspect Arrested 
PHILADELPHIA, Aug. 20.—While a spe: 
cial officer from a burglar alarm system 
company paced around the store. of I. Press 


& Co. 1017 Market St., a thief inside was) 


selecting $12,000 to $15,000 worth of jewelry 
with which he escaped early Friday. morn- 
ing. 

The jewelry, however, was recovered at 
830 A. M. the same day, when a colored 
man was arrested with the merchandise in 
his possession. He was found on the tracks 
of the Pennsylvania Railroad under the 
South St. bridge by a University of Penn- 
sylvania watchman. Finger prints in the 
jewelry store are being compared with those 
of the colored man, who denies he is the 
thief. He says he is John Brown, 19 years 
old, no address. 

The robbery was not discovered until the 
store opened Friday morning. Then in- 
vestigation by Ray Press and police showed 
the thief had gained entrance by pulling 
himself by his hands up a narrow ledge 
carrying electric wiring in the rear of the 
store. Then holding himself erect he had 
slipped his fingers through a small hole in 
a narrow window or transom opening on 
a mezzanine floor. Reaching through this 
hole, the robber slipped the catch and 
opened the window. This rang the alarm 
in the office of the fire and burglar pro- 
tection company, but the burglar closed the 
window immediately upon entering, stop- 
ping the alarm. , 

According to an official of the agency, an 
operative was sent to the store when the 
alarm was heard, but had no key with 
which to admit himself. By the time he 
arrived the window was closed, the store 
was dark and he could see nothing amiss. 
According to the company official, the man 
“walked around the store and watched it 
for some time,” and then returned to the 
agency office. The official added that tele- 
phone wires used by the alarm company 


have caused frequent freak ringings of - 


alarms lately. 

Meanwhile, it appears the robber was 
systematically going about his work. * Ac- 
cording to Press, he was a good judge of 
jewelry, selecting the best articles. He got 
them from behind the windows on Market 
St., and made his escape, the police say, in 
the same manner he had entered. 

The recovery of the jewelry so promptly 
was largely a matter of luck. P. J. Finne- 
gan, watchman for the University of Penn- 
sylvania, spied a colored man on the rail- 
road tracks with a package, wrapped in a 
Turkish towel, under his arm. He noticed 
several pearl necklaces dangling from the 
package. He questioned the man, who re- 
plied evasively. Finnegan drew his pistol 
and commanded the suspect to show him 
the contents of the package. He then took 
the colored man to the 32nd St. and Wood- 
land Ave. police station, where Magistrate 
Deitz held him without bail for further 
hearing Sunday. 

The colored man was taken later to the 
office of Assistant Director of Public Safety 
‘Tempest, who questioned him in the pres- 
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ence of Special Police Commissioner War- 
burton and others, The prisoner told the 
officials he had been out of work and had 
no money. He said he slept at the east 
end of the South St. bridge Thursday night 
and saw two men burying the package early 
Friday’ morning. Later, after they had 
gone, he dug it up and found that it con- 
tained jewelry. 

The stolen jewelry recovered was made 
up of 75 men’s gold watches, 96 women’s 
diamond rings, 24 men’s gold rings, 26 
strings of imitation pearls, 6 gold mesh 
bags, 13 women’s wrist watches, 29 gold 
chains, 36 stickpins, 15 diamond hairpins, 15 
gold pencils and 8 fountain pens. 








SWINDLER OPERATING 





Man Posing as Shipping Board Representa- 
tive Gets Diamond Ring from Balti- 
timore Jewelry House 

BaLtimorE, Md., Aug. 20.—How a local 
jeweler lost a diamond ring valued at $600 
came to light yesterday when Headquarters 
Detectives James Manning and T. P. O’Don- 
nell began search for a man who repre- 
sented himself to Albert T. Lemkuhl, 
jeweler, 11 St. Gay St., as a representative 
of the United States Shipping Board. The 
alleged swindler was known to Mr. Lemkuhl 
as “J. W. Harrington,” giving his address 
as the Hotel Belvedere. Mr. Lemkuhl en- 
joys a trade among steamship captains and 
officers and when he met “Mr. Harrington” 
he did not suspect the outcome of the meet- 
ing. 

“Harrington” visited a hotel frequented 
by steamship officers and later he met Mr. 
Lemkuhl. He confided to Mr. Lemkuhl 
that “he had been commissioned by the 
Shipping Board to buy cuff links and a 
diamond scarf pin for the master of a new 
steamship” which arrived here from the 
Pacific Coast Thursday. “Harrington” wore 
expensive clothing, was a good talker and 
indicated by his conversation. that he was 
familiar with the sea. 

“Yes, we are going to give the captain 
a nice little present and you may as well 
get the business,” the stranger told Mr. 
Lemkuhl. “Harrington” selected the jewelry 
and requested the jeweler to “lay it aside.” 
Before he left the store “Harrington” ex- 
pressed admiration at a diamond ring. 
Without questioning his visitor’s honesty 
Mr. Lemkuhl let him take the ring from 
the store, “Harrington” promising to re- 
turn within an hour. 

The hour passed and “Harrington” did 
not return. Two hours later inquiry was 
made at the local headquarters of the Ship- 
ping Board and officials informed the 
jeweler that they never heard of “Mr. Har- 
rington” and that he had not been com- 
missioned to buy any present for the captain 
of the steamship Columbia of the Pacific 
Mail Line. Inquiry at the Hotel Belvedere 
elicited the information that “Mr. Harring- 
ton” was not registered there. 

Mr. Lemkuhl visited several places but 
he could not find the missing “Harrington.” 
Yesterday Mr. Lemkuh! went to police 
headquarters and requested that an effort 
be made to locate “Harrington,’ who is 
described as 5 feet 10 inches tall, weighing 
about 190 pounds, round face, good talker 
and well dressed. Detectives believe that 
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the alleged swindler will attempt to repeat 
the trick in other cities. 








ALLEGED BANDITS HELD 





Quartette Apprehended Charged with Being 
Connected with Robbery of Niagara 
Falls, N. Y., Jewelry Store 


BurraLo, N. Y., Aug. 20.—Three men 
and a woman have been arrested in con- 
nection with the robbery at the jewelry 
store of Isaac Traub at Niagara Falls, N. 
Y., on Aug. 8, when the proprietor was 
knocked unconscious and diamond rings and 
unset stones valued at $6,000 were taken. 
Those arrested were Harold W. Dier, Ed- 
ward Foster, Joseph Mason, and a woman, 
Katherine Haynes. The last three were ar- 
rested by Toronto police. 

Mr. Traub is said to have identified 
Foster and Mason as the two who robbed 
his store. Police believe the Haynes woman 
disposed of the gems. 

On Aug. 8, a young man entered the 
Traub store and asked to be shown some 
diamonds. The proprietor laid a tray of 
them on the counter and while the first man 
was looking at them, another man entered 
the store, and pulled out a watch, saying 
he wanted it fixed. As Mr. Traub turned 
to look at the watch, he was knocked to the 
floor. The two then carelessly sauntered 
out of the store, with the diamonds. 

Last week, the four under arrest were 
rounded up. Dier denies any knowledge of 
the affair. ; 

When Mr. Traub was brought to police 
headquarters at the Falls to look at the 
men, Foster it is claimed cooly greeted him 
with: “Why if there’s not Mr. Traub the 
jeweler.” 

Foster and Mason were arraigned in 
police court at the Falls on a_ robbery 
charge. ‘They waived examination, and 
were held for the grand jury. 

The gems have not yet been found. 





A little booklet that will be read with 
interest by every jeweler and salesman 
selling solid silver at retail is the 
brochure “Solid Silver Selling Swaps” 
recently issued by the Wilcox & Evertsen 
factory of the International Silver Co., 
at Meriden, Conn. This booklet, which 
is a veritable mine of ideas for selling 
points to the silver trade, is intended as a 
work of instruction to salesmen and 
saleswomen specializing in sterling silver. 
The publishers have drawn the ideas 
from practical sources—about 14 of the 
most successful jewelers and silver sales- 
men in the country having been asked 
to relate, in this booklet, their best ideas 
for silver sales promotion. The result is 
a work interesting from cover to cover, 
but thoroughly practical and with in- 
structions that have stood the acid test 
of salesmanship. No. advertising of any 
kind appears on the cover or in the text 
in any way, and the practical jeweler 
can have no hesitation in giving this to 
his clerks as a primary, work of instruc- 
tion in silver selling. Copies of the book- 
let will be distributed free of charge to 
those jewelers interested who will write 
to the Wilcox & Evertsen factory at 
Meriden. 
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ALBERT RAMSAY & CO. 


Diamond and Oriental Stone Importers and Gem Cutters 








We have a fine Collection of Sapphires, Rubies, Emeralds, Opals and Star Stones 
which our Mr. Albert Ramsay brought back with him on his last trip from India. 


We are also ready to do fine 


LAPIDARY WORK FOR THE TRADE 


——— 


Sapphires, Rubies, Star Sapphires, 
Star Rubies, Emeralds, Opals 
Under the supervision of 
AMERICA’S and ENGLAND’S 
EXPERT CUTTER 
ALBERT RAMSAY 


Formerly at 39 West 32nd St., New York City 
94 Hatton Garden, London, England Suite 1610-1616 











‘Catherine Calvert 


Vitagraph star, wearing real pearls 
worth half a million dollars, 


These are duplicated in 
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on request. 
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The News from England 





More About Bolshevik Gems—Foreign Diamond Prices Improved—Ameri- 
cans Prospecting for Gold in West Africa—Gem Thieves Make Several 
Big Hauls—Revival in Diamond Trade Anticipated—Increase 
in Production of Diamonds in 1920 




















Lonpon, August 15.—Despite the efforts 
of jewelry protective organizations of the 
United States to prevent the retail jewelers 
of that country being undercut by imported 
gems that have been smuggled through the 
Customs, there are some jewel merchants 
here who declare the Russian gem problem 
to be more or less of a “bogey.” A gem 
dealer here with branches at Paris, Ant- 
werp and Amsterdam says there are a lot 
of diamonds and other gems at Reval but 
that they are mostly of the unwieldy type, 
the stones being square cut and yellow— 
what are known in the trade as Capes, 
These, he says, do not sell readily in the 
British market. A syndicate recently went 
to Reval to inspect the gems on behalf of 
the trade here, the gem merchant says. 
Back of this organization was the Diamond 
Syndicate of South Africa which controls 
the prices of diamonds throughout the 
world. The gems that confronted the dele- 
gation at Reval, the dealer says, were of 
the type specially made for Latin races. 
There were showy, square-cut, semi-bar- 
baric ornaments in pearls, emeralds and dia- 
monds. For the few good stones that were 
displayed the Boleshevik agents asked such 
impossible prices that the syndicate did no 
business. It offered £3,000,000 for one lot 
but no business resulted, the London 
gem merchant says. Hatton Garden thinks 
it possible that Lenin may have a store of 
very fine stones laid up somewhere but the 
Russian gems that have so far reached here, 
the merchants say, are mostly on the semi- 
barbaric order. The prices asked on these 
Russian gems gets higher all the time. A 
Hatton Garden dealer in diamonds says 
that the South African syndicate has un- 
consciously aided the agents in whatever 
transactions have been made since it has 
not disposed of any of its stock for about 
nine months which has given the Bolshevik 
gems a footing here. The bulk of these 
gems are not considered suitable for the 
general jewelry trade hence several dealers 
here are inclined to view the stories of the 
markets being swamped with looted Rus- 
sian gems as being of no real importance. 

*x* * * 


Antwerp and Amsterdam, Hatton Garden 
says, are buying syndicate diamonds again 
at the prices which, six months ago, they 
refused to pay. The London market prices 
for diamonds are about 25 per cent firmer 
today than a week ago. The biggest deal 
so far that has taken place in Russian gems 
in London is for £1,000,000. 


* * * 


An American group of mining magnates 
has at present three engineers in the area 
of the Gold Fields of Eastern Akkim Co.’s 
ground in Western Africa and if reports 
forwarded to New York are favorable a 
company is to be floated with a guaranteed 
working capital of £2,500,000. One or 
more modern dredgers will be installed. 


According to the manager of the Gold 
Fields of Eastern Akkim the first trial run 
of the new plant has yielded 85 ounces of 
gold from 4,000 cubic yards. This is con- 
sidered very satisfactory. In 1919, 15,000 
cubic yards yielded an average of 38 cents 
per yard taking gold at £20 an ounce. On 
this basis the latest returns would work out 
at 40 cents or taking gold at £25 an ounce, 
at 53 cents per yard. 

A gang of Continental jewel thieves is 
believed to be responsible for an epidemic 
of gem robberies that has broken out 
around the metropolis. Approximately 
£65,000 was taken from one retailer during 
the week. The jewels were locked in a 
safe which was kept in an office of a drug 
store. The secreted key of the safe had 
been found and the safe opened. How the 
thieves gained admittance to the premises 
is a mystery. A reward of £6,250 is offered 
for information leading to the arrest of the 
offenders. Tyler & Co., of Holborn, are of- 
fering a reward of £1,500 in connection with 
a jewelry theft last week while a similar 
reward is offered by Messrs. John W. Bell 
& Co., in connection with another jewelry 
coup. The police are drawing a net around 
all the known receivers’ premises and pawn- 
shops and the gem thieves will have dif- 
ficulty in disposing of any of their booty in 
this country, Usually they cross the chan- 


_nel to the continent with their spoils and 


dispose of them there. 
* *K * 

Dealers here are informed that a rich 
gold discovery reported from Glen Innes, 
Australia, has resulted in a “gold rush” at 
that place. One specimen, the informant 
says, contained 40 ounces of gold. 

* Ox 

According to the Daily Mail’s correspond- 
ent at Vienna a £5,000,000 jewelry robbery 
is likely to be cleared up there. With the 
assistance of a dancing girl the police of 
the city, with warrants for the arrest of a 
father and son now in Holland, are on the 
track of the alleged thieves. Last year the 
Imperial Art Museum was rifled by per- 
sons who secreted themselves inside its 
walls overnight and left by way of the win- 
dows. The loot included gold swords 
studded with diamonds and many historical 
State gems. The dancing girl who has been 
enabled to put the police on the scent was 
given a diamond by a young student who 
told her it came from Russia. The dia- 
mond was recognized as one that had re- 
posed in the hilt of a golden sword belong- 
ing to the Emperor Francis Joseph. This 
clew disclosed that the student’s father had 
smuggled other valuables into Holland 
where, it is believed, they have been sold. 

* * xX 

The coming revival in the diamond trade 
the slump in which probably has been more 
marked in Europe than in America, is one 
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of the most eagerly awaited developments 
of the present industrial readjustment on 
this side. Over on the continent where the 
real home of the diamond cutting and 
polishing industry lies, a remarkable ex- 
ample of diamond trade revival can be 
seen. A month or two ago conditions in 
the trade around Antwerp and Amsterdam 
and Rotterdam were “hopeless.” Fourteen 
thousand people engaged in the diamond 
trade alone were unemployed. Today half 
of them already are back at work. Alex- 
ander M. Thompson, the special labor com- 
missioner for the Daily Mail, has gone to 
Belgium and Holland to investigate this re- 
ported revival in the diamond and allied 
industries. He reports that the stories are 
not exaggerated. Although Antwerp, he 
says, is suffering from a severe trade slump 
generally, the luxury trades are least af- 
fected. The diamond slump, he is told by 
continental dealers, was caused by the 
wholesale dumping of Russian State dia- 
monds on the Belgium and Dutch markets 
by the Bolshevik government. These, it 
seems, have now been exhausted and the 
trade in diamonds is beginning to resume 
its normal course with the result that those 
thousands, temporarily thrown out of work, 
are finding employment again. 
x ok x 

The production of diamonds in the Union 
of South Africa during 1920 is valued at 
£73,814,495. This is an increase on the 
previous year’s total of approximately 
£15,000,000 although the actual sales for the 
year show a falling off of nearly £15,000,- 
000. The demand for diamonds, according 
to the chairman of the Standard Bank of 
South Africa, Ltd., which met in regular 
session in London last week was very 
strong in the early part of the year, but 
suffered from adverse conditions during 
later months. The demand for diamonds 
will again spring up with a general revival 
in trade, the chairman asserts. 

* * * 

For information leading te the arrest and 
conviction of persons smuggling pearls, dia- 
monds, and other gems into the United 
States the American Jewelers’ Protective 
Association is offering Europeans a _ re- 
ward of £4,000. Advertised announce- 
ments of this occupy prominent display 
space in metropolitan newspapers this side. 

* ok Ok 


The jewelry shop of a South coast re- 
tailer was ransacked the other night by 
jewel thieves who left a “jimmy” and a 
dirty handkerchief behind them and de- 
camped with £7,500 worth of’ gems. The 
thieves did their work between midnight 
and 3 o’clock in the morning getting into the 
store through the fanlight next door. 

x * * 

The carved tortoiseshell and ivory comb 
topped by a spreading fan of lace or deli- 
cate feathers is being replaced by the floral 
comb here. This is composed of clusters of 
flowers and fruit in place of the lace and 
feathers. The top of the comb is hidden by 
these clusters which.sometimes consist of 
wheat ears and hop leaves. The combs are 
designed in every variety of color accord- 
ing to the sort of fruit and flower utilized. 
The flowers and fruit combs are chosen by 
purchasers to match the color of their 
dresses. 
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‘2 M.S.Page & Co. sux Boston 


DON’T waste your energies 
in sawing with the back side Pearls 
of the tooth. Plan your 
Watches work. If you are right, you Silverware 
2 can go ahead easily. We can 

Lunch Kits start you right with our 


lines of up-to-date, depend- ' 
For the School Boy | 2),1¢ merchandise. We are For the Ladies 











Pencils 


Home Needs 














“At your service for success.” 








You can’t get rich selling what you haven’t got. 
Keep your hnes complete. Don’t wait for a drop 
that may not come. Read Jewelers’ Circular, July 
13, 'P. 60. Buy now what you need. 


DIAMONDS WATCHES JEWELRY 









































BUSINESS PSYCHOLOGY, No. 5 
More Pep and Pollyanna Stuff— 


is what our Trade needs most. You can’t convince US that the whole nation has stopt 
buying jewelry all at once. 


Our Trade is simply suffering from a morbid attack of the “blues” at having to re- 
adjust itself to the inevitable “after-war” and reconstruction conditions. Whatever the 


conditions are, we’ve got to meet them and sobs won’t help us. Let’s stop lamenting, 
“get ad-justed” and hustle our Trade back to normalcy 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious and Imitation Stones 
New York Office, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 











The BUYERS’ DIRECTORY 


PRICE, $1.00 
_ THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, New York 























We cut, polish, buy and sell all kinds of precious 
A, & $s. ESPOSITER EX PE RT semi-precious stones and odd gems. Are deus 

in the market for rough gem material, and have 
27 MAIDEN LANE L AP] D at E a large lot of assorted stones for jobbing pur- 
CORNER NASSAU STREET poses always on hand. 
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THIRD OUTING 





Small Attendance at Chicago Jewelers’ Asso- 

ciation’s Golf Event Counterbalanced 

by Interest in the Tournament 

Cuicaco, Aug. 20.—On account of 
change in date of holding the third out- 
ing of the Chicago Jewelers’ Association 
golf club, short notice of the event was 
given and not as many attended as at the 
former tournaments. However, the 
that attended enjoyed one of the best 
times possible. 

The hosts of the day were Harry 
Radix and Theodore Kuehl, members of 
Ridgemoor Country Club, where the 
event was held. Everything possible was 
done by these gentlemen to make the 
meeting a success and add to the pleasure 
of the guests. Many times during the 
afternoon and evening were they 
“toasted” for the excellent service re- 
ceived at the Club. 

Players left the corner of Michigan 
and Monroe about 11:30 in cars and 

_ drove to the Club where lunch was ready. 
Rules and events for the day were an- 
nounced and play started promptly. 
After. the game and a short rest, dinner 
was served in the dining room of this 
beautiful new Club House. 

Just as dinner was finished the storm 
which had been brewing outside broke 
and Mr. Montgomery, who was to an- 
nounce the prizes, waited until the guests 
recovered from the shock of a stroke of 
lightning which ripped a large tree at 
the corner of the building and sent a 
large sliver crashing through the door 
of the locker room. 

Mr. Montgomery announced that in 
the low gross event that of M. J. Kelley 
made at the first outing remained un- 
beaten. 

In the qualifying contest for the Presi- 
dent’s cup, R. A. Mead defeated M. J. 
Kelley, 1 up. L. G. Buss defeated J. T. 
Montgomery, 4 up, 3 to ‘go. M. J. Rosen- 
berg won over Wm. Juergens by default 
and Roy King and S. Y. Ball, who were 
matched for yesterday both defaulted. 
At the next meeting R. A. Mead will 
play M. J. Rosenberg in the morning and 
the winner of this match will play L. G. 
Buss in the afternoon for the cup. 

The long drive of the season from 
first tee remains as it was with M. J. 
Kelley 255 and J. T. Montgomery 250. 

The surprise of the day and of the 
season was the announcement of the 
winner of the low net score of the day. 
This was 85 and the winner was Lon. R. 
Richards. Mr. Montgomery did not pub- 
licly announce the handicap. The prize, 
a silver flask, was donated by M. A. Hart. 
Blind bogey resulted in a tie between 
M. J. Kelley, J. H. Wagner and E. A. 
Kelley. E. A.’s luck remains good and 
he received the prize of six golf balls 
offered by Harry Radix. 

The six golf balls offered by E. A. 
Kelley for the least number of puts went 
to R. A. Mead with 20. 

It was stated that the committée had 
tried to devise some rules which would 
prevent Mr. Kelley from winning so 
many prizes, but it was necessary to 
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again give him the prize for the best 
nine holes. This was a box of cigars 
offered by Wm. Juergens. Mr. Mont- 
gomery opened the box and asked that 
it be passed to Mr. Kelley, who was at 
the other end of the table. Unfortunately 
the box was empty when it reached 
there. 

The prize for the least number of 
strokes on the three short holes of the 
course went to S. L. Scott, who received 
six balls offered by Lou Schaefer. 

A silver pencil was offered for the 
greatest number of strokes at “Jonah” 
hole which was selected after the game 
by lot. The prize was offered by John 
Friedland, who tied Claud Wheeler with 
10. Mr. Friedland threw four duces 
and took the pencil home with him. 

Lon Richards offered a silver bowl for 
the shortest drive from first tee and 
H. J. Rosenberg won with 20 yards. 

The individual contests proved so 
popular at the last outing it was arranged 
again for this day. The following pairs 
competed and the first named in each 
case is the winner: M. J. Kelley, T. J. 
Montgomery; R. A. Mead, E. A. Kelley; 
Theodore Kuehl, Fred Hovey; Chas. 
Ross, S. L. Seott; Harry Radix; Lou 
Buss; J. H. Wagner, Claud Wheeler; 
Lon Richards, Hiram Long; Joe Kucera, 
M. J. Rosenberg; Wm. Swartschild, M. 
A. Hart; Al Vossberg, John Friedland. 

After one more toast to the good hosts 
the invitation of Mr. Kuehl to retire to 
the 19th hole again was accepted and the 
time spent in indoor sports until the 
storm subsided. 

The next and final outing of the year 
will be held Sept. 14, at Idlewild Country 
Club. This will be an all day event. 








NOW IN CONVENTION 





Members of Tennessee Jewelers’ Association 
Holding Two Days’ Session at Chattanooga 

CHATTANOOGA, Tenn., Aug. 23.—Chatta- 
nooga bulks large in the eyes of the jewelry 
trade of Tennessee this week owing to the 
fact that Tennessee Retail Jewelers’ Asso- 
ciation holds its annual convention here to- 
day and temorrow at the Hotel Patten. 
Already the city is beginning to fill up with 
jewelers from all parts of the State. 

The convention starts at 10 a. m. and will 
open with an address of welcome which it 
is hoped will be delivered by Mayor 
Chamoliss Tochis, and response will be 
made by President McJensen of the Jewel- 
ers’ Association. 

After the report of Secretary Hugh Mur- 
ray is delivered and appointments of various 
committees attended to, the members will 
begin to hear the first of the many interest- 
ing addresses on the program. Three 
booked for the opening session are: “Co- 
operation Among Jewelers” by Frank Le 
Bron of Kansas City; “Reconstruction” by 
J. D. Hope of Knoxville; and “The Work 
of the Nashville Association” by Walter 
H. Mellor, treasurer of the A. N. R. J, A. 
The program for the sessions this afternoon 
and tomorrow is as follows: 

TUESDAY AFTERNOON 
2 P. Mz 
Convention called to order by Mr. Jensen 
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Executive Session 
Address, E. H. Murray, “Safeguarding 
our Assets” 

Address, E, E. Taliaferro, “Making the 
watch repair department an asset” 
Question Box in Charge of James A. 

Cayce, Nashville 
Intimate Discussion and Exchange of 
Ideas on matters of Vital importance 
to our business. 
TUESDAY EVENING 
7 P.M. 
Dinner at Signal Point Hotel 
L. L. Fischer, Toastmaster, Chatta- 
nooga 
Music by Signal Point Hotel Orchestra 
Songs, Richard L. Park 
Address Walter H. Mellor, Michigan 
City, Ind., “Our Local Club” 
Address, J. P. Hoskins, Vice-President, 
First National Bank of Chattanooga, 
“The financial situation and outlook” 
Address, Rev. Thomas S. McCallie 
Showing industrial film, “Straight Goods” 
Courtesy Hoimes & Edwards Silver 
Co. 
WEDNESDAY MORNING 


10:00 a. M. 
Meeting called to order. 
Address, F.' W. Edwards, President 
Chattanooga Retail Credit Men’s As- 
sociation, Chattanooga, “Credits and 


Collections” 

Address, Aaron  Bergeda, Nashville, 
“What constitutes membership in this 
Association” 


Address, Charles W. Myers, Memphis, 
“Last year, this year and next year” 
Report of Committees 
Election of Officers 
Selection of time and place for next 
year’s meeting. 
ADJOURN 
WEDNESDAY AFTERNOON 
Automobile ride over the Battle Fields 
and other points of historic interest. 








Finger Prints Lead to Arrest of Negro 
Charged with Robbing Springfield, 
Mass., Jewelers 


SPRINGFIELD, Mass., Aug. 19.—The first 
local arrest made entirely by use of finger 
prints was recorded this afternoon when 
Horace T. Smith, a negro, was taken into 
custody, charged with burglary at the store 
of F. M. Pudan & Co., wholesale jewelers. 
The break was made Tuesday night in the 
company’s quarters at 216 Worthington St. 
this city. 

Finger prints were found on a window 
which had been removed. Smith had been 
employed as a window washer and had 
disappeared after the break. His finger 
marks and those on the window pane were 
identical. Following this Smith is said to 
have admitted his guilt. Detectives searched 
his room and found some of the missing 
property, valued at $200. 








The jewelry stock of the Shea Bros.’ 
Jewelry Co., Creston, Ia., has been pur- 
chased by the new firm of Roper Bros., 
and not E. B. Roper, Jr., as erroneously 
reported in these columns on Aug. 10. The 
new firm will be conducted under the style 
of Roper Bros. at Creston, Ia. 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
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price. 





American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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B. & B. Jewelry Case Co. 
71 Gold Street, New York 


Phcne Beekman 5988 L. Beekman 











1 Opal Necklaces 


) Exceptional Quality 


1 F. W. HOWELL 
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¢ Pearls and Precious Stones 


3 Maiden Lane, New York City 
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TU. Patent Ofce pearls in the world. 


PEARL 
NECKLACES 


ENU UNQUESTIONABLY — the 
finest scientifically produced 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 


Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 




















Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 


TELEPHONE 7410 Cortland 


EMIL DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 

















THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





JEWELRY REPAIRING 


I specialize.on all kinds of jewelry repairing and can 
give you better and quicker service. 
A trial package will convince you 


JOHN H. NICKE 108 North State St. 


CHICAGO 











THE BUYERS’ DIRECTORY 


The Jewelers’ Circular, 11 John St., New York 


Price $1.00 
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HOLD-UP REPORTED 





Employe of Providence, R. I., Concern 
Claims Three Bandits Relieved Him of 
Gold Bars at Busy Corner 


Provence, R. I., Aug. 20.—The police 
of this city and neighboring places are con- 
siderably mystified concerning the disappear- 
ance of three bars of gold valued at $2,300 
helonging to the Automatic Gold Chain Co., 
70 Ship St. that an employe of that con- 
cern claims were forcibly taken from him 
last Monday morning at 11 o'clock by 
three men. No description of the alleged 
highwaymen can be furnished by the em- 
ploye and no trace has been found by the 
police of the missing gold bars. All that 
is known is that the employe received the 
bars from the bank and failed to deliver 
them to the Automatic Gold Chain Co. 

Leon E. Langevin, who resides in Paw- 
tucket, where he has a warrant as a police 
constable under which he is permitted to 
carry a revolver, is employed as a janitor 
and messenger for the Automatic Gold 
Chain Co. Last Monday morning he was 
sent to the bank where the firm keeps its 
stock of gold bars on deposit and drew 
from the storage rooms the three bars. He 
claims that at the corner of Friendship and 
Dorrance Sts. he was held up by three men, 
one of whom had a revolver which he held 
against Langevin’s head and ordered him 
to deliver the gold to them. 

Langevin claims that the men came upon 
him so suddenly that he had no oppor- 
tunity to draw the revolver which was stick- 
ing in his belt at the time. He says he 
attempted to resist but that one of the men 
struck him in the face while one of the 
others removed the bars from his pockets. 
He says the men then struck him again and 
ran down Dorrance St. into Dyer St. He 
attempted to chase them but they cut 
through a vard from Dyer St. and he lost 
them. The man then returned to the Auto- 
matic Gold Chain Co.’s shop and announced 
he had been robbed. The police were called 
and notwithstanding a rigid investigation of 
the affair and a severe grilling of Langevin, 
no progress has been made toward solving 
the problem. 


The police are somewhat skeptical as-to 
the story told by Langevin as they are un- 
able to understand how the alleged hold-up 
could have been made without attracting 
the attention of a traffic patrolman stationed 
less than 200 feet from where Langevin 
claims the hold-up occurred. No report 
was made to this patrolman and no one in 
the vicinity saw any suspicious men in the 
Vicinity. 

Langevin told the police that he had not 
been anxious to report the matter to the 
Police because he was confident that he 
could recover the stolen property unaided, 
which was his explanation cf why more 
than half an hour elapsed between the time 
of the alleged robbery and the notification 
to the police. 

Tt has been learned that on another occa- 
sion, while working for another jewelry 
concern in this city, Langevin said, accord- 
ing te the police, that he was robbed of 
gold ingots valued at $12,000. He said 
nothing concerning this robbery, but pur- 
sued the men and single-handed took the 
gold away from them and returned it to 
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the firm. His alleged prowess demon- 


strated in that instance, led him to refrain 
from shooting any of the robbers on the 
present occasion or from giving any alarm 
or notifying the police. 

The police are ‘experiencing considerable 
difficulty in deciding the true facts in the 
case. But in the meanwhile there are three 
bars of gold belonging to the Automatic 
Gold Chain Co., valued at $2,300 that are 
unaccounted for. 








ALLEGED CROOK CAUGHT 


Attempt to Steal Ring from Hartford, Conn., 
Concern Results in Arrest of Man 
After Chase 

Hartrorp, Conn., Aug. 17.—Making a 
sensational attempt to get away after tak- 
ing, it is alleged, a diamond ring valued 
at $600 from a tray in the retail jewelry 
store of Lux, Bond & Lux, 859 Main St., 
Joseph Bonin, alias “William or Wilbur 














JOSEPH BONIN, ALIAS BROWN, ALIAS LA ROCK 


Brown,” alias “Patrick or Arthur LaRock,” 
was caught this noon about 100 feet down 
Pratt St., a block away, by George L. Lux, 
of the firm, and president of the Connecticut 
Retail Jewelers’ Association, who proved to 
be somewhat of a sprinter. Traffic Police- 
man William Griffin also leaped on the flee- 
ing man and the two bore him to the pave- 
ment. 

3onin came into the store when Main 
St. was crowded and asked to see diamond 
rings. Suddenly he dashed to the door 
with one of the valuables in his hand, fol- 
lowed quickly by Mr. Lux and several who 
joined in the chase outside. Mr. Lux did 
not see Bonin hand the ring to a con- 
federate or did the fleeing man drop it on 
the sidewalk. After the capture Bonin was 
taken to police headquarters, where he was 
closely questioned, but for a long time he 
refused to answer. 

It was suspected by the police that the 
prisoner had swallowed the ring and a 
police surgeon was called to take Bonin to 
St. Francis’ hospital. Here complete X-ray 
pictures were taken but the ring could 
not be seen in the proofs. Surgeons, how- 
ever, state that the ring may be in Bonin’s 
stomach and yet not be revealed by. the 
X-ray. Bonin was questioned — several 
times during the night but claims that he 
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did not take the diamond, his stories, as 
given to several of the local detectives, being 
of a conflicting nature, it is reported by 
the police. , 

It is also alleged that the accused visited 
the retail jewelry store of J. Fred Bitzer, 
19 Pearl St., earlier this morning and at- 
tempted, it is claimed, to exchange a cheap 
set ring for a diamond ring valued at $300. 
Mr. Bitzer reported to the police that Bonin 
took a diamond ring from a case containing 
several which he was showing to the pro- 
spective customer. When Mr. Bitzer caught 
him in the act the man quickly returned the 
diamond, took his fake ‘stone and left the 
store. 

While being grilled in the detective bureau 
tonight Bonin told Lieutenant Frank San- 
toro that he had been dosed with poison 
by a druggist in the morning. He said that 
his home is in Boston, Mass., and he came 
to Hartford Sunday night from Rochester, 
N. Y. He was born in Canada, he said. 
He has also admitted that he was arrested 
in Chicago some time ago on a charge of 
drunkenness. He 1s to be “mugged” ard 
details of the charge made against him will 
be sent to all of the important police de- 
partments in the country. Letters and post- 
cards found in his pocket indicate that his 
real name is Joseph Bonin, although he gave 
the name of “Wilbur Brown” when booked 
for trial in the city police court. 

On the recommendation of Prosecutor 
Day, Bonin’s bond for release was fixed at 
$3,500 and sufficient evidence was found to 
bind him over to the next term of the 
superior criminal court. He is charged 
with two counts of theft of a diamond ring 
from Lux, Bond & Lux and an attempt to 
steal a diamond ring at the store of J. Fred 
Bitzer. He was not represented by counsel 
and he pleaded not guilty, the court warn- 
ing Bonin regarding his rights and any 
statement he made might be used against 
him in the higher court. Bonin stoutly 
maintains his innocence and has threatened 
to sue as a result of the damage done to 
his clothing during the scuffle and chase, 
also demanding that his clothes be cleaned 
and -pressed. 








Canadian Government Extends Time of Law 
Covering Markings of Imports with 
Country of Origin Until Dec. 31 


Toronto, Can., Aug. 19.—An* amendment 
to the Customs Act adopted at the last 
session of the,Canadian Parliament enacts 
that all imported goods shall be plainly 
marked with the name of the country of 
origin, this provision to come into effect 
Oct. 1. Strong objections were made by im- 
porters, who asked for an extension of the, 
time, on the ground that many Fall goods 
had been ordered and some packed for ship- 
ment, which could not be marked without 
causing much delay and inconvenience. 

An order in Council has been issued ex- 
tending the time for putting the regulation 
in force until Dec. 31. All goods imported 
after that date, which are not marked in 
accordance with the requirements of ‘the 
law, will be subject:to an additional duty of 
10 per cent. The penalty for violation of 
the regulation is a fine not exceeding $1,000 
or one year’s imprisonment, or both. 

The law applies to British as well as 
foreign-made goods. 
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F-19. Baby Spoon, Franklin Pattern, 
in Case. Length of spoon, 33% inches. 
Supplied with either Pink or Blue 
Leatherette Case. 

















F-21. Baby Spoon and Fork, in Case. 
Pieces same as shown at left, full 
size. 
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Carlyle 
Baby Set 
Actual Size 
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F-5004. Child’s Cup in Pink or Blue 
Case. Beautifully shaped cup, gold 
lined, heavily plated. Will withstand 
the hardest usage. Diameter of Cup, 
2% inches. Height, 2% inches. 





Baby Spoon, Fork and Knife, 
in Case. This set is shown actual 
size, above, in center. 











F-23. Baby Spoon, Fork and Food F-5005. Child’s Plate and Bowl, in F-24. “Carlyle” Child’s Set: Knife, 
Pusher, Craftsman Pattern, in Case. Case. Diameter of Plate, 534 inches. Fork and Spoon, in Case. Illustrated 
Shown about one-third actual size. Diameter of Bowl, 4% inches. one-third actual size. 
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pEATH OF G. W. BOETTINGER 


Well Known Retired Retail Jeweler of 
Baltimore Succumbs to a Complica- 
tion of Diseases 

Bartrmore, Md., Aug. 20.—George W. 
Boettinger, who for many years conducted 
a jewelry store on Park Ave. near Lexing- 
ton St. died Sunday at his home, 1207 N. 
Eden St. For several months the deceased 
had suffered with a complication of diseases. 
He retired from active work in the jewelry 
business about three years ago. 

Known to many of the city’s jewelers 
Mr. Boettinger found time to take part in 
civic betterment, his activities being con- 
fned not solely to the interests of the 
jewelry trade. He was born in this city 
67 years ago and entered the trade when a 
youth. He was one of the old line of 
jewelers whose chief object was to satisfy 
his customers and sell standard lines of 
jewelry. Many of his customers were two 
or three generations of a family. 

Deceased was a member of Beauseant 
Commandery, Knights Templar; Mystic 
Shrine, Concordia Lodge of Masons and 
Druid Chapter Royal Arch. He is sur- 
vived by his widow, Mrs. Mary L. Boet- 
tinger; three sons, Edward P., William G., 
and George W. Boettinger Jr. 

The funeral was held Wednesday with 
Masonic honors, burial being in Baltimore 
cemetery. 


DEATH OF JOSEPH W. GRANT 











Retired Providence Manufacturing Jeweler 
Passes Away in His 89th Year 


Provinence, R. I., Aug. 20.—Joseph W. 
Grant, a retired manufacturing jeweler, one 
of the few survivors of the old schcol and 
a resident of Cumberland, R. I., for many 
years, died at his Summer home near River- 
side, R. I., early last Monday morning 
after an illness of several months, although 
he was not confined to his bed but a few 
days. He was in his 89th year, at the time 
of his death. 

Mr. Grant was born at Diamond Hill, 
R. L, Aug. 19, 1833, and received his edu- 
cation in the district schools of that section 
and later was employed on his father’s farm. 
When President Lincoln made his emerg- 
ency call in the early Fall of 1862 for 300,000 
troops to defend Washington, Mr. Grant re- 
sponded and enlisted as a private in F 
Company, Twelfth Rhode Island Volunteer 
Infantry, being mustered in Sept. 16, 1862, 
and serving until mustered out July 29, 
1863. 

Returning to his home at Cumberland 
Hill he remained there until 1869 when he 
came to Providence and took employment 
in one of the jewelry shops where he re- 
mained until 1872, when with the late C. H. 
Cooke he started in business on Page St. 
as J. W. Grant Co. After a short time 
Mr. Cooke withdrew and in 1877 Mr. 
Grant removed his plant to 25 Calender 
St. In January, 1885, Albert E. Follett, 
formerly of the manufacturing 
concern of Foster & Follette becameja 
partner but withdrew in January, » 1892. 
The firm made a specialty of ladies’ and 
gents’ chains of all grades and the business 
increased so that in November, 1899, a 
reorganization occurred, Thomas J. Halli- 
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day, E. H. Crossman and W. H. Payson 
coming into the firm, which in May, 1900, 
was incorporated under the laws of Rhode 
Island as the J. W. Grant Chain Co., with 
an authorized capital of $10,000. Upon 
petition of the members of the corporation 
and creditors the Supreme Court granted a 
decree of dissolution on July 24, 1902, and 
the business was closed out. After the 
settlement of the business Mr. Grant retired. 
Since his retirement Mr. Grant had made 
his home with his son, Irving O. Grant, of 
Wrentham road, Cumberland Hill, who is 
his only survivor besides his widow, Sarah 
A. (Ballou) Grant. The deceased was a 
member of Prescott Post No. 1, G. A. R. 








DEATH OF JOSEPH CHEREN 





Passaic, N. J., Retail Jeweler Stricken After 
a Long Illness 


Passaic, N. J, Aug. 17.—The jewelry 
trade of this city suffered a loss last 
week in the death of Joseph Cheren, a 
well-known retail jeweler of 35 2nd St. 
Mr. Cheren had been ailing for the past 





THE LATE JOSEPH CHEREN 


year, but suffered a stroke on Thursday, 
from the results of which he passed 
away on Sunday, the funeral being held 
on the following day. 

Joseph Cheren was a native of Russia, 
in which country he first saw the light 
of day 59 years ago. ‘He came to this 
country about 30 years ago and was one 
of the first Jewish settlers of Passaic, 
starting in business here and making it 
his home for the rest of his life. For 
many years, he conducted a retail store 
at 35 2nd St., and built up a large trade. 

Mr. Cheren was active in fraternal and 
religious circles and was a prominent 
member of the Odd Fellows, the Passaic 
City Lodge and the B’nai Jacob 
Synagogue. in } 

The dedéeased - is -survived by his 
widow, Mrs. Esther Cheren, and by three 
sans, Isadore and Harry, residing. here, 
and another son, ‘ Joseph, of Paterson, 
and also, the following daughters: Mrs. 
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Abraham Grosman, Mrs. Joseph Brum- 
berg, Mrs. Hyman Swartz, and Mrs. 
Harry Weinberger. His father, Solomon 
Cheren, 90 years old, also survives, as do 
a number of brothers and sisters. 








LAST HONORS PAID 


Funeral of Tommaso Primavera, Manufac- 
turing Jeweler of Providence 


ProvipeNce, R. I., Aug. 20.—Tommaso 
Primavera, a member of the manufacturing 
jewelry concern of Primavera Bros., 180 
Bridgham St., this city, was buried last 
Monday morning, funeral services being 
held at the Holy Ghost Church. He had 
been ill for nearly four years, although un- 
til recently he had been able to attend to 
business. His death occurred on Friday, 
Aug. 12 at his home on Bridgham St. 

Mr. Primavera was in his 26th year, 
having been born in Descado, Italy, on July 
11, 1896. He came to America when very 
young and settled with his parents in 
Providence, where, after attending the pub- 
lic schools he became connected with the 
manufacturing jewelry industry and for 
several years was employed with the A. & 
Z. Chain Co. Early in 1917, with his 
brother, Victor, he began business as Prima- 
vera Bros. in a small shop-at 195 Eddy St., 
making a general line of gold and silver 
jewelry. In January, 1918, they removed 
to larger quarters at 185 Eddy St. and last 
October their factory was removed to 180 
Bridgham St. 

Mr. Primavera is survived by his widow 
and three small children. 








WINDOW SMASHER KILLED 





Watchman Shoots Man Who Tries to Escape 


After Robbing Kansas City 
Jewelry Store 


Kansas City, Mo., Aug. 20.—After 
having been caught looting the window 
of the Adams Jewelry Co., 1 W. 12th St., 
a man who previously had given his name 
to the police as John Jones, was shot 
and killed by a watchman of the Midwest 
Secret Service, at 12th and Main Sts., 
early last Wednesday morning. 

The watchman, E. C. VanAlden, in 
his report to the police, said he saw a 
man taking something from the east 
window of the jewelry store and when 
he started toward the man, the latter 
turned and walked north on Main St. 
The watchman found that the window 


had been broken and several trays had | 


been emptied. He followed the man and 
arrested him a block away, but when 
going into a restaurant to call the police, 
the robber broke away and fled. The 
watchman says that the man had taken 
only a few steps when he pulled some- 
thing from his hip pocket which re- 
sembled a revolver. VanAlden fired 
three times and the man fell. When he 
reached the man, he found him dead. 
Two shots had taken effect. 

The: déad man’s hat was found in his 
hand, half filled with jewelry: from the 
Adams store. . In fiis other hand was an 
iron rod about a foot long and three- 
eighths of an inch thick. 
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7 This Advertisement Is Meant To Sell Goods 


So We Advertise Here Every Month What We Consider to Be the Best Selling 
Goods in the Market. You Will Find It Pays You to Look and to Order Today. 






eee o> — a, 
> 


Zz Lene — 
IIIS SSS SSS 
ese oodas ZOSTER SOS TTPO 
f SSS 


Sell 





























No. 560—14 x 7 inches, $4.00 No. 548—9 inches, $2.67 
Practically Everything Sold or Se 
Used in a Jewelry Store en 
ALL PIECES HANDSOMELY 
SILVER PLATED DESIGNED, 
ON GENUINE WELL FINISHED 
COPPER BASE AND 
LACQUERED 








No. 7762—Gold Lined No. 7724—Gold Lined No. 7764—Gold Lined 
5% x 3% inches, $1.92 13 x 10% inches, $8.43 5% x 3 inches, $1.92 No. 316—11 incues, $4.00 





No. 624—7%4 x 13% inches, $4.67 


A. H. POND Co: 

















No. 614—6% x 10% inches, $4.67 
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Louisiana Jewelers Meet at New Orleans 





Members of State Association Hold Interesting Convention—Elect New 
Officers and Adopt Resolutions After Hearing Interesting Addresses 














_ 

New ORLEANS, La. Aug. _ 20.—Live 
topics and important trade policies were 
freely discussed at the convention of the 
Louisiana Retail Jewelers’ Association in 
New Orleans Aug. 17 and 18. Alexandria, 
was chosen for the next convention and 
met with favor as that will be the first 
meeting of the body outside of New 

s. 
Te convention was organized in 1919 
at the St. Charles Hotel with Louis Haus- 
n, of Hausmann Inc., as the first presi- 


man A 
Mr. Hausmann, with the valuable 


dent. 





HENRY HAUSMANN, PRESIDENT ELECT 


assistance of W. S. Bender, secretary, car- 
ried the organization to a successful re- 
union in 1920 when Herbert K. Smith was 
chosen president and Henry Hausmann, 
secretary. The convention last year and 
this year were held at the Grunewald Hotel. 

Besides a strong business meeting the dele- 
gates enjoyed a fine program of entertain- 
ment. Included in the entertainment was 
a boat ride on the beautiful Lake Pont- 
chartrain, ending with a dinner at the 
famous Tranchina’s restaurant. This fea- 
ture was highly enjoyed by the delegates. 
Luncheon was served the first day of the 
convention at the Grunewald hotel and the 
finale of the entertainment was a_ banquet 
there on the evening of the last day. 

Leonard Krower & Son added to the 
entertainment features, as they did last year, 
by entertaining the entire convention at a 
luncheon served at the Louisiana. Not 
only were invitations issued to each mem- 
ber of the association but every retail 
jeweler visiting whether a member of the 
association or not was welcome to the 
Krower luncheon. 

Another much appreciated feature of the 
convention this year was the presence of 
Arthur A. Everts, president of the Ameri- 
can National Retail Jewelers’ Association. 





Wednesday’s Session 


On the stroke of 10 President Herbert 
K. Smith’s gavel smote the marble block 
and gave ringing notice that the Second 
Annual Convention of the Louisiana Retail 
Jewelers’ Association had entered the first 
stage of its interesting progress. 

While the gathering was not as large 
as had been expected, the members were 
full of the enthusiasm which well accorded 
with the occasion, and the great Gold Room 
of the Grunewald Hotel seemed weighted 
with a busy inspiring atmosphere. 

President Smith was brief in his pre- 
liminary remarks. The association, he said, 
was entering upon another year of its his- 
tory, and he hoped that the members would 
always have as their aim and purpose— 
progress and advancement. That the pro- 
ceedings might accord well with higher 
things he introduced the Rev. Mr. J. G. 
Snelling, a well known local minister, to 
ask God’s blessing upon the sessions. Mr. 
Snelling offered a short but fervent prayer, 
and then came the felicitious part of the 
session, F. C. Font, secretary to Mayor 
McShane, being presented to extend the 
city’s welcome. Mr. Font was most cordial 
in his greeting of the jewelers, and gave 
them the figurative keys of the city, to open 
up the gates of hospitality and pleasure and 
add merriment to their sager deliberations. 

Major Joseph Buddecke, editor of Society 
Talk, was the jewelers’ champion to meet 
Mr. Font in the lists of compliment and 
fair speech, and the major was eloquent in 
telling Mr. Font how the jewelers appre- 
ciated his generous greeting. 

The rest of the morning session was de- 
voted to business and the reports of Secre- 
tary Louis Hausmann and Treasurer Ben 
Barnett were submitted. Brother Barnett 
is a likely man to hold the money bags, 
and from the report submitted, he is a 
true doctor to their health and well being. 
The recess hour was devoted to mellow 
feasting in the main dining room of the 
DeSoto Hotel. 


AFTERNOON SESSION 


Back to the Gold Room at 2 o’clock in 
the afternoon and more serious business 
came next in the day’s order. L. Jansen, 
president of the New Orleans Retail 
Jewelers’ Association held the chair and 
held it to the satisfaction of everybody, 
introducing the speakers with original wit, 
and bringing out the best in the debating 
of questions. 

President Smith’s annual address was one 
of the features of the day. In his premise 
Mr. Smith spoke of the value of associa- 
tions to all branches of trade; and then 
said a few nice things about New Orleans 
as a convention city. He went on to say 
that jewelers’ associations had not reached 
the height’ of: their utility and that the 
members must work to bring about this 
consummation so devoutly to be wished. 
Jewelers’ associations should form rules and 
methods of conducting business properly in 
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the great cities and should devote attention 
to these so-called auctioneers whose methods 
are far from ethical. 

The jewelers’ association, Mr. Smith con- 
tended, should aim as much to protect the 
buying public as the trade. It is absurd 
for any firm in any line to expect to stay 
in business and fool the public. Mr. Smith 
thought that it would be a good idea to 
have the association appoint a committee 
to call on the trade and impress upon all 
dealers the highest business ideals. “We 
are 100 per cent for good clean business,” 
cried Mr. Smith, emphasizing his point with 
expressive gesture, “and there is no reason 
why the jewelry business should not grow 
and expand.” Mr. Smith was roundly ap- 
plauded for his sane and logical utterances. 

The next speaker was Henry Agaté, of 
the Bonner Mfg. Co., New York. Mr. 
Agate has the gift of telling a good story 











ARTHUR A. EVERTS, PRESIDENT OF THE 
A. N. R. J. A. 


at the right time, backed by a way of 
driving home points in arguments and the 
jewelers liked his talk before he had well 
entered upon the subject. “There are dead 
jewelers in this city and State,” premised 
Mr. Agate, “lots of them; I mean, you 
know those who don’t belong to this asso- 
ciation. I have traveled all over the coun- 
try, met all sorts of jewelers, but I want 
to warn against the jeweler who shows his 
customer how cheap he is and so loses a 
sale. The jewelers have never tried to 
study real business principles, I remember a 
prominent jeweler in Cincinnati asking me 
‘What is the matter with the jewelry busi- 
ness?’ I’ll tell you what is the matter with 
the jewelers, they devote too much time 
to the little things; that is fooling with re- 
pair work and giving things away like free 
engraving, and not looking after bigger 
things. No my friends, the majority of our 
jewelers are not good business men and the 
time has come for them to learn how to 
properly run a big business and make it 
flourishing. And when the jewelers gain 
the success they are entitled to, that success 
should mean as much in reputation as in 
gold.” 

Mr. Agate continued that the jewe'er who 
is honest need not fear, he will win suc- 
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NAVARRE CROWN 


To meet the urgent demand for a popular priced INDESTRUCTIBLE pearl 
we are offering a new quality in NAVARRE pearls which will be known as 


“NAVARRE CROWN.” 
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This is an excellently matched, beautiful, creamy, lustrous pearl. Indestructible and guaranteed to 
retain its brilliancy through all kinds of wear, will not crack, peel or discolor. 


Furnished with a solid gold, 10K spring ring, in a light blue leatherette satin-lined case. 


Net Price—Complete in case—18 inch..................... $2.50 
Net Price—Complete in case—24 inch.................... 3.25 


Our stock is limited. Order your supply Today. 


-GObLDSTO N 
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In conclusion he maintained that the 
s should know the people they buy 
d told of the work of the committee 
York in running down faking 
t the wrong marks on goods. 


cess. 
jeweler 
from an 
in New 
firms who pu 

J. Simon, a leading jeweler of Baton 
Rouge, made a short impromptu speech, 
dealing with some of the points Mr. Agate 
had brought out in his address. 

A telegram was read from Harry c. 
Larter, of the Jewelers’ Vigilance Committee 
of New York requesting the Louisiana Asso- 
ciation to wire Congress in opposition to 
the Jewelers Excise Tax, making the claim 
that the tax was discriminatory. The tele- 
gram was ordered sent as requested. 

The business for the day over the jewelers 
and their ladies enjoyed a delightful ride 
on the bounding billows of picturesque Lake 
Pontchartrain, and then as the shades of 
night were gathering, sat down to a well 
laden board on the portico of Tranchina’s 
at Spanish Fort oyerlooking the lake. The 
pleasant moments of the feast having added 
their mite to Time’s long scroll, a jazz 
band jazzed persistently if not melodiously 
and twinkling feet twinkled to the dance 
“willy-nilly” for several happy hours. Mr. 
Jansen presided at the lake dinner. 


Thursday’s Session 


Louis Hausmann, one of the best known 
large jewelry dealers of the south, had the 
helm when the jewelers shot their crait 
out into the deep waters of business and 
debate, at the opening of the second and 
fnal day’s session. Mr. Hausmann was 
equal to every occasion and made the goirig 
smooth and easy. 

One of the events of the convention 
claimed the first part of the session; it was 
the address of Arthur A. Everts, president 
of the American National Retail Jewelers’ 
Association. Mr. Everts, accompanied by 
his charming wife, came over from Dallas 
for the convention and was accorded a most 
hearty welcome. 

Mr. Everts is an able speaker and knows 
how to carry his auditors along with him. 
He is full of “wise saws and modern in- 
stances,” to quote from the Great Poet of 
All Time, and will quote you a verse from 
Proverbs or any of the other inspired books, 
as readily as he might quote you a price 
on a diamond or a watch, or a ring, or 
a chest of silver, even down to the end of 
his line, 


As a start to his address, Mr. Everts told 
of the work of the National Association 
and urged upon the jewelers to attend the 
convention in Buffalo next month. The 
jeweler must work to succeed, said Mr. 
Everts; he must put into his business his 
brain and all the physical and mental force 
at his command. The jeweler should fol- 
low the most progressive of business 
methods; they should go after the busi- 
ness as department stores go after it, and 
one way to attain this end is co-operative 
advertising, advertising that is educational 
as well as attractive. 

The speaker went on to say that they 
should start the Christmas buying business 
early, and should let the people know that 
they can get from the jewelry store inex- 
Pensive gifts, as readily as they can ob- 
tain them from the department stcre. 
“Quote prices from one dollar to $50,” Mr. 
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Everts advised; “educate the people to the 
fact that they don’t have to go to the de- 
partment store or the drug store for their 
jewelry and fancy articles. 

“And then, too, if the jeweler wants to 
keep up, he must make of himself a decent 
citizen, physically, mentally, morally. Peo- 
ple want to think high of him, and when 
he gets his customer’s confidence he must 
strive to retain that confidence. 

“Go after the business, my friends that’s 
what you must do. The National Associa- 
tion is promoting jewelers’ clubs for this 
very purpose, and through the jewelers’ 
clubs we should get resuits. The jeweler 
must remember this—his true competitor is 
not the other jeweler, rather is he his 
helper to get the business, but the true com- 
petitors I have mentioned, and you must 
bear in mind the department stores and 
other enterprises which encroach upon the 
trade. 

“We must make the jewelry business an 
all-year business, not a business for the 
holidays and a few special months and we 
can do this if we apply the proper business 
direction.” In conclusion Mr. Everts said 
that the jewelers really benefitted the peo- 
ple by selling them wares that would al- 
ways be of value and upon which money 
could be realized at any time, and he ad- 
vised the jewelers not to sell their custom- 
ers plated silver when the customers could 
afford sterling silver. 

Louis Hausmann gave a very able talk on 
the troubles of a retail jeweler, and gave 
the visiting jewelers some good advice to 
apply in their daily business. “Billy” 
Pfaff, a leading printer and friend of all 
the jewelers, made a speech on Topics of 
the Day, which was really a lot of quota- 
tions from the poets and dead and gone 
philosophers. In fact, like Montagne, Bro- 
ther Pfaff had gathered a posy of other 
men’s flowers and. nothing but the thread 
that bound them was his own. 

G. \E. Matthews, of the Finkerton 
Agency, gave an interesting talk, dealing 
with the work of the Jewelers Security Al- 
liance. ; 

The. closing session began with an inter- 
esting discussion which was participated in 
by many of those present, and as the first 
business of the day Secretary Henry Haus- 
mann was appointed by President Smith as 
delegate to. National Convention at Buffalo, 
Sept. 13-16. 

Alexandria, without opposition, was 
chosen as the next convention city, and it 
was decided to hold the 1922 convention 
sometime in August. Jacob Young, chair- 
man of the nominating committee, submitted 
the following list of officers to be voted 
upon: 

Henry Hausmann, New Orleans, presi- 
dent; Leopold Jansen, New Orleans, first 
vice-president; Leon Miller, New Orleans, 
second vice-president; John B. Foster, 
Monroe, secretary; Ben. Barnet, New Or- 
leans, treasurer; J. Fopkin, Franklin, also 
R. M. Tusch, New Orleans; Jacob Young, 
New Orleans; M. Freidman, Shreveport 
and A. E. Wigley, New Orleans, for mem- 
bers of the executive committee. All were 
elected without opposition. 

The resolutions committee submitted res- 
olutions for co-operation among jewelers; 
against free engraving; against jewelers’ 
valuing diamonds which a customer had 
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purchased from another jeweler; offering 
free scholarships in the largest horological 
engineering schools to students of Tulane 
University and Loyola University; opposing 
questionable jewelry auction sales and fa- 
voring legislation to cover this trade; op- 
posing the jewelers’ excise tax; indorsing 
work of the Jewelers Security Alliance; 
expressing sympathy on the death of Col. 
John L, Shepherd, of New York, and on 
thanks to the press. 

Among other resolutions adopted were 
these: 

Recommending that the Isaac Delgado 
Central Trades School, of New Orleans, 
recently opened in City Park Ave., establish 
a department of horology. 

Opposing the five per cent. tax on jewelry 
not included in the bill before Congress for 
the repeal of the luxury taxes.. Each mem- 
ber of the association agreed to write to 
their congressman. 

Endorsing the Stephens-Ashurst bill now 
before Congress, permitting restricted price 
contracts on standard articles. 

And when the new officers were installed, 
the business end of the second annual 
convention of the Louisiana Retail Jewel- 
ers’ Association passed into history. 


The Banquet 


The finale of the convention was the ban- 
quet at the Grunewald Hotel. Herbert K. 
Smith, the retiring president of the as- 
sociation, was the toastmaster and proved 
that he could preside as well at a banquet 
as in a business session. 

President Everts was again called upon 
for a speech and bid an affectionate fare- 
well to the organization. Henry Haus- 
mann also spoke and was followed by John 
B. Foster, the new secretary, who spoke 
briefly and to the point. B. Barnett, the 
treasurer, and one of the most active mem- 
bers of the organization, made a good 
speech which was applauded. 

With the drinking of coffee the associa- 
tion adjourned to meet again in 1922 at 
Alexandria. 





Practically every delegate to the conver- 
tion last week and in addition many other 
retail jewelers who were not members of 
the organization gathered-in the Louisane as 
the guests of Leonard Krower & Son. AlI- 
fred J. Krower was the genial host and Wil- 
liam Pfaff, a printer with a national reputa- 
tion, was chosen to act as toastmaster. Mr. 
Pfaff, as usual introduced each speaker with 
remarks that met with applause or laughter, 
according to the nature of the introduction. 

National President Everts was the first 
speaker and his remarks -were of a felici- 
tous nature. He was foilowed by Orloff 
Lake, a prominent citizen of the city who 
took the occasion to pay eloquent tribute to 
the memory of Leonard Krower and to 
accord the lamented praise for his enter- 
prise and good deeds. Herbert K. Smith, 
as president of the association, referred to 
the importance of the Krower establishment 
to the community. Leopold Jansen, vice- 
president, followed with suitable remarks 
and Henry Hausmann had a few words to 
say. The welcome given to the jewelers by 
Alfred Krower and attaches of the house 
was cordial. Among those who aided Mr. 
Krower were A. L. Judis, Benny Mattes and 
W. P. Kranz. 














The Pilling Chain Co. has removed its 
factory from 14 Blount St. to 121 Clif- 
ford St. 

The plant of the T. F. Hunt Mfg. Co. 
has been removed from 158 Pine St., to 
63 Plainfield St. 

W. W. Ferris has removed his optical 
rooms from the second to the third floor 
at 301 Westminster St. 

Frederick B. Thurber, with Tilden- 
Thurber Corp., is at the Griswold, East- 
ern Point, Conn., for the rest of the 
season. 

Mr. and Mrs. Otis Freeman and family 
of this city are at the Carpenter cottage 
at Saunderstown until early in Sep- 
tember. 

Mr. and Mrs. Harry Fulford and their 
daughter, Miss Doris Fulford, are at 
Green Inn, Narragansett Pier, until early 
in September. 

Walter H. Pruefer, of Fischer & 
Pruefer, who was recently operated upon 
at the Memorial Hospital at Pawtucket, 
is convalescing. 

Max Gorden has filed a statement with 
the city clerk’s office that he is the sole 
owner of the Western China & Decorated 
Co., 358 N. Main St. 

John A. Straight, of Conley & Straight, 
has returned from a vacation trip that 
he took to Orrs Island in Casco Bay, 
Maine, accompanied by his family. 

Joseph B. Bernier, Chartley, Mass., 
who formerly conducted the Bernier En- 
graving Co., 77 Page St., has restarted 
in busifiess as the Bernier Mfg. Co., at 
185 Eddy St. 

Earle C. Mellny, head of the watch 
department of the Weybosset Jewelry 
Co., was granted a marriage license here 
a few days ago. The bride-to-be is Miss 
Mabel A. Simmons. 

George A. Forsyth, with Thornton 
Bros. Co., who holds the rank of Briga- 
dier General, has been appointed range 
officer at the State Military Rifle Range 
at Rumford for his 29th consecutive year. 

The Woonsocket Loan Co. and Colitz 
Jewelry Store, 86-88 Main St., Woon- 
socket, are owned by Ida Colitz, of 241 
Gallatin St., Providence, according to 
information filed at the office of the city 
clerk of Woonsocket. 

Henry G. Thresher, of the Waite- 
Thresher Co., has been taking an ex- 
tended automobile trip through the Berk- 
shires in western Massachusetts, Green 
Mountains in Vermont and White Moun- 
tains in New Hampshire. 

The stock of Goffe & Son, Pawtucket, 
who made an assignment about 10 days 
ago, has been bought by Walter I. Sund- 
lund, retail jeweler of Pawtucket, by 
whom it is being disposed of, and the 
business will be discontinued at the old 
location. ; 

Theodore B. Pierce, of the Kinney Co.; 
Arthur L. Young, of Young Bros., and 
Archibald Silverman, of Silverman Bros., 
were members of the committee of the 
Providence Chamber of Commerce in 
charge of the annual outing for the in- 
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mates of orphanages and homes for aged 
persons last Thursday. 

Edward Wilkinson & Co., in its case 
against T. F. Hunt Mfg. Co., which 
was heard before Judge Wright in the 
Civil Session of the Sixth District Court 
last Monday, was given decision for $57.23 
and costs on balance alleged to be due on 
book account. 

A copy of the will of the late George 
K. Webster, of Attleboro, has been filed 
with the Municipal Court in this city for 
record. Marion W. Dawley, Mildred W. 
Kenyon, Frederick S. Hall and Robert 
S. Emerson are named as executors with 
bonds fixed at $13,000. 

Rufus L. Griffith, of R. L. Griffith & 
Son Co., although in his 89th year, is still 
active and has just returned from a fish- 
ing trip in Maine. He is telling some 
pretty good stories about his trip and 
incidentally is planning for his usual trip 
to Florida the coming Winter. 

At 2:30 o’clock the other morning Pa- 
trolman Bell, while trying the doors on 
his beat, discovered the rear door on 
the third floor fire escape at 153 Orange 
St., unfastened. This entered into the 
manufacturing jewelry establishment of 
Belleveau Bros. The owner was notified 
but nothing was missing. 

William H. Dowse, president of the 
Reed & Barton Co., of Taunton, was the 
host last Saturday at his farm in Reho- 
both to a large number of foremen of 
the concern, together with officials of 
the town of Rehoboth. The farm is one 
of the finest in this part of the country 
in stock, equipment and management. 

A meeting of the creditors of Henry 
George (Essayan), doing busniess at 56 
Pine St., this city, as Henry George & 
Co., was held at the rooms of the Manu- 
facturing Jewelers Board of Trade last 
Wednesday, at which a statement of the 
affairs of the concern was made. It was 
voted to allow the business to continue 
in charge of the assignees. 

Walter J. Riley, 16 years old, pleaded 
not guilty Monday when brought before 
Judge Rueckert in the Sixth District 
Court, to the charge of breaking into the 
manufacturing jewelry establishment of 
James T. Smith, one night in July and 
stealing therefrom 13 spoons, four brace- 
lets and a bag, all to the value of $48. 
The youth was held under $1,000 bail for 
a trial on Aug. 26. 

At the 10th annual reunion and club 
run of the Rhode Island Wheelmen at 
The Hummock at Hamilton last Satur- 
day, Herbert D. Hough, Adelbert E. 
Place and Ira G. Whittier were mem- 
bers on the general committee and on 
the reception committee were William 
G. Thurber, first president of the associa- 
tion, chairman, E. Merle Bixby, Joseph 
P. Burlingame, George W. Dover, John 
H. Stone and Herbert S. Tanner. 

The Manufacturers’ Exporters Co., 
Ltd., located in this city, capitalized at 
$100,000 for the purpose of engaging in 


foreign and domestic commerce, was 
granted a charter under the laws of 
Rhode Island by Secretary of State 


Parker last Thursday. The incorporators 
are former United States District Attor- 
ney Harvey A. Baker, Everard Appleton, 
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an attorney, and Wilhelmina Potter, The 
company will begin operations by ex. 
porting to South America. 

An outing is planned of four of the 
large department stores of this city. 
Boston Store (Callender, McAuslan & 
Troup Co.), The Shepard Co., Dimond's 
and The Outlet Co. (J. Samuels & Bro 
Inc.)—on Aug. 31 at Rocky Point. A 
series of athletic games will feature the 
afternoon, following the proverbial clam 
bake, and the store that scores the 
largest number of points will be awarded 
a handsome silver loving cup donated by 
the Rocky Point Amusement Co. 

When arraigned in the Eleventh Dis. 
trict Court at Central Falls Tuesday op 
the charge of breaking and entering in 
the night time, Eddie Mowak, 28 years 
old, of 31 Central St., Central Falls, 
pleaded not guilty and was held under 
$1,000 for trial later. He is charged with 
entering the retail jewelry and watch re- 
pairing store of Michael Alekozak, at 
10 Central St., in that city, and stealing 
10 watches valued at $10 each and a 
bracelet also valued at $10. He was 
arrested last Sunday night on informa- 
tion given by persons in the neighbor. 
hood. 

Among the jewelry buyers who were 
reported in this city and vicinity during 
the past week were the following: H. M., 
Blank, Famous & Barr Co., St. Louis, 
Mo.; F. R. Hetlinger, May Co., Cleve- 


land, O.; Mr. McDermott, Frank & 
Seder, Inc., Pittsburgh, Pa.; Jacob 
Schorsch, Emrich & Schorsch, New 


York; Louis Wolfson, Charles Wolfson 
& Co., New York; Messrs. Schriver and 
Smith, Schriver & Smith Co., Philadel- 
phia; Max Michel, M. & J. Michel, Inc., 
New York; Mr. Scott, George B. Peck 
Dry Goods Co., Kansas City, Mo.; Mr. 
Rosenthal, E. M. Rosenthal Co., Toledo, 
O.; Messrs. Margolin and Edelstein, 
Princess Jewelry Co., Montreal; Mr. 
Howland, Letts Broadway Department 
Stores, Los Angeles, Cal.; Hyman H. 
Cohn and H. Weinberg, Samstag & Hil- 
der Bros., Inc., New York; Mr. Powers, 
F. N. Arbaugh Co., Lansing, Mich.; J. 
W. Brandt & Co., New York; and E. S. 
Meyer, S. B. Lavick & Co., Inc., Chicago. 

Simon Wolk, doing business as the 
Wolk Jewelry Co., and Sigmund Rosen 
are defendants in a suit for $8,000 filed 
in the Superior Court last Wednesday 
by L. A. Marcus, of New York. The 
claim is based upon a promissory note. 
According to the declaration entered 
by the plaintiff, Wolk made a note for 
$6,813.58 on June 25, 1920, payable on 
demand to the order of Rosen and on 
the same day the note was endorsed by 
Rosen and delivered to Marcus. Demand 
was made upon the maker and indorsert 
of the note, and it thereby became due 
and payable, July 20, 1921, it is alleged. 
Payment was refused, Marcus says, and 
he sued to recover the proceeds of the 
note. This suit followed an attachment 
for $8,000 that was placed by L. A. Mar- 
cus on property of Wolk and Rosen, in- 
cluding lot with improvements on Pond 
St., another on Angle St., one on Benefit 
St., also on Bogman and Hilton Sts., and 
Hilton and Public Sts. 
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Emanuel V. Alberts, who was married 
eral months ago, has returned with 
his bride from Europe, where they vis- 
ited the principal cities. 

B. Bernstein, Lawrence, has been peti- 


sev 


tioned into bankruptcy. One of the 
chief creditors is the Royal Jewelry Co., 
Boston, $129. 

N. Stewart, Clinton, Carl W. Stewart, 
Gardner, and Ben F. Steward, of Derby 
Line, Vt., are on five weeks’ vacation in 
camp on the shores of Lake Massawippi, 
Quebec. They are fishing for musca- 
longe, one of the most difficult species to 
catch. 

A small convention of jewelry sales- 
men was held at the Adams House last 
week, when business topics were ex- 
haustively discussed. Among those pres- 
ent were Henry Zimmern’s representative, 
H. S. Deutsch, Ted Lampert, G. Senhauser, 
Paul Gessiven and several others. 

A movement is on foot for the forma- 
tion of a Merrimack Jewelers’ Associa- 
tion, to embrace Nashua, Concord and 
Manchester and the district as far as 
the Newburyport line. Sentiment is gen- 
erally in favor, although some opposi- 
tion has been raised against a district 
association embracing two States. 

Legitimate auctioneers have been asked 
to give their views regarding a proposal 
to limit the “fake” auctioneers’ hours of 
business to 9 to 4 on week days and 9 
to 1 on Saturdays. Replies so far re- 
ceived approve of such a course. The 
machinery is soon to be set in motion 
to obtain the necessary municipal law 
to put this new ruling into effect. 


A telegram was received Aug. 7 by 
Albert R. Kerr from Senator David I. 
Walsh saying: “Will give your sugges- 
tions full consideration when tax bill 
comes to Senate.” Mr. Kerr has been 
in touch with jewelry centers in the mid- 
dle and western parts of the State, the 
North Shore, Fall River and New Bed- 
ford and also with the Boston jewelers, 
and the sentiment is overwhelmingly 
against the tax. All the jewelers have 
been urged to telegraph to their Senators 
and Representatives. 

The Waltham Watch Co. has decided 
to close the Adams House, a boarding 
establishment for women and girl em- 
ployes. This house, famous  through- 
out the State, has been in existence for 
40 years and has been a home for thou- 
sands of employes from many parts 
during that time. It is equipped with 
every modern requirement for domestic 
use and has been a haven of rest and 
comfort for the occupants. Waltham has 
Pointed to this establishment as one of 
its landmarks and its passing will be a 
matter of keen regret by the city and the 
employes. 

Samuel E, Fagin, alias Samuel E. 
Weiner, who formerly kept a watch re- 
pairing store at 89 Canal St., is under 
arrest charged with the larceny of a 
watch valued at $25, the property of 
Samuel Friedberg. According to police 
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inspectors, Fagin pawned watches almost 
as soon as they were left with him to be 
repaired. When the owners called Fagin 
made the excuse that the watches and 
other articles were not ready. Inspec- 
tors have recovered 20 watches and sev- 
eral rings which had been sold by Fagin. 
The owners of these are being sought. 
Fagin, after a hearing, was held in $1,000 
bonds for trial Aug. 23. If owners are 
found for watches and rings now at 
police headquarters other counts will be 
placed against Fagin. 

Edmund W. Kirby, manufacturing 
jeweler, was severely injured in an auto- 
mobile collision on the Newburyport 
turnpike, Monday, Aug. 15, his arms, 
legs and one ear being badly crushed, 
bruised and cut. Mr. Kirby’s machine 
was headed for Boston, while a car occu- 
pied by Harold True of Cliftondale, Miss 
Myrtle Allston, Mrs. True and Adelaide 
True was going toward Malden. All four 
in the True automobile were also injured, 
Mrs. True being on the dangerous list 
at the Malden hospital. Mr. Kirby was 
removed to Melrose hospital for medical 
treatment and Aug. 19 underwent an- 
other X-ray examination. Both ma- 
chines were overturned by the collision, 
Mr. Kirby being pinned underneath. 
Great difficulty was experienced in extri- 
cating him. 

Japanese synthetic pearls figured in an 
unusual case in court this week, when the 
question of value and ownership came 
up for decision. Morris Henkle, a Bos- 
ton jeweler, was of the opinion that the 
stones were those sold by him to Ber- 
nard Cohen, who gave them to a Miss 
Dunsky. The latter alleged that the 
pearls were stolen from her last October. 
The pearls were claimed by Mrs. Ger- 
trude Fritz, who asserted they belonged 
to her daughter. David Cuttick stated 
that the stones were given by him to the 


daughter. “I have seen thousands of 
imitation pearls,’ said Judge Burke; 
“what are these, Roman pearls?” They 


were not. “They are Japanese synthet- 
ics.” Mr. Henkle declared. Cuttick 
asserted they were made in France. Such 
pearls are worth $25 to $30 wholesale, 
said Henkle, while Cuttick valued them 
at $9. The case will be decided later. 








John Killion has been appointed superin- 
tendent of the Whiting Chain Co. 

The employes of the Whiting & Davis 
Co. will omit their annual outing this year. 

The Mason Box Co. has to win but one 
more game in the Twilight League to cap- 
ture the pennant, 

Leroy Metcalf, of the Plainville Stock Co., 
and James Doyle, of J. A. Doyle & Co. 
left last week on extended business trips. 

George L. Jillson, a prominent Grand 
Army veteran and for many years a jewelry 
worker, died last Thursday at his home on 
N. Washington St. 

John L. Thompson has been named as 
chairman of the committee to build the 
grandstand at the Columbia field. Manufac- 
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turing jewelers have already contributed 
$800 to the fund. 

Inspectors from the revenue department 
were in town last week calling on the jewel- 


‘ers who have made die holders and “put 


and take” tops. A tax of 10 per cent must 
be paid on these articles. 











Gus Bastein, of the Henry Wilkins Co., 
is sailing this week for Europe accompanied 
by Mrs. Bastein. They will stay in Ger- 
many for several months. Hugh Murray, 
of the same house, is back from a trip to 
the Great Lakes, 

Jacob Fredland, who has been with the 
S. Weinhaus Co. for a number of years, 
has resigned to take charge of the business 
of P. P. Lipson, Fairmont, W. Va. ‘Mr. 
Lipson is in ill health and finds it will be 
necessary to take a rest for a period of 
several months, 

The annual election of the members ot 
the Pittsburgh Association of Credit Men 
will be held Sept. 20, at which time officers 
and five new directors will be chosen for 
the coming year. This organization will 
hold its annual outing Sept. 24. The Retail 
Credit Men’s Association will hold a dinner- 
dance Sept. 13 at “The Pines.” A. W. Hep- 
ler, of W. W. Wattles & Sons, is a member 
of the committee on arrangements. 

Arrest of two men for alleged partici- 
pation in robbery of diamonds from Max 
Levy, 32 N. State St., Chicago, on a 
New York Central train a week ago was 
reported last week by Pittsburgh, Pa. 
police. The men arrested are reported to 
be residents of McKeesport and Pittsburgh 
respectively. They were taken by New 
York Central detectives who said a man 
arrested in Detroit had confessed and 
named them as accomplices. They will 
be taken to Detroit. 

President J. Clare Crawford, of the Jewel- 
ers’ 24-Karat Club of Pittsburgh last Fri- 
day sent out a letter to the members of the 
trade here requesting them to wire at once 
to the United States Senator and repre- 
sentatives of Congress in the district, urging 
them to object strongly to the continuance 
of the discriminating jewelry tax. He sent 
out the letter on request of Harry C. Larter, 
acting chairman of the Jewelers’ War 
Revenue Tax Committee. Mr. Crawford in 
his letter said “this is an unfair tax—espe- 
cially as we are going through a business 
depression and it should be repealed.” He 
urged action by the jewelers without delay. 

Merchants are being warned to be on the 
lookout for a woman of about 25 who is 
5 feet 5 inches in height, dark complexioned, 
slender build, gray eyes and plainly dressed 
presenting forged salary checks, drawn on 
a Middleton, O., bank. They have come 
back marked “forgery.” She is using the 
name of the Miami Cycle & Mfg. Co. and 
the names of the assistant treasurer and 
vice-president and assistant manager of the 
concern. A Hebrew, described as about 
30 years old and five feet four inches tall 


is also offering bad checks. 


His plan is 


to open elaborate offices, as the representa- 
tive of a Springfield company, and get 
checks cashed. 











Miss Mary Stein, of Kramer Bros., 730 
Sansom St., is stopping at Atlantic City. 

Miss Marie Killian, of W. J. Fulton, 
1011 Chestnut St., is at Doylestown, Pa. 

E. M. Woodrow, a brother of Robert 
Woodrow, of M. Sickles & Sons, is ill at his 
home here. 

Samuel Aisenstein, of the firm of Aisen- 
stein & Gordon, and A. Baltin, manager of 
the clock department, are at Atlantic City. 

J. C. Oberholtzer, of Joseph B. Bechtel 
& Co., has departed on an extended auto- 
mobile trip to Boston and the Berkshire 
Hills. 

B. Thommen, engraver, and L. Terranova, 
diamond setter, have moved from 718 San- 
som St, to the second floor of 714 San- 
som St. 

Gordon & Neubarth, Inc., 15 Maiden 
Lane, New York, have opened a branch 
office at 730 Sansom St., in charge of 
Jerome Zucker. 

S. H. Axelman, formerly a retail jeweler 
of Bridgeton, N. J., has taken over the busi- 
ness of Mrs. F. Rubenstein, jeweler, of 1614 
Susqehanna Ave., this city. 

Recent buyers noted in the city included 
A. E. Baylies, Bristol; J. G. Rennard, 
Phoenixville; G. Wm. Eberman, Bethlehem 
and C. G. Wilson, Reading. 

Misses Lena Bornstein and D. B. Silver- 
man, of the bookkeeping department of 
Aisenstein & Gordon, 712 Sansom St., have 
returned from a sojourn spent at the seashore. 

A sheriff sale of the office furnishings of 
Sol Zeiger, diamond merchant of 713 San. 
som St., was held Friday, Aug. 19, fol- 
lowing an attachment issued by creditors. 

F. Rocholl, a watch casemaker, of 802 
Walnut St., smashed his thumb while at 
work on a watch case a few days ago and 
found it necessary to go to the dispensary 
of the Jefferson Hospital for treatment. 

Philadelphia friends of Paul Diller, for 
a number of years in charge of the watch 
repair department of I. A. Deisher, Read- 
ing, Pa., will be pleased to learn that he 
has embarked in the retail jewelry business 
for himself at 344 Penn St., Reading. 

Isidor S. Sagorsky, wholesale jeweler 
and diamond dealer at 820 Chestnut St., 
and his son, Morton S. Sagorsky, of the 
same firm, have returned from their busi- 
ness trip through Pennsylvania and are now 
calling on the trade in the south. 

The Summer colonists at Sea Isle City, 
N. J., are arranging a vaudeville entertain- 
ment and concert for Aug. 29 and the 
stage manager, director and general fac- 
totum will be Robert Woodrow, of M. 
Sickles & Sons, 900 Chestnut St., who suc- 
cessfully managed a similar performance 
last Summer. 

A petition in involuntary bankruptcy was 
filed this week against Joseph Kurtzbard, a 
retail jeweler of 7th and South Sts. The 
petitioners and the extént of their claims 
are, S. Vederman, $361; Alexander Lopatin, 
$213, and I. Leven & Son, $360. The 
Kurtzbard store was robbed by window 
breakers several weeks ago, and four of the 
five robbers escaped with considerable loot. 

Final arrangements have been made for 
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the annual clam bake of the Jewelers’ Club 
of Philadelphia, which will be held Wed- 
nesday afternoon and evening, Aug. 31, at 
Eddington, on the shore of the Delaware 
above Philadelphia. A large attendance has 
been promised, the club having first can- 
vassed the membership securing pledges be- 
fore embarking upon final plans. Those 
participating will take a train leaving Broad 
Street Station at 1.08 P. m. 

Among the salesmen arriving with the ad- 
vance displays of Christmas ware have been 
H. E. Brison, of the Farrington Mfg. Co., 
Boston, Mass.; Leo Henle, of Sussfeld, 
Lorsch & Schimmel, New York; William 
L. Little, of George H. Fuller & Sons Co.; 
Louis Glick, of Hammel, Riglander & Co.; 
W. B. Wilson, representing the duPont in- 
terests with the ivory line of the Arling- 
ton Co., and E, P. Napier, formerly with 
Bliss Bros. Co., but now on the road for 
himself with a line of novelty jewelry. 








Hartford, Conn. 





The Regal Silver Mfg. Co., New Haven, 
Conn., has been granted a patented design 
for table flat ware. 

L. Armen has opened a new retail jewelry 
store and watch and clock repairing estab- 
lishment at 38 Albany Ave. 

Edward A. Farr, assignor to Manning, 
Bowman & Co., Meriden, Conn., has been 
granted a design by the patent office for a 
percolating urn. 

At a recent meeting of the directors of 
the Bristol hospital, Fuller F. Barnes, of 
the Wallace Barnes Co., was elected presi- 
dent for the ensuing year. 

William S. Ingraham, secretary and treas- 
urer of the E, Ingraham Co., Bristol, Conn., 
and Mrs. Ingraham, have returned from a 
motor trip through Massachusetts. 

The Sessions Clock Co., Ladies’ Club, 
Forestville, Conn., held an outing at Lake 
Compounce on Aug. 10. <A basket lunch 
was served and dancing was enjoyed fn the 
evening. 

Thomas B. Lashar, Fairfield, Conn., has 
been granted a patented design for spoons, 
forks or similar articles, having transferred 
his rights to the International Silver Co., 
Meriden, Conn. 

Lieutenant Commander Frank H. Smith, 
of the P. H. Stevens Co., retail jewelers, 63 
Pratt St., has called the first meeting of the 
naval reservists summoned to form a unit 
and to prepare for a cruise on a flotilla. 

J. Bronstein has opened a new retail 
jewelry’ store at 1341°N. Main St. ..New 
fixtures have been installed and the. building 
has been renovated on the ground floor. Mr. 
Bronstein will also handle leather goods 
and do watch repairing. 

At a meeting of the board of directors of 
the Bristol hospital recently it was voted 
to purchase from the Wallace Barnes Co. 
the property owned by that concern at the 
corner of South and George Sts., same to 
be used for a temporary hospital. 

A clever crook recently visited the retail 
jewelry store of William Garfinkel, 1169 
Main St., and asked to see some diamond 
rings, selecting one which he liked and 
placing a deposit of $5, he explained that 
he would call later for the ring, which was 
valued at about $600. Shortly after the 
man’s departure, Mr. Garfinkel 


young 
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missed the ring and the police were noti- 
fied. The thief is about 22 years of age 

I. B. Miller, vice-president of the Edward 
Miller Co., Meriden, Conn., has returned 
after establishing business connections {oy 
his company in England, France, Spain 
Portugal, Italy and Belgium. He reports 
that conditions nearly everywhere were bet- 
ter than they were last Fall when he made 
a similar trip. 

Notices have been posted at the factory of 
the Sessions Clock Co., Forestville, Conp, 
to the effect that a straight reduction of 
fifteen per cent will be made on the wages 
of the employes. Twenty-five employes were 
recently laid off in the pendulum depart. 
ment for one week because their work had 
been brought up-to-date and the casting de- 
partment has been closed for a period of 
two weeks. The machine, automatic and 
press departments will also be closed for 
vacations for two weeks. 

William T. Hofsess, who, since 1916, had 
been production manager for the Wallace 
Barnes Co., clock springs, was recently 
drowned in Lake Compounce, where he had 
gone to take a swim with some friends, 
The body has been recovered. The de- 
ceased was born in New York on July 25, 
1885. In 1900, he entered the employ of the 
Bristol Brass Co. as office boy and at the 
time of his resignation was assistant super- 
intendent of the plant. He was a member 
of the Bristol lodges of Masons and Elks, 

The Wallace Barnes Co., clock spring 
manufacturer, has completed arrangements 
for the opening of a branch factory in 
Hamilton, Ont., Can., the building being 
fully equipped. The Canadian company has 
an authorized capital of $300,000 and the 
officers are the following: President, Fuller 
F. Barnes; vice-president, Harry C. Barnes; 
secretary and treasurer, Truman N. Nor- 
ton. Mr. Norton will move to Canada and 
will be in charge of the plant with Eric 
Waldo and John B. Whitman as his assist- 
ants. The sales department will be in 
charge of Maior C. V. Grantham. The 
plant will be on an operating basis not later 
than Sept. 1. 








Business Troubles. 





H. J. Rochier, Harrison, Ark., is re 
ported to be in bankruptcy. 

The Strange Jewelry Co., Inc., Sherman, 
Tex., which has been offering creditors 25 
cents on the dollar, has gone into bank- 
ruptcy. 

An involuntary petition in bankruptcy has 
been filed, it is reported, against A. Litch, 
3ristow, Okla. 

A voluntary petition in bankruptcy has 
been filed by the J. H. & W. W. Williams 
Co., Macon, Ga. 

M. Gerak, Akron, O., is reported to be 
a voluntary bankrupt. The assets are 
$1,775 and liabilities $2,672. 

It is reported that the stock of the Grim- 
mer Jewelry Co., Havre, Mont., has been 
attached and sold by a local bank. 

To satisfy a judgment of $350, it is re- 
ported that the sheriff has sold out the 
business of Szymon Ostapko, Jersey City, 
N, J. 








The window in the jewelry store of H. 
W. Heilman, Fort Dodge, Ia., was smashed 
recently and goods worth $250 stolen. 
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TRADE CONDITIONS 

Louisville jewelry trade remains in the quiet 
ymmer lull, but retailers report that considering 
e time of year it is very satisfactory. Sales are 
good for Summer months. In the meantime, 
outlook for Fall continues to improve. Re- 
are growing more and more confident that 
me of business done this Fall will be 
fully up to the normal of pre-war days. No one, 
of course, is expecting a business such as that 
experienced in the war years of prosperity. But 
the number of sales and the amount of goods 
handled will make a very good showing in com- 
parison with those years. That the Louisville 
retail trade is in a healthy condition is shown by 
bank clearings and transactions reported by the 
Jocal Federal Reserve bank. Up to date for this 
year they amount to $743,000,000, compared to 
$999,000,000 for last year. Allowing for an aver- 
age of 30 per cent drop in retail prices, these 
figures show a slight increase in the number of 
sales and in business transacted. 
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Charles A. Wunderlich, of Matt Irion & 
Sons, is motoring to French Lick, Ind., to 
enjoy a two weeks’ rest at that resort. . 

0. K. Rowe, head watchmaker at Lemon 
& Son, has resigned his position there and 
will shortly enter business for himself. He 
has not announced his definite plans for the 
future. 

Matt Irion & Sons, Roth Bros. and the 
Lincoln Watch Jewelry Co. have contrib- 
uted “gifts” to Merchants’ Gift Day at Fon- 
taine Ferry Park to be held Sept. 3. The 
day is being held by the Courier-Journal 
and the Louisville Times to stimulate ad- 
vertising. 

The store of Shacklette Bros., Glendale, 
near Elizabethtown, Ky., was entered by 
robbers who obtained about $180 in loot 
and escaped without leaving a clue. The 
safe and cash register of the store were 
riled of $30 in cash and $150 worth of 
jewelry was taken. Five Glendale stores 
were robbed in one night recently. 

The Samuel E. Ledman & Son has an 
attractive and timely window of Shriners’ 
jewelry and insignia. The Shriners re- 
cently had a meeting in Louisville and Led- 
man’s was prepared to profit by their pres- 
ence. The window depicted two Shriners, 
each with the fez cap atop his head, leading 
a camel on which was seated the “Pote.” 
Shriner insignia were scattered about in the 
window. 

The Gleeson Jewelry Co. reports the fol- 
lowing out-of-town merchants who came to 
Louisville on buying trips this week: T. 

J. Dillon, Campbellsville, Ky.; Mr. Carson, 
of Carson & Co., Hartford, Ky.; Charles 
Edwards, Scottsburg, Ind.; and B. G. Nof- 
singer, Hazard, Ky. Eugene H. Kurtz said 
that 20 traveling salesmen representing 
eastern manufacturers called on the Gleeson 
Jewelry Co. in one day last week. 
Charles S. Surran, of Newport, Ky., who 
operated a retail jewelry store in Cincinnati, 
died at his home in Newport Aug. 16 of 
facial erysipelas due to infection following 
the removal of hair from the inner cavities 
of his nose. Mr. Surran’s physician said 
that Mr. Surran had directed his barber to 
remove the hair a few days before and that 
erysipelas developed the next day. Mr. 


Surran was 56 years old and was prominent 
in Masonic circles. 

The following traveling representatives 
called on Louisville trade last week: Mr. 
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Batcheller, Leys, Christie & Co, New 
York; Paul H. Phelps, Moore & Son, New- 
ark; P. A. Cody, B. M. Shanley, Jr., Co., 
Newark; George Bolger, E. G. Webster & 
Son, Brooklyn; A. S. Feiss, Rosenthal & 
Kaplan, New York; Walker Greer, Cross 
& Beguelin, New York; A. H. Biggs, Don- 
aldson Mfg. Co., New York; Mr. Meguil- 
let, Kreis & Hubbard, Chicago; F. P. Steitz, 
Kallmar, Rauch & Co.; E. A. Hirsch, Ka- 
pekar & Blum, New York; H. E. Reich, 
R, Wallace & Sons Mfg. Co., Wallingford, 
Conn.; P. H. Winterberg, P. H. Winter- 
berg & Co., New York; M. F. LaVay, 
Lewy & Co., New York. 

Walter Hartenstein, of Matt Irion & Sons, 
has outdone himself in preparing a Fall 
window which is attracting a great deal of 
attention. The principal attraction of the 
window is its originality in color. The 
window is laid out with a French church- 
yard effect as the motif. It is one of these 
historic old parish churches of France that 
one would expect to see hidden away among 
Autumn trees. It is really only a carved 
wood church entrance on a dais at the top 
of three low, broad, sweeping steps covered 
with a beaded tapestry with an olive green 
edge. The church itself is also of olive 
green, with the exception of a stained glass 
window effect. The floor of the window, 
with the appearance of the churchyard, is 
covered with burnt orange velvet and over 
part of this is a henna, satin drapery. The 
drapery in the background is also of burnt 
orange velvet. Placed about in the church- 
yard are olive green fixtures representing 
benches, stools and other furniture which 
provide display stands for platinum and 
diamond jewelry. Imitation dogwood in 
silver vases at either side in the rear com- 
plete the “Fallish” effect. The combination 
of the peculiar olive green, the burnt orange 
and the henna is at once unusual, original, 
harmonious and pleasing. It is particularly 
appropriate for the platinum and diamonds. 

Goslee F. Geiger, vice-president of Lemon 
& Son, for many years connected with that 
company in various capacities, has severed 
his connection to go into business with Wal- 


ter Hartenstein, of Matt Irion & Sons. 


Mr. Geiger has been with Lemon’s for so 
many years that his friends were much 
surprised at his stidden decision to enter 
business for himself. He has disposed of 
his stock in the company, selling to Brainerd 
Lemon, president of the company. It is 
not known whether this stock will be sold 
and a new member taken into the firm. 
Mr. Lemon is at present out of the city 
and could not be reached. Mr. Geiger and 
Mr. Hartenstein are considering two loca- 
tions at present, according to Mr. Harten- 
stein, both of which are on Fourth Ave., 
near Walnut St., the heart of the business 
district of the city. One of these will be 
selected and remodeled into a modern retail 
jewelry establishment, complete in all its 
appointments. Mr. Hartenstein stated that 
they expected to be ready to open for busi- 
ness on or about Oct. 15. The store will 
handle a full line of retail jewelry, but will 
specialize particularly on platinum and dia- 
mond jewelry and in silverware. The firm 
will incorporate, Messrs. Geiger and Har- 
tenstein taking all the stock. Mr. Geiger is 
one of the most prominent business men of 
the city and is widely known among jewel- 
ers all over the country. Mr. Hartenstein 
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is one of the most progressive of the 
younger men in the business and has at- 
tracted much attention by his jewelry win- 
dows at Matt Irion’s Sons. 








Lancaster, Pa. 





A. H. Rosenstein, of the Novelty Co., 
and wife have returned from an extended 
stay at Atlantic City. 

George P. Algard, one of the members 
of the Lancaster Engraving Co., and Miss 
Ida M. Parker were married last week. 

Miss Marie E. Weaver, engraver for R. 
W. Wehrle & Co., Indiana, Pa., spent part 
of last week among old friends in Lan- 
caster. 

Miss May Eppenheimer, who conducts a 
specialty shop in Brooklyn, N. Y., spent last 
week among relatives in Lancaster, her 
former home. : 

Percy L. Appel, of W. W. Appel & Son, 
and his wife started in the recent mixed 
foursome handicap tournament at the Lan- 
caster Country Club. 

John C. Bair, the 38 N. Prince St. trade 
repair shop, and wife attended the recent 
dedication of the new Knights of Malta 
Home at Granville, Pa. 

William Holland, Bailey & Holland, vis- 
ited Lancaster last week, his wife accom- 
panying him. They are enjoying themselves 
along the Susquehanna River. 

Dr. C. S. Horton, optometrist for Louis 
Weber & Son, has returned from an auto- 
mobile trip up the Hudson River, his wife 
and son having accompanied him. 

Miss Abbie Hoover, of the office staff of 
Ezra F. Bowman’s Sons, was a guest of 
the Lancaster Automobile Club on its run 
to Willow Grove, Philadelphia, on Aug. 18. 

President A. W. Moyer, of the Non- 
Retailing Co., spent several days in New 
York iast week on business. Hamilton 
Herr, of this company, spent last week in 
Philadelphia. 

F,. K. Gehman, with the George L. Par- 
ker Jewelry Co., Rocky Mount, N. C., and 
wife are visiting the former’s old home at 
Ephrata. He is a son of Prof. Gehman, 
Ephrata’s school principal. 

The building of the Bowman Technical 
Schooi is being brightened up on the ex- 
terior with a new coat of paint. George D. 
Farmer, of Uniontown, Pa., has entered 
the school as a student in watchmaking. 
James Leonard, head of the engraving de- 
partment, has been spending his vacation 
along the shores of Chesapeake Bay. An- 
dre Desbullons, a Savannah, Ga., jeweler, a 
student at the school in 1903, paid a visit 
to it last week, stopping on his way home 
from a trip to New York. He conducts a 
business that his forebears established a 
century ago. 





Cincinnati friends of Casper Fenzel, Mid- 
dletown, O., extended their sympathy 
Thursday, Aug. 18, when he visited the 
office of Peck, Selmeier & Peck. His 


.son, Albert Fenzel, had been killed in an 


automobile accident a week before while 
driving outside of Hamilton, O. Friends 
recalled that the day of the accident Mr. 
Fenzel was in Cincinnati and expressed 
a premonition that his son would be 
hurt or killed in an automobile accident 
some time. 
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(GORHAM 


man who was looking to buy a wedding 
or birthday present, you’d be able to 
sell him easily, wouldn’t you? 


:. you had the chance to talk with a 


Then you want this system, for it puts 
you in touch with dozens of such desirable 
prospects. 


Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


to reap the profits of this 


(,SORHAM SERVICE 
CARD SYSTEM 


HIS system 1s a simple, costless method 

of increasing sales, founded on the 

principle that if a man has bought once, st 

is easy to get him to buy again—tf you offer 

him the right thing at the right tume. It ts 
free to any retailer as a part of 


SERVICE 


customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sidering. a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supply of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


THE GORHAM INTERESTS 


THE GORHAM Co. 
Providence and New York 


Wo. B. DuRGIN Co. 
Concord, N. H. 


WHITING MFée. Co. 
Bridgeport, Conn. 


Wo. B. KERR Co. 
Newark, N. J. 
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HAT the jewelry 
trade as a whole 

will be thoroughly 
disappointed in the 
new tax bill acted on by the House of 
Representatives last week goes without say- 
ing, inasmuch as this bill in no way at- 
tempts to remedy the unfair position which 
the jeweler was put in during the war, but 
continues the special tax of five per cent. on 
all -sales made by the retail jeweler on 
jewelry, precious and semi-precious stones, 
watches, clocks, opera glasses, etc. The 
only change made by the House bill in con- 
nection with the lines that the jewelers 
handle was the exemption of eye-glasses 
and spectacles, which formerly (when made 
of precious or imitation precious metal) 
were considered within the province of the 
jewelry tax. 

Certain side-lines which the jewelers 
handle (such as trunks, valises, traveling 
bags, purses, lighting fixtures, parasols, 
fans, etc., when sold for above a certain 
amount), are to be no longer taxed under 
the so-called “luxury” clause, when sold 
at retail, but should the bill be passed, will 
be taxed when sold by the manufacturer or 
producer or importer. While there may be 
a slight relief from annoyance in this, it 
is not a matter of serious interest to the 
trade, particularly as the essential claim 
made by our and other industries for the 
abolition of all taxes on special industries 
seems to have been ignored by the framers 
of the bill and no attempt has been made to 
introduce a general sales or turn-over tax 
to take their place. 

But notwithstanding any action that the 
House of Representatives has taken in re- 
gard to the present tax bill, we urge jewel- 
ers not to feel that the fight for equitable 
taxation has yet been lost. While it is true 
that in matters of revenue, the House pro- 
poses, it is equally true that in these matters 
it is the Senate ‘that disposes and settles 
the question. We still hope that the mem- 
bers of the upper body of our national legis- 
lature are sufficiently amenable to reason to 
give serious consideration to the demands 
of the various industries for proper, fair 
and equitable taxation, and that they will 
not hesitate to insist on the abolition of the 
special taxes which hamper certain business 
industries today, and put in their place a 
uniform sales or turn-over tax that will 
apply to all merchants alike. 

We must therefore concentrate our argu- 
ment on the members of the Senate who 
will soon have this bill under considera- 
tion and we urge every jeweler and every 
jewelry organization to write fully and 
freely to the members of the Senate from 
their State, demanding the abolition of 
not only the special jewelry tax, but all 
other special taxes which are directed 
against industries, and in their place (if it 
is necessary to tax business), ask them to 
put a small, uniform tax on all sales, that 
will meet the deficiency. 

The tax on jewelry, sporting goods and 
other such articles was never just, equita- 
bie, or proper, but it was put on as an 
emergency measure during the war, and the 
jewelers, for patriotic reasons, acquiesced, 
in the belief that they should do their 
share, or more than their share, in helping 
the government during these times of stress. 
But with the war over, no question of pa- 


Write Your Senator 
Demanding Repeal 
of Jewelry Taxes 
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triotism or emergency enters into the sub- 
ject in any way. Such taxes and such dis- 
crimination against certain industries have 
no place in peace time, and as a matter of 
right and justice, should be abolished. If 
taxes on industries are necessary, they 
should be of a general character and laid 
so as to affect all alike, irrespective of the 
particular trade that the merchant or man- 
ufacturer may be engaged in. 

This is the demand that the jeweler 
makes and it is one of right and principle. 
He wants no special favors. He simply 
asks that he be no longer discriminated 
against because he is a jeweler. He will 
bear his share of burden as a merchant, but 
he does not intend to bear an unjust share 
simply because he sells what some people 
may consider as luxuries. 

The fight is not lost yet, and will not be 
if the merchants and manufacturers in this 
and other trades make their positions suf- 
ficiently clear to their Senators and show 
them that the intelligent people at large 
support this view. 





PROSECUTION 
of a somewhat 
a novel character men- 

On Advertising tioned in the last issue 
of THe JEWELERS’ CIRCULAR was that 
brought against a New York merchant by 
an agent of the Mayor’s Bureau of 
Weights and Measures of the metropolis, 
claiming the violation of the New York 
city advertising ordinance. The inspector 
who brought the charge claimed that the 
merchant had in his store window a sign 
reading “14 K Gold Signet Rings—$3.00 up 
—Monogram Free” and that he purchased 
from the defendant a ring taken from the 
tray over which the sign was placed, for 
the sum of three dollars, and that the ring 
was not a 14 K gold ring, but “gold filled.” 
It was contended in court that the jeweler 
had given the inspector a bill which desig- 
nated the ring as “gold filled,’ but never- - 
theless, the defendant was found guilty 
under the advertising ordinance and was 
fined $25. In this particular case, the de- 
fendant insists a mistake has been made; 
that the court was not presented with all 
the facts. He claims he will appeal, both. 
on the question of facts and law. 

But outside of the question of the guilt 
or innocence of this particular jeweler,. 
there is an important point here, which we 
think should be called to the attention of 
retail jewelers’ organizations, advertising 
clubs and better business bureas, 7 e., 
that advertising ordinances can be used 
more effectively to stop certain practices 
than even the general advertising laws of 
a State. 

It was undoubtedly the idea of the magis- 
trate in holding the acts of the defendant to 
be a violation of the ordinance, that the 
sign in a window, or over a certain collec- 
tion of articles, describing their quality 
and price, is an advertisement covering all 
the articles to which the sign could naturally 
be considered to apply, and if these articles 
do not come up to the representations made 
in such sign that this was a false or mis- 
leading advertisement. Evidently, the mag- 
istrate considered that the subsequent act 
of the jeweler in explaining correctly the 
quality of the ring did not take away or 


An Interesting Case 
Under an Ordinance 
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modify the original misrepresentation in 
the advertisement held out to the public in 
his window. 

If this contention is sustained by the 
higher court, there is no doubt that our 
local organizations or our better business 
bureaus and vigilance committees will] have 
a much more effective weapon with which 
to fight misrepresentation of quantity or 
quality in advertisements of this kind, than 
has heretofore been at their disposal, ang 
the appeal in this case, if such is taken on 
the question of law, will be watched with 
interest, not only by the members of oyr 
trade, but by other industries as well, 

In the meantime, we call to the attention 
of our local trade and business organiza. 
tions the value of having their committees 
help to pass an advertising ordinance such 
as that in effect in New York, (the text 
of which was published in full in the last 
issue, on page 101) wherever it is possible 
to obtain such legislation, and we feel this 
is wise, even in States which have a general 
advertising law as well. Jewelers should 
at all times work to support a State law 
on fradulent advertising, such as that known 
as the Printers Ink Model Advertising Law, 
now in effect in many States, but they should 
also consider the question of supplement- 
ing this with advertising ordinances (in the 
large cities at least), on the chance that the 
ordinance may be able to strike at some 
undesirable business practices more ef- 
fectively than would a prosecution under 
the State law charging misdemeanor. 








The Retail Jewelers’ Association of Greater 
New York Pays Tribute to the 
Late Michael Dreicer 


As a tribute to the memory of the late 
Michael Dreicer, the officers and board of 
Directors of the Retail Jewelers’ Associa- 
tion of Greater New York, by a special 
vote, unanimously adopted the following 
resolutions : 


“Tt is with sincere sorrow that we 
record the death on Tuesday, July 26, 
192:, of Michael Dreicer, a director of 
the Retail Jewelers’ Association of 
Greater New York and Vicinity. 

“It is fitting that we should reflect 
upon and gain inspiration from his 
character and his achievements. 

“He was a great jeweler. His early 
investments in the finer and costlier 
precious stones testify to his acumen, 
his foresight and his courage. But 
he was more than a successful mer- 
chant, he was a great artist. Within 
the active lifetime of this man, we have 
witnessed a revival of art in our in- 
dustry, a genuine renaissance, In 
this movement, Michael Dreicer played 
a conspicuous and important part. 

“Our industry has lost a fine ex- 
emplar and a true friend. Every ef- 
fort to correct abuses, to improve con- 
ditions and elevate standards found in 
him a ready response and generous 
support. 

“In doing honor to his memory, we 
honor ourselves.” 


A copy of these resolutions has been 
ordered to be sent to Mrs. Michael Drei- 
cer, to Dreicer & Co., and to the trade 
papers throughout the country. 
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Milton B. Rosenback, of the firm of Wil- 
liam I. Rosenfeld, has gone to Europe on 
ing trip. 

we - a of Friedman & Park- 
owitz, 49 Maiden Lane, will leave this 
week for a three weeks’ trip through the 
middle west. 

The Fichtman-Alexander Co., manufac- 
turers and importers of jewelry novelties, 
have moved to more commodious quarters 
at 61 W. 37th St. 

The Jewelry Crafts’ Association has 
moved its headquarters from 50 E. 42nd 
St. to more suitable quarters in the Bush 
Terminal building at 130 W. 42nd St. 

The business of the Standard Gold Chain 
Co., this city, was incorporated at Albany, 
N. Y., last week with a capital of $5,000. 
The incorporators are S. and M. Berman 
and W. Kelly. 

Lawrence C. May, formerly salesman 
for Morse Bros., announced on Monday 
that he is no longer connected with that 
concern and is now in business for him- 
self at 12 John St. 

L. Grusmark has opened a jewelry store 
at 1416 Broadway and not 14-16 Broadway, 
as reported in these columns last week. 
The store is being conducted under the 
style of Les Milfres. 

Joseph H. Frier, of Greenbaum, Wolff 
& Ernst, attorneys for the National 
Jewelers’ Board of Trade and members 
of the industry, 7 Dey St., is enjoying a 
rest up New York State. 

Moe Lenkowsky, diamond importer, 65 
Nassau St., is returning to this country on 
the Adriatic from an extensive trip abroad, 
where he visited the diamond markets of 
Antwerp and Amsterdam. 

Harry C. Larter, chairman of the Jewel- 
ers’ Vigilance Committee, and acting chair- 
man of the Jewelers’ War Revenue Tax 
Committee, and family are enjoying a so- 
journ at Sebeck Lake, Me. 

According to a charter of incorporation 
filed at Albany, N. Y., last week the Three- 
Angel Watch Co., of Brooklyn, has a capital 
of $5,000. The incorporators are R. and 
H. Schiller and B. Zuckerman. 

Archie Cohen announced last week that 
he had started business for himself as a 
gold manufacturer, making a specialty of 
cigarette cases and vanity boxes. He has 
opened offices at 170 Broadway, Room 1015. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Fochi 
Jewelry Mfg. Co. with authority to conduct 
business in this city. The capital is placed 
at $50,000 and the incorporators are C. 
Fochi, A. S. Bower and M. N. Cohemno. 
Alfred Wenzel, who until recently con- 
ducted a jewelry store in Hudson City, 
N. J., passed away several days ago at 
his home in Harrington Park. At the 
time of his death, Mr.. Wenzel was 75 
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years old. He is survived by three 
daughters and two sons. 

Commendatore B. fu C. Mazza, importer 
of coral and precious stones, with offices in 
the Woolworth building, was _ recently 
knighted by the King of Italy as a Cheva- 
lier of San Maurizio and Lazzaro, one of 
the highest orders of the Kingdom of Italy. 

The Jewelers’ Technical Advice Co., now 
at 5 Cortlandt St., has purchased the three- 
story office building at 22 Albany St. The 
new owners will occupy the premises for its 
business. Samuel Kirkpatrick, real estate 
operator, sold the building, which is 18 
feet by 58 feet. 

Morris Aisenstein, president of Aisen- 
stein-Woronock & Sons, Inc., wholesale 
jewelers, 20 Eldridge St., has just returned 
from a trip extending over a period of 
seven weeks, M. Woronock, treasurer of 
the same concern, is away on a trip and 
will return in several weeks. 

David Brenner, for several years affiliated 
with the jewelry trade, has made connec- 
tions with the American Research & Re- 
covery Co. smelters and refiners, with an 
office at 93-99 Nassau St. Jacob Sherman, 
graduate chemist of University of Pennsyl- 
vania, is also with the same concern. 

Edward Hallahan, who was arrested sev- 
eral weeks ago in the jewelry store of 
Walter & Co., 182 Broadway, after it is 
claimed he attempted to pass a worthless 
check, recently pleaded not guilty of the 
charge before Magistrate Corrigan. He is 
now being held for the Grand Jury. 

The assets of the Oriental Watch & 
Diamond Co., 225 Fifth Ave., will be sold 
at public auction to-morrow (Thursday) 
morning at 10:30 o’clock at the premises 
of the concern. The merchandise to be 
offered consists of watches, diamonds, 
watch materials, office furniture, fixtures, 
etc. Joseph H. Frier, 7 Dey St., is the 
receiver for this concern. 

At a sale to be held on Friday, Aug. 
26, the assets of Schwartz, Friedman & 
Tuckler, 132 Nassau St., against whom 
involuntary bankruptcy - proceedings were 
started recently, will be sold by order 
of the court. The sale will take place 
at the office of the concern and will start 
at 10:30 a. m. Among the goods to be 
offered are watch materials, findings, 
office furniture, fixtures, etc. 

Jerome Richheimer, who for several 
years has been managing the business 
of Richard & Son, 170 Boardway, this 
city, has gone into business for him- 
self, having taken over the quarters and 
goodwill of the old concern. In the fu- 
ture, he will conduct the business under 
the style of “Jerome Richheimer, suc- 
cessor to Richard & Son,” and will con- 
tinue handling the same lines of precious 
stones and following the same selling 
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and business policy as he did while in 
charge of the old business. 

A prominent Fifth Ave. jewelry concern, 
it has been learned, is offering a reward 
of $2,000 for the recovery of a quantity of 
jewelry lost by an out-of-town society 
woman. The value of the jewelry could 
not be ascertained but it is reported that 
the woman who suffered the loss on Aug. 
10, was carrying two rings, one of dia* 
monds and sapphires, the other an emerald 
with two diamonds, and a diamond and 
saphine bar pin, in a handkerchief pinned 
inside her waist when they disappeared. 

Contrary to all reports, Israel Cooper, 
of Kantor & Cooper, dealers in Swiss 
and American watches, with offices in 
the Maiden Lane Safe Deposit Vault, 
170 Broadway, who was held up by two 
bandits on Tuesday, Aug. 16, in Wood- 
haven, L. I., suffered no loss of merchan- 
dise. The only thing lost by Mr. Cooper 
was a watch of his own which he was 
carrying in his pocket. According to 
Mr. Cooper, who was interviewed by a 
JEWELERS’ CIRCULAR reporter, he journeyed 
to Woodhaven on the day of the hold-up, 
carrying a grip containing several thous- 
and dollars’ worth of watches and was 
calling on the trade. About noon he 
walked into a restaurant followed by two 
well dressed young men. After seating 
himself at a table Mr. Cooper stated he 


placed his grip between his legs and then 


gave his order to the waitress. The two 
young men also gave their orders and 
the waitress walked into the kitchen. A 
few moments after she was gone, Mr. 
Cooper claimed the two young men, un- 
noticed by him walked over to his table 
and struck him over the head with a 
blackjack. The men were apparently 
after Mr. Cooper’s grip, but he put up 
such a strenuous fight that the bandits 
were forced to leave without the loot. 
They dashed from the restaurant, jumped 
into a waiting automobile and disap- 
peared. Mr. Cooper was immediately 
rushed to the Jamaica Hospital where 
he was treated and then sent home. He 
still had his grip, but his watch, he states, 
was missing. An X-ray of his wound 
was taken, but no serious damage it 
was discovered was done by the hold-up 
men. 

The body of Maurice Brower, formerly 
a well known pearl dealer, at 12 John 
St., and who died suddenly in Paris, 
France, on July 14, was brought back 
to this country on Monday, Aug. 15. 
The remains are temporarily in a receiv- 
ing vault in Cypress Cemetery, but on 
Sept. 4,-after services are held they will be 
permanently laid at rest. At a recent 
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meeting new officers were selected to 
continue the Brower business at the same 
address and under the same name. 
Samuel H. Kraft, has been selected as 
president. ; vnc . 

Pursuant to Southern District Rule 22, 
creditors of Benjamin & Burger, Inc., bank- 
rupt, were notified last week that the re- 
ceiver, attorneys for the receiver and peti- 
tioning creditors and the appraisers had 
fled their petitions for allowances for 
service rendered in the above matter. 
These petitions will be brought on for 
hearing before Referee in Bankruptcy 
Seaman Miller at a meeting to be held at 
his office, 2 Rector St., at,1 Pp. M. on Thurs- 
day, Sept. 1. Creditors are urged to attend 
this meeting. 

On a charge of holding up Edward 
Hirschfield, a jeweler and optician, 139 
Third Ave., a man describing himself as 
Jacob Konobe, aged 20 years, was ar- 
rested recently and on Tuesday, Aug. 
16, was arraigned in the Yorkville Court. 
Detectives who made the arrest claim 
that the prisoner had an accomplice who is 
still being sought. It is charged that 
Konobe and his “pal” stole a ring, stick- 
pin and cash amounting in all to $1,000. 
According to the police, Konobe and 
his aid went into a backroom with Mr. 
Hirschfield to have Konobe’s eyes tested 
for glasses. Konobe thereupon drew a 
revolver and held the proprietor up. Ac- 
cording to the authorities, Konobe said 
he lost the jewelry and money that night 
shooting craps. 

At the last meeting of the directors of 
the National Jewelers Board of Trade 
held recently at the organization’s head- 
quarters, 15 Maiden Lane, a committee was 
appointed to draw up resolutions, express- 
ing regret over the death, on July 20, of 
Oliver G. Fessenden, who was at one time 
vice-president of the Board and also a mem- 
ber of the Pension and Finance Committees 
of the organization. The directors in meet- 
ing assembled expressed deep sorrow at the 
passing of one of their oldest and most re- 
spected associates. Acting President Nie- 
meyer appointed the following to serve on 
a committee to draft resolutions of regret: 
Milton L. Ernst, Jacob Mehrlust and Jos- 
eph L. Herzog. At this meeting, a number 
of new members were also elected and in- 
teresting reports were submitted showing 
the good work of the arbitration, adjust- 
ment, finance and good and welfare commit- 
tees. Favorable comment was also made 
on the successful campaign which is being 
conducted by the good and welfare com- 
mittee to wipe out violations of the New 
York Jewelry Stamping Act, and which is 
having the fullest and heartiest co-operation 
of the courts. The finance committee of 
the Board also reported the successful pros- 
ecution of a number of fraudulent bank- 
tuptcy cases, which are being backed by 
the fighting fund of the board. One of the 
cases is reported to be one of the grossest 
and most flagrant frauds perpetrated in 
years, and in this case the Board is being as- 
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sisted by the Government. The report in- 
dicated that no less than eight cases are 
being prosecuted by the fighting fund, An- 
other interesting report submitted was that 
made by the joint committees representing 
the good and welfare committee and the 
Jewelers Vigilance committee regarding the 
conferences held by these bodies with the 
Holmes Electric Protective Co. on the 
latter’s new contract. This report was re- 
ceived and it was decided to send a letter to 
the members of the Board, setting forth 
what had been accomplished. A meeting of 
the good and welfare committee was also 
held recently at which time a resolution was 
passed endorsing the action taken by the 
Jewelry Crafts Association, in which the 
latter recommended to other organizations 
in the trade and the industry at large, that 
shipping of jewelry by parcel post be dis- 
continued. 








SNEAK THIEF BUSY 
Novel Scheme Being Worked Successfully 
on New York Manufacturers by Man 
Posing as “Punch Board” Peddler 


The activities of a clever sneak thief 
operating under the guise of a “punch board” 
peddler, were brought to light last week 
when it was discovered that by a novel 
scheme this man had stolen thousands of 
dollars’ worth of merchandise from several 
New York manufacturing jewelers. The 
thief’s latest victims are Frutinsky & Woolf, 
manufacturers, 71 Nassau St., who last 
Wednesday lost a ring and a brooch valued 
in all at $1,300. It has also been learned 
that several weeks ago following the visit 
of a man working the same scheme, a prom- 
inent manufacturing jewelry concern lo- 
cated at 96 Spring St., discovered that $7,000 
in jewelry was missing. 

The man invariably operates during the 
noon hour, when he knows all of the factory 
help and most of the office employes of many 
concerns are out to lunch. He always car- 
ries a “punch board” and if caught in a for- 
bidden part of an office always states that he 
is looking for the bookkeeper or factory 
foreman to determine whether they would 
be interested in handling one of these boards. 
This man has visited a number of concerns 
in the trade but as yet only two victims 
have been found. It is possible that many 
concerns have put this man out of their 
places but have neglected to look over their 
stock. 

Some time between 12.30 and 1 o’clock 
last Wednesday the man entered the 71 
Nassau St. establishment, while the factory 
help were eating and the members of the 
firm were closeted in a private office with a 
customer. When found by a salesman the 
man was standing inside of the office parti- 
tion and directly in front of a safe. When 
asked what he was doing there the man said 
he was looking for the factory foreman to 
ask him whether he would care about taking 
a “punch board” which he had in his hands. 
The man was told to get out and nothing 
more was thought of the incident until a 
customer called for a repair job which he 
had left. It was then discovered that a 
gypsy ring made of platinum and set with 
a 2% carat diamond, worth $850, and a 
fancy diamond set brooch valued at $450 
was gone. A search of the building was 
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made but the man could not be found al- 
though it was learned that he had visited 
other offices in 71 Nassau St. 

The New York police are looking for this 
man and should he appear the nearest sta- 
tion house should be notified. He is de- 
scribed as being between 23 and 28 years old, 
5, feet 6 inches tall, of slim build, dark com- 
plexion and has dark hair. He usually 
dresses in a dark suit and wears a straw 
hat. 








DEATH OF BERMAN RAFF 


Senior Member of New York Wholesale 


Jewelry Concern Passes Away Suddenly 

While Returning from Pleasure Trip 

While returning from a seven weeks’ pleas- 
ure trip taken to California with his wife 
and daughter, Berman Raff, senior mem- 
ber of the firm of B. Raff & Sons, importers 
and jobbers of jewelry and novelties, 233 
Fifth Ave., New York, died suddenly on 
board a boat between Detroit and Cleveland, 
Sunday, Aug. 14. Two days later the body 
arrived in New York and on Wednesday, 
the funeral services were held with Rabbi 
Israel Goldstein of B’Nai Jeshurun, W. 
88th St., officiating. Before the body was 
laid at rest in the Washington Cemetery, 
services were also held by the Colonial 
Lodge of the Royal Arcanum and Emanuel 
Lodge of Masons. 

All during the trip, Mr. Raff had enjoyed 
exceptional health and was returning from 
the coast when he suffered a heart attack. 
Four physicians who were on the boat at the 
time were summoned but before they ar- 
rived, Mr. Raff passed away. 

Berman Raff was born on Dec. 17, 1866, 
in Roumania, where he received his early 
education. While still a youth he engaged 
in the shoe business in Europe and con- 
tinued in this line until he sailed for this 
country at the age of 18 years. He came to 
New York and about 30 years ago, set up a 
stand at the corner of Sixth Ave. and 26th 
St., where he sold jewelry. From this lowly 
beginning, Mr. Raff built up a large trade 
and several years later took over the jewelry 
store which was also located at Sixth Ave. 
and 26th St. After some while, he moved 
to 455 Sixth Ave., where he enjoyed larger 
quarters, and when the business increased 
to such proportions he was compelled to 
take over the adjoining store at 453 Sixth 
Ave. 

These stores were maintained until last 
April when Mr. Raff retired from the re- 
tail business and devoted his entire time to 
the wholesale end and also operating in real 
estate. In February, 1918, while still con- 
ducting the retail store on Sixth Ave., Mr. 
Raff with his two sons established a whole- 
sale jewelry business at 1161 Broadway, but 
in May, 1919, this business was moved to its 
present quarters at 233 Fifth Ave., where it 
will be continued by the two sons. 

Mr. Raff belonged to many charitable or- 
ganizations and was well known for the 
benevolent work he had done. He was af- 
filiated with the Hebrew Free Loan Asso- 
ciation, the Federation of Jewish Charities 
and several Jewish congregations which he 
assisted in supporting, and also the Colonial 
Lodge of Royal Arcanum and Emanuel 
Lodge of the Masonic Order. 

The deceased is survived by a widow, one 
daughter and two sons. 












George Aspen, Jr., diamond setter, has 
moved from Room 604, Richardson build- 
ing, Columbia St., to Room 410, the same 
building. ; 

The William A. Waters Co., manufac- 
turing jewelers at 50 Columbia St., has 
rebuilt its office, and painted the walls and 
ceiling of its factory. 

Albert E. Hart has returned from a trip 
through the New England States in the 
interest of his concern, Hart Bros., Inc., 
manufacturing jewelers, 50 Columbia St. 

Several Newark manufacturing jewelers 
have reported during the past week that 
they have noticed a slight increase in the 
volume of orders received during the past 
two weeks. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jewelers, 9-11 
Kirk place, last week visited the trade in 
Philadelphia, Baltimore and Washington. 
This week he is covering the New England 
States. 

Colonel Schwartzkopf, whose father was 
a Newark jeweler, and who was recently 
appointed superintendent of the newly or- 
ganized State police, has announced that 
out of 1,600 applicants for positions on the 
force, about 300 passed the physical, medi- 
cal and oral examinations. 

Several Newark manufacturing jewelers 
who closed their plants for the semi-an- 
nual overhauling of machinery, alterations, 
etc. the early part of August have re- 
sumed work again. Most of the Newark 
jewelry plants are closed the early part of 
July, but a few do not close until a month 
later. 

Abraham Burack is visiting the trade in 
Chicago this week in the interest of his 
concern, Burack Bros., Inc., manufacturing 
jewelers at 85 Columbia St. David E. 
Kalem is visiting the trade in the New 
England States for the same company this 
week. Max Levy is traveling through the 
middle west. 

Nicholas J. Fiore, of 247 Clinton Ave., 
a jewelry salesman, has reported to the 
police the loss of an envelope containing 
unset diamonds and gold rings valued at 
$500. He says that these were stolen from 
his hip pocket on a night ride on a Bloom- 
field line jitney. The envelope was taken 
by a pickpocket, he says. 

Incorporation papers have been filed for 
the Sterling Watch Co., whose registered 
West 


office is at 100 Northfield Ave., 
Orange. The registered agent is G. H. 
Barbour. The authorized capital stock is 


$200,000. The incorporators are Benjamin 
Webster, G. H. Barbour and C. B. Lee. 
The company manufactures watches. 

Mayor Alexander Archibold, who is a 
manufacturer of silver deposit ware, 
trophies, etc., was the only Essex County 
Mayor to be invited by the State Board of 
Commerce and Navigation to participate in 
the three-day tour of inspection of the 
Delaware River below Camden and the 
State’s inland waterways of South Jersey. 
Mayor Archibald returned from the trip on 
Monday. 

Someone broke a hole in the front win- 
dow of the jewelry store of Holt’s, Inc., 
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707 Broad St. Near the break was a hair- 
pin wedding ring said to have been the one 
which a film star used in a popular moving 


picture play. This was moved slightly 
from its position. Two trays of wedding 
rings nearby were untouched. It is 


thought that whoever broke the window 
was scared away before he could steal any- 
thing. 

William Peck, of 66 Beach St., Belle- 
ville, a foreman in the factory of Tiffany 
& Co. whose plant is located in the 
Forest Hills section of Newark, found the 
body of a murdered man on Tiffany Boule- 
vard, near Honniss place, Newark. The 
head had been nearly cut off and there were 
several stab wounds in the head also. The 
body was wrapped in two blankets and a 
sheet. A boy 19 years old later con- 
fessed it is claimed that he killed the man, 
James Morabilo, saying that the slain man 
had threatened his mother. 

Preparations are being perfected by New 
Jersey retail jewelers for the trip to the 
coming annual convention of the American 
National Retail Jewelers’ Association 
which will be held in Buffalo next month. 
It is expected that the delegation, which 
will consist of regularly appointed dele- 
gates, their alternates, other retail jewelers 
and visitors in other lines of the trade, will 
be larger than New Jersey has sent to the 
national convention for a number of years. 
For one thing the convention is nearer 
home than it has been for several years. 

The funeral of Fred A. Geiger, son of A. 
Geiger, diamond and pearl setter in the 
Richardson building on Columbia St., was 
held at his home in Keansburg, N. J. 
Burial was at Keyport. He is survived by 
his widow, two sons and two daughters. 
Mr. Geiger was 32 years old. He had 
worked for his father ever since he was a 
boy and was away from work less than a 
week before he died. He suffered from 
asthma for years, however, and it became 
worse about two months before he died, An 
attack of influenza several years ago is 
thought to have left a weakness which re- 
sulted ultimately in Mr. Geiger’s death. 

In July, 1917, THe JEWELERS’ CIRCULAR 
printed a story telling how on the 11th day 
of that month Joseph Redacki swindled 
John Filak, a saloon keeper of 616 Ferry 
St., out of $1,962 by selling him a box 
full of brass disks which were represented 
as gold. Rebacki was accompanied by a 
man named Joseph Gordon and a third man 
whose name has not been learned. Follow- 
ing their adventure in Newark the men 
went to Buffalo where Rebacki and Gordon 
were caught while trying to do the same 
thing there. Sergeant Rottenberg and De- 
tective Cappadonna of the Newark police 
force were assigned to the case. They 
traced the two men to Buffalo and learned 
that following their arrest there each had 
been sent to Auburn Prison for two years. 
Detainers were filed in each case, and when 
Rebacki was released last week he was re- 
arrested and held for Captain Godfrey of 
the prosecutor’s force here. Captain God- 
frey brought Rebacki back to this city, 
where he is being held for action in the 
1917 swindle. 








F. L. Wichern, Hopkins, Minn., has 
bought the Shermerhorn jewelry business. 
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TRADE CONDITIONS 


A l!ccal wholesale jew . 
is steady and the Peeing Be os ‘a 
that the Fall business will be good. He does not 
believe that business will be Phenomenal by an 
means, but that the volume will be entirely Satis. 
factory. The buying for the holidays js good and 
promises to get better as the season advances 
Local wholesalers are paying more and more atten. 
tion to credit conditions. It seems to be the gen. 
eral opinion here that credit conditions are only 
fair. 

E. W. DeLawter, a retailer of Anderson, 
Ind., was in the city recently. 

E. B. Spohr, a retailer of Jamestown, 
Ind., called on local wholesale houses re. 
cently. 

William Espey, credit manager for the 
Baldwin, Miller Co., wholesalers here, re- 
turned recently from a two weeks ’trip to 
New York city. 

Mrs. John T. Cusack, 64 years old, wife 
of John T, Cusack, dealer in china ware 
here, died at her home recently. She js 
survived by her husband and sister. 

Otto Hornung, retailer of Terre Haute, 
Ind., recently reported that a wrist watch, 
which was left in the drawer of a dresser 
that was taken to the garage while remodel- 
ing was in progress, was stolen July 31. 

Russell Webb, a retailer from Kokomo, 
Ind., was in Indianapolis this week with 
the news that industrial conditions in his 
town were improving steadily and that there 
is a corresponding increase in the volume of 
jewelry business. 

W. C. Simmons, Franklin, Ind., was in 
Indianapolis recently making some pur- 
chases preparatory to the opening of the 
school year at Franklin College, when the 
students will want “frat” pins and the girls 
will desire sorority emblems. 

Joseph E. Reagan, head of the Baldwin, 
Miller Co., has gone back to Michigan to 
spend the rest of the Summer. Two weeks 
ago he returned from his cottage under the 
impression that Summer was over, but with 
the return of hot weather, he again has 
gone. 

Visitors to the Indianapolis wholesale 
houses recently included W. C. Simmons, 
Franklin, Ind.; W. A. Buhrman, New- 
castle; L. E. Heaps, Sheridan; A. C. War- 
ren, Noblesville; J. S. Jones, Clayton; I. 
Shoaff, Cicero; and Monroe Ewing, Ridge 
Farm, IIl. 

The Messeke store at Seymour, Ind., was 
threatened by fire recently. Considerable 
damage was done, but most of this was 
from smoke, The store has resumed opera- 
tions, but some alterations and revamping 
of the interior will be necessary. The loss 
was entirely covered by insurance. 

Indianapolis members of the National 
Wholesale Jewelers’ Association have re- 
ceived letters from Thomas A. Fernley, 
secretary of the organization, urging them 
to get busy in getting the excise taxes, as 
applying to jewelry, repealed from _ the 
federal code. The Indianapolis members 
are getting busy. Every traveling man is 
being instructed to take the matter up with 
every retailer he calls on and urge him to 
telegraph or write to his congressman im- 
mediately urging the necessary action. 


























August 24, 1921. 






on x 
: H. E. Harris, watch buper for the C. A, 
Kiger Co., leaves Sept. 1, for a rest. 

Robert Gilbert, secretary and treasurer of 
Jaccard Jewelry Co., is taking a rest. 

_F. Drake, Larned, Kans., made a short 
business trip to Kansas City this week. 

E, L. Thurby of Oppenstein Bros., has 
returned from an extensive trip touring 
Missouri. 

E. A. Warner, sales manager for the C. 
A. Kiger Co., made a motor trip to Ottawa 
the past week on business. 

Roy Fox, Macon, Mo., was in Kansas 
City, returning this way from the Missouri 
State Fair at Sedalia, Mo. 

C. W. Clifford, Lawton, Okla., is motor- 
ing to the Rockies for his vacation, and 
stopped in Kansas City on his way. 

Elmer Pullman, salesman for the Craven’s 
Diamond Shop has returned to work after 
being sick at his home for the past 10 days. 

M. W. J. Holt and son, Stillwater, Okla., 
stopped in Kansas City on their way to 
Chicago where they will do their Fall buy- 
ing. 

Dix Edwards, of Edwards-Ludwig-Fuller 
Jewelry Co., was elected a member of the 
Air Club committee of the American 
Legion. 

Leo Jacobs, of B. H. Jacobs & Son, 
Atchison, Kans., was in Kansas City one 
day en route to Peoria, Ill., where he will 
take an engraving course. 

Miss Edna Whorton, Edwards-Ludwig- 
Fuller Jewelry Co., received some interest- 
ing correspondence from E. B. Wiser who 
is now visiting his daughter in Japan. 

Edward Fluhrer, credit man for Ed- 
wards-Ludwig-Fuller Jewelry Co., is en- 
joying a rest. Joe Major, city salesman, is 
enjoying an automobile trip through the 
northern States. 

Abraham Cohen, brother of Miss Ruby 
Cohen of the Cohen Jewelry Store, 1325 
Grand Ave., died at his home here Aug 17, 
and was buried at the Sheffield cemetery 
Aug. 18. Mr. Cohen was the proprietor of 
a general merchandise store here. 

J. H. Mace, of the Mace Jewelry Co., 
left on Aug. 17 for Chicago to do Fall buy- 
ing. E. F. Esslimger, optician at the Mace 
store has returned from his vacation. Miss 
Olive Harbar of the same company is 
spending her vacation at Mt. Rose, Mo. 

E. C. Reinholdt, in the receiving depart- 
ment of Meyers Jewelry Co. is enjoying 
a sojourn in the country. On his return 
H. C. Rupert of the office force, will leave 
for Sedalia. M. G. Beamer, traveling sales- 
man for the Meyer Jewelry Co. has left for 
his territory in southern Kansas. 

The Jaccard Jewelry Co., lost a $50 dia- 
mond ring on Aug. 16. It was at the noon 
hour when a man asked to see the ring. In 
order to see the color better he stepped to 
the door accompanied by the salesman, and 
then returned examined other stones, and 
again picked up the ring and carried it to 
the door. While the salesman was busy he 
walked out of the store and mingled with 
the midday crowd. 

C. M. Kreamer, diamond manager of the 
Cady & Olmstead Jewelry Co., has re- 
turned from his vacation spent at the Cliff 
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House at Lake Tannakoma, Mo. While 
there a horse-shoe pitching tournament, 
which lasted several days, was held, with 
four Kansas City men participating. Mr. 
Kreamer and George Warneke carried off 
the honors. It caused great excitement 
and many from the surrounding district at- 
tended. 

The Association of Kansas City Whole- 
sale Jewelers met at the office of the C. A. 
Kiger Co., the early part of this week to 
determine means for arranging for buyers’ 
week in conjunction with the American 
Legion meeting to be held here Oct, 31, 
Nov. 1 and 2. It is expected that 150,000 
visitors will be in the city, amongst them 
a great many retail jewelers and arrange- 
ments are being made to properly take care 
of them. 

What is now characteristically called 
“vokel row,” lined on either side by 
jewelry and clothing stores, will soon 
pass out of the memories of Kansas 
Citians. S. Main St, near the Union 
Station, has for some time held the name 
“vokel row,” because of the unscrupulous 
business methods and street soliciting 
used to secure trade for the stores lining 
this street. Business men of S. Main 
St. met one afternoon recently for the 
purpose of a general betterment of busi- 
ness conditions of the district. Inasmuch 
as the district is the gateway to the city, 
through which practically all visitors pass, 
the conditions prevailing there must inevi- 
tably be taken as an index of the city’s char- 
acter, and was certain to make a lasing 
impression on the visitor, it was contended. 
At the conclusion of the meeting a commit- 
tee of three was appointed to call on E. J. 
McDonnell, lower house alderman of 
the second ward, to ask his cooperation 
in obtaining the passage of an ordinance 
under which sidewalk solicitors may be 
effectively prosecuted. 


T. Kolstad, Pleasant Hill, Mo.; E. J. 
Huber, Huber Jewelry Co., Boonville, 
Mo.; J. O. Scott, Paola, Kans.; Mrs. E. W. 
Parsons, Lawrence, Kans.; E. H. McClin- 
tock, Garden City, Mo.; R. E. S. Booton, 
Waverly, Mo.; M. O. Squibb, Springfield, 
Mo.; W. S. Stafford, Pleasant Hill, Mo.; 
M. B. Gordon, Braymer, Mo.; Alfred 
Schalkelford, Clark, Mo.; J. K. Greer, 
Paris, Mo.; Morris S. Bigus, Iola, Kans. ; 
E. P. Kennedy, Aurora, Mo.; F. W. Pat- 
terson, Tipton, Mo.; Frank Woodfill, of 
O. H. Woodfill & Son., Nevada, Mo.; W. 
M. Jones, Atchison, Kas., were in Kansas 
City last week, 

Miss Grace Nelson, of the Orpheum cir- 
cit, wore between $75,000 and $100,000 
worth of jewelry loaned by the Cady & 
Olmstead Jewelry Co., when making her 
appearance here last December. A motion 
picture has been taken showing C. M. 
Kreamer arranging the jewels on Miss 
Nelson in her dressing-room, her entrance 
on the stage, and a close up of her wearing 
this fortune. The detectives in the picture 
are the same as those who guarded her 
when she wore the jewels here last year. 
This picture will be shown a week pre- 
ceding her appearances in the towns 
throughout the country. Miss Nelson has 
an excellent physique for displaying jewelry 
to the best advantage. She is a Kansas City 
girl and has won fame with her voice. 
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The Majestic Mfg. Co., has purchased 
the Worral-Homer Co. 

Charles ‘Thomae won several ribbons last 
week at the Newport dog show with his 
prize Airedales. 

The Attleboro Chamber of Commerce 
has not as yet secured a successor to Secre- 
tary Lochner who has resigned. 

The employees of the Union Plate & Wire 
Co., held an outing Saturday afternoon at 
the “old goat farm’ N. Main St. 

Harold D. Baker, of the Attleboro Re- 
fining Co., returned from a three weeks’ 
sojourn enjoyed at the Big Hudson camps 
in Maine. 

William H. Saart was named last week 
as a member of a committee to make ar- 
rangements with North Attleboro for a 
big series in October. 

The board of assessors announced last 
week that the tax rate for the coming year 
would be $32.50, an increase of $5.50 per 
thousand over last year. 

The C. O. Sweet Son Co., tendered their 
employes an outing last Friday at Newport. 
The employes were allowed their day’s pay 


.and expenses for the trip. 








Oklahoma City. 


Miss Bernyce Appelson, of the Paramount 
Jewelry Co., has just returned from a visit 
in the Ozarks. 

J. Hines, recently in the repair depart- 
ment of the Rosenfield Jewelry Co., is now 
located with R. L. Waggoner Jewelry. 

Among the out of town visitors in the 
city during thé week were: Mr. L. G. 
Dean, Clinton; Mr. and Mrs. H. H. Lewis, 
Drumright. 

Mrs. H. N. Johns, of the jewelry de- 
partment of C. W. Wright’s “Ready-to- 


Wear,” recently returned from a _ two 
months’ visit in California. 
Misses Dorthey and Redenia Levy, 


daughters of Mr. H. Levy, of the Diamond 
Shop, Ardmore, are guests of Mr. and 
Mrs. G. B. Goldfarb, of the Paramount 
Jewelry Co. 

Among the travelers calling on the city 
trade this week were: T. Forbes and 
C. C. Robinson of the International Silver- 
ware Co.; G. Weidbusch, of L. H. Schafer 
& Co.; G. W. Jordon, of C. A. Kiger Co. 





Canada Notes. 





The Lunox Watch Material Co. is regis- 
tered at Montreal by Maurice Speyer. 

The store of W. Evans, jeweler, of Rob- 
bin, Man., was destroyed by fire on Aug. 13. 

Hobart W. Phillips, assistant manager of 
the silver factory of Henry Birks & Sons, 
Ltd., Montreal, died recently. His family 
reside at Oskaloosa Island, Ia., where his 
remains were taken for interment. 

George W. Markle, of Winnipeg, recently 
one of the managing directors of Henry 
Birks & Sons, Ltd., has removed to Van- 
couver to assume the directorship of a chain 
store system. He was given a farewell 
banquet’ by leading Winnipeg business men 
on Aug. 11. 
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A RELIABLE THIN WATCH 
@VARANTEED BY 


ILLINOIS WATCH COMPANY 
: SPRINGFIELD 








Ask your jobber for the Illini 
An extra thin model Illinois Complete Watch 
21 Ruby and Sapphire jewels. Adj. 5 Pos. 14K Cases. 


To retail at prices ranging from 


$140 to $165 


ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Tos. Teitelman, Masonic Vaults, is on a 
three weeks’ business trip through Ohio. 

M. M. Hart, of the Hart Jewelry Co., 
returned from his four weeks’ pleasure trip 
to Canada. 

H. Merrill, silverware buyer for Chas. 
E. Graves & Co., left last week on a trip 
through Illinois. 

Geo. H. Thomas left last week for his 
eastern territory and expects to be gone 
for about two weeks. 

David B. Felsenthal, of the Hart Jewelry 
Co., left last week on a three weeks’ busi- 
ness trip through Iowa. 

Hugh E. King left last week for a two 
weeks’ trip to Denver, and will come back 
by the way of Kansas City. 

Al. L. Levy, of J. B. Braunstein & Co., 
New York, called on the trade here last 
week on his way to the northwest. 

F. E. Quinn, Chicago manager for the 
Homan Mfg. Co., left last week on a three 
weeks’ trip through the northwest. 

Geo. Meehan, manager of the Chicago of- 
fice of the International Silver Co., is rest- 
ing at Lake Geneva for a few days. 

Louis H. Green, Chicago manager of the 
Chas. E. Hancock Co., left recently for a 
business trip through the northwest. 

Harold K. Green, representing the Dowd- 
Rodgers Co., left last week for a four 
weeks’ trip through the middle west. 

Neal Vanderwolf, of the Watson Co., left 
last week to motor with his family to the 
Dells, and will be gone for two weeks. 

Jos. Block, of Block-Weinfeld Co., has 
returned from a trip through the southwest 
after being gone for about four weeks. 
Wn). E. Darress, Masonic Temple, accom- 
panied by his wife, returned last week from 
a few weeks’ stay at Bluff Lake, Wis. 
Wm. Cooper, of S. H. Clausin & Co., 
Minneapolis, Minn., spent a day in Chi- 
cago last week en route to Peoria, IIl. 
W. F. Drexmit, general sales manager of 
the Keystone Watch Case Co., accompaned 
by his family, is visiting Yellowstone Park. 
W. Ingraham, of the Ingraham Clock 
Co., spent the past week in Chicago calling 
on the trade, en route home from the Pacific 
Coast. 

A. F. Greenhill, of the Western Clock 
Co., accompanied by his wife, is taking a 
‘ rest in Michigan and will be gone for two 
weeks, 

Frank E. Behrendt, secretary and treas- 
urer of E, V. Roddin & Co.,: left last 
week for a two weeks’ rest in Northern 
Wisconsin. 
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W. K. Kirkpatrick, of the Kirkpatrick 
Jewelry Co., St. Joseph, Mo., spent a few 
days in Chicago last week on his way to 
New York. 

A. E. Gregory went to Atchison, Kan., 
last week to conduct a sale for the Jones 
Jewelry Co., and he will be back in the 
course of two weeks, 

K. C. Koons, of Beatrice, Nebr., spent a 
few days in Chicago last week, on his way 
to Waupaca, Wis., where he will visit with 
friends for a few weeks. 

J. E. Baumrucker, of Jones & Baum- 
rucker Co., left last week to tour to north- 
ern Wisconsin with his family, and will be 
gone for about two weeks. 

August W. Wittstein, of the Schrader- 
Wittstein Co., returned to Chicago last 
week with Mrs. Wittstein, after spending 
the past six weeks in California. 

W. A. Elliott, Los Angeles, Cal., who 
represents The J. H. Ruttan Co., Heyworth 
building, on the Pacific Coast, spent a few 
days at the Chicago office last week. 

Miss May Lawler, jewelry and _ silver- 
ware buyer for Rothschild & Co., left last 
week to visit the eastern markets, and ex- 
pects to be gone for about three weeks. 

Miss Mary F. Green, of the Henry J. 
Baby Co., was called to her ranch at Custer, 
S. Dak., last week .on account of labor 
trouble. Miss Green expects to be gone for 
about a month. 

Miss Sophie Bolland, manager of the 
silverware department for L. S. Donaldson 
Co., Minneapolis, Minn., stopped off at Chi- 
cago last week for a day to visit friends, 
on her way to New York. 

The machinery that was displayed by the 
Whiting & Davis Co. during the two weeks 
of the Pageant of Progress has been moved 
to The Fair, and the making of mesh bags 
is being demonstrated there this week. 

F. C. Strang, representing L. H. Schafer 
& Co., is covering his Michigan territory. 
W. J. Joy, of the same firm, left for his 
Illinois and Iowa territory. Both parties 
expect to be gone for a couple of months. 

The F. E. Morse Co. moved from the 
fifth to the sixth floor of the Church build- 
ing, and now occupies quarters with Moore 
& Evans. The entire fifth floor will be taken 
over by Moore & Evans and will be used 
as their stock room. 

Axel Johnson, formerly connected in the 
watch department of Marshall Field & Co. 
(retail), recently opened a retail jewelry 
store at 22 N. Prospect Ave., Park Ridge, 
Ill, and will conduct the business under 
the name of Johnson’s Time Shop. 

Frank Kissick, of the Sandfelder Corp., 
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left for his northern territory last week, and 
H. D. Berblinger, of the same firm, for the 
southeast. This is the initial trip for both 
Mr. Kissick and Mr. Berblinger, and they 
will be gone for about four weeks. 

Chistopher Franz, 4628 Wentworth Ave., 
is selling out his entire stock and will re- 
tire from the jewelry business for the pres- 
ent. Mr. Franz recently purchased a six- 
flat building at 6928 So. Ridgeway Ave., 
and claims that will keep him busy. 

Robt. Hume returned last week from a 
seven weeks’ trip through his central west- 
ern territory, and immediately left for a 
three weeks’ trip through Wisconsin. Vic- 
tor B. Hume, left last week for a two 
weeks’ trip through Ohio and Indiana. 

The last 25 per cent payment to the 
creditors of the Shea Jewelry Co., Creston, 
Ia., was paid last week by Goldman & Alls- 
house. This 25 per cent completed the pay- 
ments to the creditors who received 100 
cents on the dollar. The Roper Bros. 
Jewelry Co., at Creston, recently took over 
the Shea Jewelry Co. 

Mr. and Mrs. Louis Bomash, of 5053 
Drexel Blvd., have announced the engage- 
ment of their daughter, Irma, to Herbert 
J. Buchsbaum, son of Mr. and Mrs. Samuel 
Buchsbaum, of 5430 Michigan Blvd. Her- 
bert has been associated with the firm of 


S. Buchsbaum & Co., and has held an . 


executive position for the past two years, 
and is one of the popular young men in the 
trade. 

Friends of “Billy” Lamb, star salesman 
for Geo. H. Fuller & Son, received the sur- 
prise of their life the first part of last week 
when word was received from “Billy,” from 
Boise, Idaho, that he had been married to 
Miss Alice May Carley, of that town, on 
Saturday, Aug. 13. “Billy’ was supposed 
to be out making his coast trip, but he has 
delayed making this trip and will honey- 
moon to Yellowstone Park instead. 

Police of the Maxwell Station proved 
their ability last week in locating stolen 
machines. While visiting friends J. Spector, 
Columbus building, parked his car in front 
of their home on Independence Blvd. one 
evening last week, and upon going home 
about 11 o’clock, found that his car had 
been stolen. He immediately phoned the 
Maxwell Station, and the police found his 
car on the west side of the city the next 
day, pretty well banged up, and the locks 
broken. Mr. Spector had locked both locks 
when he parked his car, and the thieves 
forced both locks with a monkey wrench. 

Edward Levy, jewelry and silverware 
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buyer for Hillmans’, left recently for the 
east, where he will visit the markets. 

L. A. Blackinton, representing Flagg & 
Morey, New York, has opened an office 
in the Columbus Vaults. 

E. L. Badgley, representing Harvey & 
Otis, returned last week from a three 
weeks’ business trip to the coast. 

Lawrence Curtin, who represents the 
house of J. F. Newman, on the Pacific 
Coast left for his territory last week. 

Geo. P. Hirsh, of Veit, Hirsh & Son, New 
York, spent the past week in Chicago call- 
ing on the trade, en route to the northwest. 

Dave Goldstone, of Blauer-Goldstone 
Co., recently left for a four weeks’ busi- 
ness trip through Nebraska and Missouri. 

P. N. Nelson, of the Nelson, Spencer Co., 
returned recently from a trip through the 
northwest, and reports:a fair business in 
that territory. 

F. W. Dean, credit man for Despres, 
Bridges & Noel, motored with his family 
through Michigan. He expects to be 
gone for a few weeks. 

Sidney Richardson, Cleveland, O., ac- 
companied by his wife and family stop- 
ped off at Chicago for a day last week 
to visit friends, on his way home, after 
touring through the west. 

Miss E. Gittler, of 603 E. 47th St., 
sold out her place of business to Thomas 
Doyle, of 4118 Cottage Grove Ave. Mr. 
Doyle will move his Cottage Grove Ave. 
store to the E. 47th St. address. 

Stephen H. Bridges, of Despres, 
Bridges & Noel, spent a few days in 
Indiana last week, calling on old friends. 
Jos. Finn, diamond man for the above 
firm left recently on a business trip to 
New York. 

The estate, of E. A. McIntire & Co., 
2415 Lincoln Ave., has discontinued 
business. After the death of Mr. McIntire 
his widow took charge of the store, until 
just recently when she decided to quit 
the business. 

I. S. Richter, 1104 Heyworth building, 
has associated himself with Schlesinger & 
Kraus, of New York, and will represent 
them in this territory in connection with 
the lines of the Morris Andrews Co., 
Attleboro, and the Presto Cigarette Case 
Co., North Attleboro. 

The hearing of the case of M. L. Levin- 
son, of Cleveland, which was to come up 
before Commissioner Glass on Aug. 19, has 
been postponed until Sept. 2. Mr. Levin- 
son is being held to answer a charge of 
smuggling diamond and jewelry. 

Mrs. Mary Eppenstein, wife of Morris 
Eppenstein, at 2832 South State St., died 
at the Michael Reese Hospital, last week, 
of wounds received in an encounter with 
a colored bandit who entered the Eppen- 
stein store on Aug. 5. The bandit, under 
arrest is Leroy Lewis, of 2956 S. Dear- 
born St. 

Search has been instituted by the police 
for Morris Goldsmith, 21, of Providence, 
R. I., who disappeared while in Chicago 
last week. He is a representative for 
Joseph Goldsmith, his uncle, who is a 
jewelry manufacturer at Providence. No 
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motive for his disappearance is known, 
and as yet he has not been located. 

A new retail jewelry store has been 
opened at 5150 W. Madison St., under 
the name of the Austin Jewelry Store 
and will be conducted by Nathan J. Im- 
ber, who has been connected in the 
jewelry business for a number of years 
and Jos. Klein, a watchmaker, who came 
to Chicago two months ago from 
Hungary. 

The opening of the new jewelry store of 
Volger & Quinn, at Davenport, Ia., was 
held Saturday, Aug. 13, and a great many 
in the trade here called at their store on 
the opening day. Newton Quinn will be 
in charge of the store. Geo. H. Volger, 
of Muscatine, Ia. the partner, was mur- 
dered on Aug. 1 by his competitor, Fitch 
W. Swan, but this will not interfere with 
the new store at Davenport. 

Geo. Spies, of Spies Bros., left last week 
for a two weeks’ hunting trip to Tawas, 
New Mexico, where he will hunt for moun- 
tain lions. He goes there to recuperate after 
his yachting trip to Manitowoc Islands, 
Wis., with his brother Fred, on the prize- 
winning yacht Siren. The Spies started the 
cruise by entering the Chicago and Jackson 
interclub race to Saugatuck, Mich. The 
Siren won second place in tue race. 


C. M. Slemmons is now traveling for the 
Norris, Alister-Ball Co. over the territory 
of the late S. W. Robinson. The territory 
takes in the States of North and South 
Dakota and Minnesota. Mr. Slemmons has 
been with The Norris, Alister-Ball Co. since 
1918, having previous to that time been 
associated with the Illinois Watch Co. Mr. 
Slemmons is well known to many retail 
jewelers even in his new territory, for he 
has acted the genial host at the wholesale 
house, a great deal of his time having been 
spent in the home office, where he took care 
of out-of-town jewelers and looked after 
their house sales. 

A “robbery” was staged last week by 
the manufacturer of an automafic steel 
curtain, when a brick was thrown into 
a $2,500 plate glass window of Barnett 
Bros., 240 So. Michigan Ave., when the 
display in the window amounted to about 
$10,000. This was done for the benefit 
of the insurance companies, and all Chi- 
cago jewelers, who were invited to see 
the curtain work. This steel curtain is 
worked by gravity. The slightest vibra- 
tion on the window throws back a small 
ball that is attached to a lever on the 
bottom of the window, and this releases 
a cable that is attached to a weight that 
pulls the curtain down immediately. The 
party that threw the brick did it so suc- 
cessfully that the police thought him a 
robber and attempted to make an arrest. 
Four different Motion Picture Companies 
were there and took about 1300 feet of 
film. 

Among the out-of-town visitors in Chi- 
cago last week were: C. I. Josephson, 
Moline, Ill.; Frank Mayer, Jr., So. Bend, 
Ind.; J. A. Armstrong, Hammond, Ind.; 
Roy Klower, So. Bend, Ind.; D. C. Bur- 
chett, Kirksville, Mo.; W. B. Rankin, 
Rochelle, Ill.; H. D. Decker, Decker 
Jewelry Co., Zeeland, Mich.; W. A. How- 
ard, Rochester, Ind.; A. C. Homann, 
Mystic, Ia.; M. Millikan, Perry, Iowa; 
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R. G. Baynham, Providence, Ky,; §, 5 
Vigran, Richmond, Ind.; D. J. Loftmas, 
Springfield, Ill; L. C. Budy, Davenport, 
Ia.; Oscar Blackenmeister, St. Louis 
Mo.; Chas. Maurer, Champaign, Jj. 
Mr. Struhk, of Struhk, Rosfelder 
Schlueter, Cincinnati, O.; Mrs. M, B. 
Bollinger: Oskaloosa, Ia.; G. J. Schuck, 
Bryon, O.; Louis Heiser, Hannibal, Mo, 
Mr. Polokow, of Polokow & Bereskin, 
Gary, Ind.; R. D. Carsten, Grand Rapids, 
Mich.; Carl Lindquist, Rockford, IIL; Rg 
Chappell, Niles, Mich.; L. Stocker, Ma. 
comb, Ill; Henry Birkenbusch, Pekin, 
Ill.; Leroy Clauer, So. Bend, Ind.; J, y, 
Carithers, Canton, I1I.; Louis Fink, Lead, 
So. Dak.; H. W. Gray, Wilton, No. Dak 

On Monday afternoon of last week two 
young men walked into the office of Jas, 
F. Peters & Co., Silversmith building, ip. 
troduced themselves to Mr. Peters as “Mr, 
McCarthy” and “Mr, Haggarty,” and said 
they were personal friends of a friend 
of Mr. Peters, and wished to purchase 
a diamond ring. Mr. Peters took them 
into his private room and commenced 
to show them a selection of diamonds 
and mountings, and they stayed in there 
with him until after 7 o’clock in the 
evening. In the meantime, while they 
were looking at the diamonds, Mrs. Peters 
called at the office for her husband, and sat 
directly on the outside of the private office 
and was able to see every move that was 
made. One of the young men made several 
efforts to get in back of Mr. Peters but 
he moved with him each time, and in that 
way always kept both of them in front of 
him. As it was getting late and Mr. Peters 
had an appointment and the men could 
not decide on the stone wanted they told 
him they would phone him in the morning 
and let him know which stone to mount. 
The next morning a phone message was 
received at Mr. Peters’ office before he 
came in, instructing him to have more dia- 
monds, something in between the two sizes 
that they selected, and they would call about 
5 o’clock that evening and make the selec- 
tion. They did not show up at 5 o'clock, 
but about 5.45 “McCarthy” came in with 
some other fellow to see the diamonds, but 
from the looks of the office and the recep- 
tion Mr. Peters had in reserve for them 
they decided to leave very hurriedly, with- 
out even asking to see the stones. 
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Among the terms used in the jewelry 
trade which cover more than one line of 
merchandise is that of “toiletware,” which 
includes a certain assortment of articles 
in silver and other assortments in other 
lines, such as ivory, china and novelties. 
An attempt has been made by one of the 
large silver manufacturers to get away 
from the use of this term, and in an- 
nouncements of the new Romance pat- 
tern made by Wilcox & Evertsen (Inter- 
national Silver Co., successors), Meriden, 
Conn. The concern uses the term 
“dresser service” instead of “toiletware,” 
in its application to silverware used on 
the dressing table and bureau, thus dif-, 
ferentiating the pieces from those of 
other lines of material. There is a sug- 
gestion here which jewelers might do 
well to consider in the handling of such 
articles generally. 
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Alois Hosch, of Bethke & Hosch, nas 
returned from a_ trip to Wichita, Kan., 
where he officiated as best man at the wed- 
ding of his brother in that city. . 

Announcement has been made by Mr. and 
Mrs. Max Krieger, Summit Ave. of the 
engagement of their son, Arnold D. Krieger, 
to Miss Pauline Virginia Finkelstein, of 

icago. 

ea Kuesel, of Kuesel Bros. Co., ac- 
companied by Mrs. Kuesel and Mr. and 
Mrs. F. E. Bleuher, motored to the Dells 
and other points in southwestern Wisconsin 
on a pleasure trip. Mr. Gleuher is western 
manager of the Gilbert Clock Co. 

‘4. W. Anderson, Neenah, secretary of 
the State and national jewelers’ associations 
and the Jewelers’ Mutual Fire Insurance 
Co., was elected a member of the executive 
committee of the Winnebago county branch, 
Wisconsin Federation of Insurance, meeting 
at Oshkosh last week. 

Among the Wisconsin jewelers who 
visited Milwaukee during the past week and 
called on the trade were Amidon Bros., 
Hartford; Schneider Bros., Burlington; EF. 
‘Wegner, Beaver Dam; J. Brehely, Cudahy ; 
Estberg & Sons, Waukesha; A. P. Wilde, 
South Milwaukee, and L. J. Crawford, 
Burlington. 

According to reports from Madison, one 
of the largest optical concerns in the coun- 
try is seeking to establish a branch dis- 
tributing business in that city. Central lo- 
cation of a building with 1,000 feet of floor 
space is asked by the firm, the name of 
which is being withheld from publication 
for the present. 

Local jewelers are now receiving their 
Christmas orders of jewelry, pins, wrist 
watches, mesh bags and other articles, all 
of which will be received and ready for 
sale by September or October. More 
enameled trinkets and newer designs on 
cheaper jewelry have resulted from busi- 
ness slackness, according to George M. 
Rank, of the Rank & Motteram Co. 

The E. W. Kemnitz Co., jewelers, Fond 
du Lac, Wis., will secure larger quarters 
and selling facilities when it occupies the 
building at 63 S. Main St., a lease on which 
has just been secured. The present quar- 
ters of the Kemnitz jewelry store are at 
Leases do not expire until 
the first of next year but the present occu- 
pants of the new Kemnitz store are already 
seeking new quarters and the change will 
undoubtedly be made sooner, 

Two beautiful loving cups donated by the 
Bunde & Upmeyer Co. were the centers of 
interest among several hundred tennis en- 
thusiasts of Milwaukee during the city parks 
tennis tournament the last few weeks. A 
number. of local jewelers have on various 
similar occasions during the year received 
favorable publicity through such donations 
and incidentally disposed of other cups of- 
fered by individuals for other prizes in the 
same tournaments and athletic events. 

A striking advertisement by Jeweler 
Steudel at Chilton, Wis., was used in con- 
nection with the Sales Day of the local re- 
tail merchants’ association. “Say, Girls,” 
the copy read, “In order to put a-little pep 
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into that fellow of yours, Jeweler Steudel 
is going to offer you a wedding ring free 
provided he buys one for himself.” The 
advertisement is reported to have brought 
gratifying results and gave the store good 
publicity for its complete line of jewelry. 

Racine and Kenosha retail jewelers are 
frolicking at Krueger’s Fark this (Wednes- 
day) afternoon and evening. Outside of 
the baseball game between teams composed 
of jewelers from the two cities, games and 
amusements of various kinds are provided 
for the women and children of the jewelers. 
Committees in charge include: Refresh- 
ments, Julius Jappe and Earl Trauger; 
sports, T. J. Dale and Charles Wiegand ; 
prizes, T. J. Dale, John Regner and J. 
Lockart. 

Jewelers of Watertown, Wis., are taking 
opportunity of the sales promotion plan in 
form of a fashion show and fun festival to 
be put on by the merchants of that city, 
Oct. 10-13. Mayor H. Wertheimer and 
seven business men are on the executive 
committee and are working to make the 
event a big success. The slogan of the event 
is “Come on Over,” and the entire trade 
territory is being informed of the festival 
and the special offerings of the merchants 
for this occasion, 

Announcement of the formal opening of 
business in his new quarters at 410 Grand 
Ave., Beloit, Wis., is made by Charles A. 
Still. For 39 years Mr. Still conducted a 
store next to the Second National Bank. 
He has been in the same business in Beloit 
for 44 years. The new quarters are com: 
modious and permit a better display of the 
stock of jewelry, leather articles and nov- 
elties. It also provides enlarged space for 
the optometrical department in charge of 
H. Mann and for the jewelry repair section. 

Finding of a pearl necklace, estimated to 
be valued at $2,000, was made public by 
R. J. C. Bott. head of the Bott-Jones Co., 
407 Jefferson St. A Milwaukee woman 
found the necklace on the street but found 
no report of the loss. After several weeks 
she turned over the necklace to Mr. Bott 
to help find the owner. None of the local 
jewelers thus far have been able to identify 
the necklace as having been sold by them. 
Mr. Bott, who is an expert on pearls, says 
the pearls are unusually lustrous and per- 
fectly graduated. 

On the occasion of the mid-Summer cere- 
monial of Tripoli Temple, Nobles of the 
Mystic Shrine, Milwaukee, at La Crosse, 
Wis., last Saturday, jewelers of La Crosse 
co-operated with committees in charge to 
make the event the great success it turned 
out to be. E. W. Parker, local jeweler 
and a member of Tripoli, was one of the 
active committeemen and his gayly deco- 
rated automobile was quite conspicuous. 
The window display at the Parker store 
depicted a desert scene apropos to the occa- 
sion of the Shriners’ festival. Watch disk 
with ribbons on which were printed the com- 
pliments and name of the Parker jewelry 
store, were presented as souvenirs to visitors. 

Wisconsin jewelers are being confronted 
with new questions, particularly on the 
credit status of women,.as the result of the 
new State law giving full power rights to 
women to transact business and placing them 
on a par with men in business transactions. 
In this connection a court action of par- 
ticular interest to retailers has been started 
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here, based on the new law, and to ‘de- 
termine whether alimony may be attached 
and garnisheed for the payment of bills. The 
contention is that alimony may be regarded 
as an asset and is attachable. A local store 
secured a judgment against a divorced 
woman on a charge account claim. The 
proceedings now ask that a certain amount 
of the monthly alimony paid her be set aside 
until the bill is met. 

A. Michaal, Green Bay, has returned from 
an extended trip through Germany and 
Switzerland. Mr. Michaal left April 25 
and his itinerary included the important cities 
of the two countries. Regarding condi- 
tions in Germany, Mr. Michaal said: “We 
found conditions in Germany a great deal 
better than we had expected. People are 
all working and the economic outlook for 
Germany is very promising. Factories have 
contracts for two to five years ahead and 
retail and wholesale business is very good. 
Store windows are beautiful with fine ar- 
ticles and people are buying and seem to 
have plenty of money. Conditions in 
Switzerland are not favorable,” according 
to Mr. Michaal. “This is largely due to the 
fact that Swiss people depend largely on 
tourists to bring money into their country. 
About the only travelers in this country of 
beautiful mountains and lakes are Ameri- 
cans and Scandinavians in small numbers.” 
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The recent death of S. D. Culbertson, 
vice-president of Hess & Culbertson Jewelry 
Co., necessitated several changes in the 
officers of the company. Leo J. Vogt has 
been elected vice-president, S. Roy Culbert- 
son, treasurer, Linn N. Culbertson, secretary 
and Nora P. Logan, assistant secretary. 

Funeral services for Mrs. Jennie Pian, 
was held Tuesday of last week. She died 
at Barnes Hospital. She was the widow 
of Samuel Pian, who on May 21, 1920, 
was shot and killed at his jewelry store 
at 925 Franklin Ave., when he declined to 
refund $3 which had been paid by an 
Italian for repairs on a watch. 

The police are searching for a diamond 
setter and jewelry salesman, 23 years old, 
who, it is claimed, disappeared from his 
home, last Saturday, after telling his wife 
he was worried over business troubles. 
Sunday, the day following, the missing 
man’s father, received a special delivery 
letter signed by his son, telling the father 
he intended to “end it all” because of busi- 
ness reverses. 

Mrs. Marie Stewart, asleep in her home 
above the jewelry store of her husband, 
Laurence G. Stewart, at 3124 Cherokee St., 
was awakened by a sound of breaking glass 
at 2 o’clock a. M. Monday, Aug. 15, and 
ran down stairs to find the show window 
looted of jewelry valued at $200. She told 
the police she did not see the thief but a 
brick found inside the establishment indi- 
cated he had hurled the missile through a 
front window and escaped with all valu- 
ables within easy reach. 





The store of the: Settle, McClean Co., 
Russellville, Kans., was burglarized recently 
by thieves, who stole goods worth $65. 











E. H. Mott, of A. I. Hall & Son, is 
enjoying a rest at Fallen Lake, near Lake 
Tahoe. 

A. Z. Kimes is now established in his 
new office on the seventh floor of 704 Mar- 
ket St. 

Sam Kierski, of Lee & Kierski, 704 Mar- 
ket St., is calling on the southern Califor- 
nia trade. 

Horace H. Allen, manager of the Oneida 
Community, Ltd., is in southern California, 
on a business trip. 

Bing Kee, well-known Chinese jeweler of 
San Francisco, has returned to California 
after paying a visit to China. 

Edson Adams, president of the Edson 
Adams Co., is enjoying a sojourn with his 
family at the historic Calaveras Big Trees. 

Morris Mayer, of Mayer & Weinshenk, 
and Mrs. Mayer have returned from a 
month spent at different resorts in the 
Canadian Rockies. 

Paul E. Pantler, secretary of the Brooks 
Jewelry & Optical Co., St. Louis, Mo., has 
been visting San Francisco, where he has 
enjoyed studying ‘local methods. 

The Phillips-Pudlin Co., wholesale jewel- 
ers, of 704 Market St., have issued cards, 
announcing the removal of their office to 
the Title Guarantee building, Los Angeles. 

Charles Weinshenk, of Charles Weinshenk 
& Co., is on a valley trip. Charles Wein- 
shenk, Jr., has returned from a camping 
trip in the wilds at the foot of Mount 
Whitney, the highest mountain in the 
United States. 


George H. Davis has gone to assume 
charge, temporarily, of the Seattle, Wash., 
office of A. I. Hall & Son. Mr. Davis 
was formerly manager of this branch, and 
will be warmly welcomed back by the 
Washington trade. 

Alfred H. Bullion has added 600 more 
feet to his offices at 717 Market St., by the 
addition of (an adjoining location. He 
states that his new offices, at Portland, Ore., 
and at Seattle, Wash., will be able to take 
care of customers after Sept. 1. The Den- 
ver, Colo., office is showing satisfactory 
returns. 

A tumultuously enthusiastic group of 
friends bade farewell to Joe Kielty and his 
bride, when they sailed on the Matsonia, 
for Honolulu. The wedding, an imposing 
church ceremony, had taken place the pre- 
vious day. In addition to enjoying a honey- 
moon in the Islands, Mr. Kielty will, as 
usual, represent Mayer & Weinshenk there. 


Among the eastern traveling men in this 
city are: E. S. Badgely, Harvey & Otis, 
Providence, R. I.; Alfred Nathan, Henry 
Baschkopf, New York; George Goldberg, 
Untermeyer, Robins & Co.; New York: 
Oscar Brod, Brod & Co., Newark, N. J.; 
Frank Newberger, Charles Keller & Co., 
N. Y., and Mr. Kramer, Powers & Mayer, 
Providence, R. I. 


Windsor N. Cobb, having just returned 
from a trip south, is starting on an outing, 
taken annually with some of his friends. 
[he party is sometimes called “The Whis- 
kers Club” because it is understood that 
the by-laws prohibit shaving whilst mem- 
bers are in the wilds. Mr. Cobb is west- 
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ern representative ‘or a well-known firm 
of Providence, R. I. He expects to make 
his home in San Francisco. 

C. A. Vanderberg, retail jeweler of Los 
Angeles, accompanied by Mrs. and Miss 
Vanderberg, visited the city this week. 
Other California visitors include: J. B. 
Gardner, Stockton; L. Cheney, Cheney and 
Pruett, Bakersfield; M. Traub, Goodfriend 
& Traub, Salinas; Frank Marvin, John 
Hood Co., Santa Rosa, with Mrs. Marvin; 
Bert Warner, Warner Co., Fresno; Alex. 
Noack, C. J. Noack Co., Sacramento; E. 
M. Weed, Richmond, and A. F. Dobrow- 
sky, Redding. 








Pacific Coast Notes. 





O. T. Hodnefield, Venice, Cal., has sold 
his business to E. G. Kendrick. 

H. S. M. Duncan, retail jeweler, Kelsey- 
ville, Cal, has sold out his business to 
Joseph H. Freeman. 

Frank Preston, Pasadena, Cal., published 
notice of sale of his jewelry and photo 
supplies to E. P. Smith. 

A. F. Glover, Klamath Falls, Ore., has 
improved his place of business by installing 
a big electric clock in front of the store. 

The Holsman Jewelry Co., Spokane, 
Wash., has been sold to William J. McKay 
and L. F. Nelson, trading as McKay & Nel- 
son. 

P. W. Mulholland, well-known resident 
of Big Timber, Mont., is in Livingstone, 
preparing to conduct a jewelry business 
there. 

Edward Giant, Vallejo, is in his new 
quarters at 706 Marin St., having completed 
installing his extensive equipment and fur- 
nishings. 

T. J. Parker, jeweler, Downey, Cal., has 
had his store handsomely redecorated in 


paneled designs, with pictures. He is pre- 
paring to handle new lines. 
L. T. Hoblit, El Segundo, Cal., has 


leased a store at Holtville and is preparing 
to open a watch repairing establishment 
and carry a full line of jewelry. 

Otto Baak, jeweler, Oak Park, Sacra- 
mento, Cal., has assigned for the benefit 
of creditors to A. V. Davidson. His assets 
are estimated at $6,000 and liabilities at 
$5,500. 

The Dutton Jewelry Co., Anaheim, will 
move about Sept. 1 to the new store it 
is equipping at 115 E. Center. A removal 
sale is being held at the old quarters, 113 
FE. Center, 

The stock and fixtures of N. C. Ander- 
son, retail jeweler, Richmond, Cal., who 
disappeared on Aug. 1, are now being in- 
ventoried and will be offered for sale for 
the benefit of creditors. No trace of An- 
derson has been found. 

Two burglars robbed the California 
Jewelry & Loan Co., Fresno, Cal., of $1,666 


worth of jewelry one night recently. En- 
trance to the establishment was made 
through the rear of the store. Footprints 


showed that there were two thieves. 





R. P. Burton, a salesman for the William 
Frantz Co., jewelers,New Orleans, while 
riding in his automobile, was struck by an 
Illinois Central train at Shrewsbury, a point 
near New Orleans, Aug. 20 and was so 
severely injured that he is not expected to 
live. He resides at 1500 Teche St. 
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Harry Bohmer and his family have 


gone to Buckeye Lake to 
weeks. 

John Gerwe returned Thursday morp. 
ing after calling on retail jewelers in 
Kentucky and Tennessee. 

Joe Rosenbaum was taken ill early 
last week and had to give up his western 
trip, which he had looked forward to, 

C. E. Richter was an active member 
of the committee that made the annual 
outing of the Cuvier Press Club at Bags 
Island a success. 

E. A. Frommeyer and Charles Schoe. 
nig have returned to the office of Klein 
Bros. Co. with good results from their 
recent road trips. 

Lawrence Daniel, Greenville, O., and 
Mr. Westrope, of the Westrope Jewelry 
Store Co., Gaffney, S. C.. were visitors 
during the week. 

G. M. Brehm arrived Wednesday from 
the south, where he found business in- 
dications for Fall trade to be very much 
better than was expected. 

News that the firm of Weinstein & 
Small, Nashville, Tenn., had disbanded 
was received in the city when Mr. Wein- 
stein was here during the week. He said 
he had severed his connections with the 
firm and would establish a wholesale 
business in Nashville’ shortly. 

C. E. Richter, Ed. Maas and Sam 
Young, of Richter & Phillips, were three 
local Shriners who went to the 1,800-acre 
country place of Kirk Mee, Oxford, 0. 
Wednesday, Aug. 17, when Shriners from 
Cincinnati, Hamilton and Dayton were 
entertained. They motored up and back. 

A suit for divorce has been filed in the 
Domestic Relations Court by John B. 
Hesselbrock, formerly of Liberty, Ind, 
who was in the jewelry business for sev- 
eral years. He charges that his wife ob- 
jected to him waiting on ladies that came 
into his store, with the result that his 
business failed. 


The wife of Clarence Bohmer, watch- 
maker, found a bag of jewels lost by a 
local woman on Madison road, last week, 
and was presented with $200 as a re- 
ward, although Mrs. Bohmer protested 
that she did only what was her duty in 
returning the jewelry to its rightful 
owner. The jewels had dropped off the 
running board of the owner’s machine, 
where they had been laid and forgotten 
before the owner started out from home. 
In the collection were several rare gems. 

A decision to telegraph Senators Wil- 
lis and Pomerene and Congressmen 
Longworth and Stephens of Ohio pro- 
testing against the retention of a tax on 
jewelry was reached by wholesale jewel- 
ers at a special meeting Wednesday, Aug. 
17. Individuals were urged to send pet- 
sonal telegrams and to get other jewel- 
ers to follow suit in an effort to avoid 
the tax in the proposed new tax measure. 
The meeting was held in the Chamber 
of Commerce. The proposal to protest 
against an import tax on watch move- 
ments submitted by Eastern importers 
was tabled. 
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H. R. Bardwell, San Jose jeweler, is 


sojourning here. He is accompanied by his 


wife. ‘ 

A new jewelry store is to be opened soon 
at 244 S. Main St., by F. E. Riskin, who 
formerly operated a store in Oakland. 

Earl J. Pfetzing, 728 W. 6th St., has sold 
out to H. C. Carey, recently of Redlands, 
where he was associated with W. C. Guerth. 

Paul Grimm, 325 W. 4th St., and Ed- 
ward Heck, formerly of the Adams & 
Abel Co., are spending a week or two in 
Big Bear Valley. 

L. V. Brown, of the silverware depart- 
ment of S. Nordlinger & Sons, who is an 
enthusiastic yachtsman, took part in the 
regatta held at Santa Barbara recently. 

J. D. Bridges, of the local office of the 
International Silver Co., has started on a 
long trip, intending to cover the north and 
northwest and Arizona and Texas before 
he returns. 

P. J. Flaherty, 631 S. Main St., has sold 
an interest in his business and will here- 
after give much of his attention to the care 
of a large ranch which he owns north of 
Bakersfield. 

George W. Miller, of the silverware de- 
partment of the Donavan & Seamans Co. 
has returned from Catalina. Miss Bessie 
Bryant, of the same company, is now en- 
joying a rest. 

Paul D. Walsh of the Paul D. Walsh 
Co, is spending a month at Hermosa 
Beach, a resort about 20 miles from Los 
Angeles. H. L. Driver of the same com- 
pany is also enjoying a rest. 

J. G. Rogers, traveling salesman from 
the Los Angeles office of A. I. Hall & 
Scn, San Francisco, has started on an ex- 
tended trip expecting to cover practically 
the entire State of California, 

William Barner of the jewelry depart- 
ment of the E. W. Reynolds Co., has re- 
turned from a sojourn of two weeks spent 
at Idyllwild, a resort in the San Jacinto 
mountains, and at Catalina Island. 

D. A. Hay, 5438 S. Central Ave., has 
started on a 30-day motor trip to San 
Diego and through other sections of south- 
ern California. During his absence his 
store is in charge of Mr. Westmyer. 

Charles E. Marcellus, of the diamond de- 
partment of S. Nordlinger & Son, is en 
route to San Francisco by auto, taking with 
him, besides his wife, his daughter, Ruth 
Marcellus, who will enter Stanford Univer- 
sity. 

Edward Bastheim, of the E. Bastheim 
Co., is back after spending a month at 
Catalina Island. George J. Germain, man- 
ager and buyer for the company, has now 
gone to the same place for a rest. He 
expects to be gone two weeks. 

O. L. Wuerker, 419 W. 7th St. and 229 
S. Spring St.. has gone to Brentwood Park, 
Colo, where he met his brother from St. 
Louis to spend a vacation with him. Dur- 
ing his absence W. Woolard, manager of 
his Spring St. store, has charge of his busi- 
ness, _ 

The Carl Entenmann Co. is preparing 
to make a comprehensive display of its 
Products and methods of manufacture, die- 
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cutting, enameling, etc., at the Industrial 
and Trades Exposition to be held in this 
city under the auspices of the Chamber of 
Commerce. 

Some of the out-of-town jewelers who 
have been in Los Angeles recently are C. C. 
Zilles, Santa Ana; A. J. Dutton, Anaheim; 
E. B. Finseth, Placentia; M. A. Stallmeyer, 
Fullerton; Andrew Smith, Santa Barbara; 
F. T. DeArman, Brawiey; H. E. Well- 
man, Alhambra, and Frank Fraiberg, Sierra 
Madre. 

A. P. Wood, of the A. P. Wood Co., 
Title Guarantee building, reports that his 
company’s office in Yokohama is now well 
established. K. Miyanaga, who came here 
some months ago, and is an experienced 
pearl dealer, is in charge. The company 
is giving special attention to a line known 
as Dragon pearls. 

E. B. Nicoll, secretary of the Carl Enten- 
mann Jewelry Co., who is the chief officer 
of the Junior Order of American Mechanics 
in California, has just returned from a 
trip through the State in the interests of 
the order. He visited Sari Francisco, Sac- 
ramento, Fresno, Bakersfield and most of 
the other principal cities of the State. 

Joseph Reid, of the sales force of the 
E. W. Reynolds Co., is back after an en- 
joyable automobile trip with his family. 
After leaving the Yosemite Valley he con- 
tinued on to San Francisco and other places 
of interest in the central part of the State. 
He visited the Mariposa Grove, where he 
drove his car into a hole in a big redwood 
tree and took a photograph of it. 

Stanley Thorne, a jewelry auctioneer 
formerly associated with C. H. O’Connor 
of this city, is visiting his friends here. 
During the last five vears he has conducted 
an art and diamond business in Calgary, 
Alberta, Can., having an office in New 
York also. He came with his motor car 
all the way from Alberta. While here he 
has been prospecting for a good location 
for business. 

George A. Brock has gone to Catalina 
Island with his family for the week end. 
Clem Glass, vice president of Brock & Co., 
has returned from a sojourn at Balboa. 
Wallace Ginder, designer for the company, 
has gone to Big Bear valiey. Miss M. D. 
Fellows, of the diamond department, is 
back after a visit of six weeks in San Fran- 
cisco. Francis King, of the gold jewelry 
department, has just started on a _ three- 
weeks’ vacation. 

The police of Santa Monica are search- 
ing for a man, aged about 60 years, who 
is charged with securing two gold watches 
with fictitious checks. He went first to 
the store of O. G. Tullis, where he said he 
wanted a good watch to give his son as a 
token of affection. He was so honest in 
appearance that Mr. Tullis accepted his 
check for $50. He next went to the store 
of T. H. Haenie, where he told a similar 
story and obtained another watch. 

Alfred Nathan, ‘representing Henry 
Baschkopf, New York, and O. J. Brod, of 
Brod & Co., Newark, N. J., have been 
spending several days here on_ business. 
While here they enjoyed a fishing trip off 
Catalina Island, where they had an excit- 
ing experience. Encountering a school of 
whales they were several times in danger 
of being capsized and escaped only because 
of the skill of the skipper of the boat. 
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Carl Schultz, of the gold jewelry de- 
partment of Feagans & Co., recently re- 
ceived a card from George H. England, 
formerly behind the same counter with 
Mr. Schultz. The card was written in 
Greece. Mr. England left here accom- 
panied by his wife for a trip to South 
Africa via Egypt. He has already been as 
far as Cairo and also visited Jerusalem. 
He sent Mr. Schultz a book containing 
photograph and descriptions of a €ollection 
of rare cameos. Mr. Schultz, salesman for 
Feagans & Co., will start in a few days on 
an auto trip to Yosemite Park. After a 
short stay there he will go to Lake Tahoe. 

At the last meeting of the Jewelry Crafts 
Association a considerable time was given 
to discussing the organization of the new 
Western Horological Institute, many of 
whose members are members of the Crafts 
Association. S. P. Dayton, president of the 
Institute, explained at length its plans and 
purposes, emphasizing the fact it was in- 
tended to effect friendly feelings and co- 
operation between employers and employes: 
in the watchmaking trade. After some 
further discussion a resolution was adopted 
to the effect that the association approved 
the new movement and that members of 
the institute who were proprietors in the 
watchmaking. business should be eligible 
to membership in the Jewelry Crafts’ As- 
sociation. 





West Virginia Notes. 


L. E. Von Court, well known jeweler, of 
Princeton, W. Va., will erect a five story 
brick structure on Mercer street in that 
city. He will occupy the first floor with 
his business and the upper floors will be 
divided into apartments. 

Extensive improvements are being made 
at the Dorer Jewelry Shop in Bellaire, O. 
Will Dorer will move his optical parlors 
from the Zweig building to the jewelry 
store, a special balcony having been erected 
for that purpose. The store room itself is 
also being enlarged and improved. 

The business of the Westernport Jewelry 
Co., conducted by Harry Aronson, which 
has been located in the Morrison building 
in Westernport, Md., has been moved to 
the property several doors above, which 
Mr. Aronson recently purchased and had 
remodeled into a handsome store room. 
Mr. Aronson will also reside in the same 
building. 

The body of William Fitzgerald Jones, 
who died in France on Nov. 8, 1918, was 
brought to this country recently and buried 
in the Arlington cemetery, Washington, 
D. C. The late Mr. Jones was the son of 
Mr. and Mrs. W. L. Jones, of West King 
St., Martinsburg, W. Va., and was a mem- 
ber of the jewelry firm of W. L. Jones & 
Son. During the war, Mr. Jones enlisted 
in the Tank Corps and, after receiving some 
training in this country, was sent over- 
seas with the 302d Battalion Tank Corps. 
The contingent spent about three weeks in 
England and was then ordered to France 
for action, but before the battalion reached 
the front Mr. Jones was stricken with 
pneumonia and died. He was 23 years ‘6ld 
at the time of his death and was well known 
in Martinsburg and _ Berkeley county 


through his affiliation with the jewelry busi- 
ness. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business, 






















Ways of Winning Customers 
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 ghdeng all has been said and done, the 
most important phase in successful mer- 
chandizing is that of winning customers. 

The ultimate aim of every business estab- 
lishment is net profits, else it cannot prop- 
erly be listed in the category of business. 
Net profits are derived from sales and sales 
is the direct result of winning customers. 

It really doesn’t matter how efficient a 
buyer the merchant may be, how efficient 
his plan of management, how accurate his 
system of store records, how strict he may 
be in extending of credits, important as 
these adjuncts are to successful merchan- 
dizing, unless he has the knack of winning 
customers they shall avail him nothing and 
he would be compelled to close his doors. 

It is upon this one phase that the success 
of the business is more largely dependent 
than any other, for unless the merchant is 
successful in winning customers all other 
elements in successful merchandizing shall 
count for naught. Therefore, the merchant 
who wishes to forge ahead must give to 
this subject of winning customers consider- 
able thought and attention. There was a 
time when the winning of customers was 
the least of the merchants’ troubles, but 
those were days in which there was prac- 
tically no competition. Conditions have 
changed, competition has grown keen, 
sources of supply have greatly increased 
and instead of customers coming to him, 
he must go after them. Modern business 
is sort of a warfare that calls for alertness, 
initiative, and plenty of push. 

But it is not enough for the merchant 
to be able to win customers, but he must 
be able to hold them once he has won 
them. Holding customers is equally as im- 
portant as winning customers. 

Winning and holding customers is largely 
a matter of creating favorable impression. 
Creating favorable impression involves a 
great many different phases and elements, 
such as advertising, window displays, char- 
acter of merchandise sold, the character of 
service rendered the customer, the manner 
in which the customer is treated in the 
store, the atmosphere of the store, the ap- 
Pearance of the salesmen, the manner in 


which people are treated by the proprietor 
and by the employes even upon the streets. 
In fact, anything that may have a tendency 
to increase the good will and prestige of 
the store and create a favorable impres- 
sion. 

The merchant to be successful in winning 
and holding customers must keep the 
thought of creating favorable impression 
uppermost in his mind and do everything 
in his power to influence a favorable im- 
pression from the very minute the pros- 
pective customer lays eyes upon his store, 
and to carry that idea throughout his store 
and in its dealings with the customer. The 
first impressions are usually most lasting, 
and if the customer gets a favorable im- 
pression of the store upon his first visit 
he is likely to come again and again, re- 
sulting in profit to the merchant. 

In the program for creating favorable 
impression, possibly advertising should 
come first, because a great number of pros- 
pective customers receive their first impres- 
sion from the store’s advertising. In a 
great many cases, the prospective customer 
sees the store’s advertising before he sees 
the store itself, and unless the advertising 
is such as will create a favorable impres- 
sion the prospective customer may have no 
desire to see the store and the merchant’s 
opportunity for creating favorable impres- 
sion is missed. The value of expressive 
advertising cannot be overestimated. 

By the expression expressive advertising, 
we mean advertising of such character as 
will express the true character of the store, 
as will serve as a prospectus to the pros- 
pective customer. It will suggest to the 
reader the character of the store, the 
character of merchandise, the character of 
the service, etc. 


The Letterhead 

Few merchants appreciate what an im- 
portant part just a little thing as their 
letterhead plays in creating favorable im- 
pression. Let me give you an instance in 
which the letterhead was a direct means 
of losing a sale. Not long ‘ago I had an 
occasion to purchase an article. I could 


not find what I wanted in my home town, 


so I went through the advertisements of 
a city paper, in which I found a number 
of jewelry advertisements, and one of them 
particularly impressed me favorably, and 
I wrote this firm regarding the articles that 
1 wanted. In a day or so I received a 
reply. The letterhead upon which the reply 
was written was a very cheap affair and 
it wrecked the favorable impression which 
the advertisement had made upon my mind 
and as a result this firm lost the sale. To 
economize to the extent of having cheap 
letterheads or cheaply printed folders, book- 
lets, etc., is false economy and will result 
in lost profits that would more than offset 
the savings effected by having cheaply 
printed letterheads and booklets. Remem- 
ber that the very first thing of importance 
in a sales letter or an advertising booklet, 
folders, etc., is to express a proper atmos- 
phere and to create a favorable impression, 
otherwise its chances of being successful 
in selling are smaller and chances are it 
would be thrown itno the waste paper 
basket without being read. 


Favorable Impression Won by the 
Windows 

The next step in creating favorable im- 
pression is through the display windows. 
The display window is the first part of the 
store seen by the prospective customer and 
plays a big part in creating favorable im- 
pression. It is in reality the mirror of the 
store and it reflects at all times the real 
character of the store. The display win- 
dow is to the store what clothes are to the 
man, and, while it is true that “the clothes 
don’t make the man,” yet he is more often 
judged by the clothes he wears than other- 
wise, consciously or unconsciously, and this 
is true of the store. New trade, the kind 
that every merchant is seeking to win, is 
likely to seek a store whose display win- 
dows are the most luring, and the store 
winning this trade, will in all probability 
hold this trade if the inside service matches 
the outside appearance. In view of these 
facts, the merchant is just:ied in devoting 
considerable time and some expense in 
trimming attractive displays. 

It is a noticeable fact that jewelers asi 

















120 





THE JEWELERS’ CIRCULAR August 


24, 1921, 





























EVERY SCHOLAR and STUDENT 


in School, College or University can increase their efficiency by using 
WATERMAN’S “IDEAL” Fountain Pen. 

This tremendous field is open to dealers who will devote a little time and 
interest toward developing sales, which are annually on the increase. 


Waterman’s “Ideal” Duo Point—Two Pens in One 





is an achievement in pen point making—specially adaptive to school work. 


IT IS OPPORTUNE FOR YOU TO INTRODUCE IT IN YOUR LOCALITY 
We will furnish “School Folder A-42” 


imprinted with your name and address. 


Waterman’s “Ideal” Ink is in demand, and sells profitably. It is the best. 


L. E. Waterman Company, 191 Broadway, N. Y. 


129 So. State St., Chicago 24 School St., Boston 17 Stockton St., San Francisco 
179 St. James St., Montreal 
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Storekeeping Department. 








a whole devote but little attention to their 
window displays. Oh, yes, they keep them 
clean and keep some sort of merchandise 
displayed in them, but apparently they give 
little thought to the working out of at- 
tractive, selling displays such as are em- 
ployed by friend dry goods merchant, the 
shoe dealer, the clothier and the hardware 
dealer, and yet the jeweler has merchan- 
dise that will lend itself to the attractive 
display equally as effective. and compelling, 
if not more so, than another class of mer- 
chandise. It should not be enough to have 
a few rings, a few bracelets, etc., displayed 
in plush boxes in the display window, 
Some attention should be given to working 
out a real display with some artistic and 
selling value. 

Recently, while sojourning in a Central 
West city of some 250,000 people, I took 
occasion to investigate this manner of at- 
tractive displays in the windows of the 
jewelry stores, and out of eighteen stores 
I visited I found just two that had made 
any attempt at an elaborate display, not 
elaborate in the sense that a great quantity 
of merchandise was displayed, but with 
some thought given to the beauty and at- 
tractiveness of the display. The average 
window had a piece of plush cloth spread 
over the floor of the window and a few 
pieces of jewelry set here and there. Now 
and then a window was devoted to silver- 
ware and another to cut glass. The display 
window is one of the most efficient and 
effective mediums for advertising the store’s 
merchandise ever devised, and yet the 
average jeweler is realizing hardly 25 per 
cent of the selling possibilities of the dis- 
play window. 

“‘Atmosphere’”’ in Interior Store 
Decorating 

Naturally the next step in creating favor- 
able impression is the interior of the store. 
Little needs to be said along this line, for 
jewelers as a whole have their merchandise 
displayed on the inside of the store in an 
effective manner. Once a customer has 
been influenced to visit the store, the 
general appearance of the store and the 
atmosphere should be such as to strengthen 
the impression already made through the 
store’s advertising and through the display 
window. Modern and up-to-date display 
fixtures, such as show cases and wall cases, 
in which the merchandise is displayed up 
in an attractive manner helps to create the 
proper atmosphere and aids in strengthen- 
ing the impression made upon the customer. 
Of course, every piece of merchandise 
should be kept spotless, not only to display 
it to the best advantage, but it is essential 
from a selling standpoint. 


Store Service 

These steps thus far in creating a favor- 
able impression will lose their effect if not 
followed up with proper store service. The 
biggest part of the store service is in con- 
nection with the salesforce. Salesmen 
should be alert, and when a customer steps 
into the store the salesman should greet 
the customer, not with a “Something, 
please?” but with a hearty “Good morning” 
or “afternoon,” as the case might be, and 
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ask the customer, “What can I show you 
this afternoon?” in a pleasing, tactful man- 
ner. Then the salesman should take a real 
interest in the customer’s wishes. In dis- 
playing some piece of merchandise he 
should be well posted and be in position to 
give the customer some interesting bits 
of information regarding the article, its 
quality, its manufacture, its history, etc. 

When waiting upon a customer he should 
give the impression that he is at the cus- 
tomer’s service and nothing else in the 
world matters. Some salesmen I have 
known would set a tray of rings out before 
the customer and then look out of the 
window with a far-away look upon their 
faces, as if trying to recall the history of 
the fall of Rome, displaying about as much 
enthusiasm in their customer’s wishes as a 
dead fish. As to the attitude that “the 
customer is always right,’ no matter if 
wrong, it is always best for the salesman 
to side in with the customer and never 
contradict. “Yes, but—” are two great 
words for the salesman to use when a 
customer makes a statement which he does 
not agree with. Don’t contradict the state-- 
ment; just say, “Yes, but,” etc. This will 
not antagonize the customer like a flat 
contradiction. Salesmen should be _ in- 
structed to give careful attention to all 
details in connection with the sale to get 
the correct information; perhaps it’s a set 
of silverware to be engraved and delivered 
by such-and-such a date at a certain home. 
Get the initials correct, to whom it is to 
be delivered, and the correct address. It 
may be a wedding gift and a slight error 
would ruin the whole order and destroy 
a lot of good will. Maybe only a watch 
is left for repair; but no matter, get the 
information correct. It is bad policy to 
promise a watch by Saturday when you 
know you can’t get it out before Tuesday 
following, or to overlook the mailing of a 
watch which you promised to mail sure by 
Wednesday. Make promises only that you 
can fulfill, They strengthen the impression 
made upon the customer. 

Living Up to Promises 

Another point on store service is to live 
up to your promises even if it does hurt. 
Possibly the customer is in error, but you 
can’t afford to question it. I have a case 
in mind where a young lady purchased a 
wrist watch and paid $37.50 for it. There 
was nothing said about guarantee at the 
time of the sale, but in a few months she 
brought it back—something was wrong and 
she wanted it fixed. The jeweler found 
the staff broken and replaced it, and when 
the young lady called for it the jeweler 
explained what was the matter and told her 
the charge upon it. The young lady grew 


-very indignant at the jeweler wanting to 


charge her for fixing this watch when she 
had only had it a few months, surely it was 
guaranteed. The jeweler, of course, ex- 
plained to her that he could not guarantee 
watches against rough usage, and it was 
evident that the watch had had a hard 
knock, but that owing to the misunder- 
standing he wouldn’t charge her anything. 
However, upon relating her experience at 
home, it developed that someone had 
knocked the watch off of the stand and 
no doubt that had caused the staff to break, 
thereupon the young lady at her first op- 
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portunity stopped into the jeweler’s and 
apologized for her growing indignant and 
paid the charge. The jeweler’s polite, tact- 
ful manner in handling this incident won 
for him the good will of the young lady 
and soon after resulted in a sale the profit 
upon which was many times the charge 
for a new staff, and had he never received 
pay for it he would have profited on the 
deal. 

Every action of the merchant, every 
phase of his business, should be done with 
the view of creating and strengthening 
favorable impression. No act is too small 
or insignificant to receive attention in this 
program for creating favorable impression. 
Even the attitude of the merchant toward 
the children upon the street, in his neigh- 
borhood, in his store; toward his fellow- 
men, whether in his store or upon the 
street, upon a business day or upon Sunday, 
will play its part in creating favorable at- 
tention whether it is done with that inten- 
tion or done unconsciously, of what effect 
it may have upon creating good will. 


Some Things a Salesman Should Do 

Stop talking price. Service and quality 
are far more effective selling arguments. 

Keep in mind the needs and desires of 
the customer and make all benefits derived 
from an order mutual. 

Sell nothing that cannot be produced and 
delivered; make no promises that cannot be 
kept. 

Be able to analyze, reason and decide 
customers’ needs before trying to effect 
sales, 

Have confidence in the house he repre- 
sents and the service of goods it deals in; 
confidence in himself and confidence in his 
prospect. 

See that his line is such as to render 
service, sell at a profit and give satisfaction. 

Know that an order, to be a real order, 
must be sold right, taken right, made right, 
delivered right, look right, be right and 
collect right. 
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Smile Awhile 





Tommy—What does LL.D. after a man’s 
name mean? 

Jimmy—I guess it means that he’s a 
lung and liver doctor—Boston Transcript. 





Billie—Someone told me that you had 
some blowout at your house last night. 
Nellie—Naw, that was only a report. 





“What is the use of dressing up?” asked 
Aunt Henrietta. “Here in the country 
everyone knows me, and when I go to the 
city no one knows me.”’—Judge. 





“Mrs. Blank is not at all popular in 
society, and yet she never speaks anything 
but the truth about people.” 

“I guess that accounts for her unpopu- 
larity."—Boston Transcript. 





Mrs. Tompkins—Are you satisfied with 
your new cook? 

Mrs. Stevens—I’m in doubt how to ex- 
press myself. If I say I’m dissatisfied she’ll 
leave me, and if I admit that she is a 
treasure, the neighbors will steal her.— 
London Answers. 
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“WESTERN TRAY & CASE CO. 


Established 1864. 
427-429 Plum Street CINCINNATI, OHIO 
_MANUFACTURERS OF — 
Jewelers’ Show Case and Window Display Trays 


Wholesale Jewelers’ Telescopes. Trays and Cases 
Window trimming silk plush, 24”, 27”, 36”, 50” wide. All colors in stock. 
Our New 1921 Catalog and Price List is ready for distribution. 


No. 84. Ind. Bracelet Watch Trays Shall we send you one? 
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AT LAST! 
Perfect Sealing Wax Impressions Made by 


The Electric Sealing Wax Machine 


to save 50% of Wax and Time. 
against waste. 
(Guaranteep to make every seal a perfect seal. 
protection against fire hazard. 
for the period of one year. 
Now in use by the United States Postal and Customs Service 
Heated electrically. Attachment will fit any electric light socket. 


LET US SEND YOU ONE. A TRIAL WILL TELL THE STORY. NO OBLIGATIONS. 


Electric Sealing Machine Corp. nae 
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Many Ways of Doing Justice to the Occasion 
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UR article, “Celebrating the Store’s An- 

niversary,” which was published in the 
June 15 issue of THE JEWELERS’ CIRCULAR, 
has brought a number of inquiries from 
jewelers who contemplate following the 
suggestion. Most of these ask for specific 
instructions as to ways and means of secur- 
ing the greatest amount of good out of such 
a celebration. One comes from a jeweler 
who will celebrate his fiftieth anniversary, 
his Golden Jubilee, this Fall. 

In 1911 John Wanamaker celebrated his 
Golden Jubilee by the publication of a beau- 
tifully illustrated and bound book of nearly 
400 pages for complimentary distribution. 
It was called the “Golden Book of the 
Wanamaker Stores.” Therein is reported 
a history of the country and in particular 
the activities of this great American re- 
tailer. 

This offers a suggestion to the jeweler. 
Why not a booklet showing the growth of 
the business and the surrounding commu- 
nity? 

“Why not?” asks the jeweler. 
“What shall I put into it?” 

In reply to this question the following 
might be suggested : 

1. Biography of the founder and his suc- 
cessors in the business. 

(a) Giving place of birth and early sur- 
roundings. 

(b) Giving entry into the business and 
his early efforts. 

(c) Giving each successive epoch-making 
activity in the business. 

(d) Giving the present aims and char- 
acter of the business. 

2. Statistics of the store. 

(a) Amount of merchandise sold in 50 
years, 

(b) Taking average amount of sale—give 
number of individual sales transactions. 

(c) Figuring salaries, state the amount of 
money the store has released for expenditure 
in the locality. Add rentals, advertising 
and other costs that when spent benefit a 
locality. 

3. Principles and store policies that have 
made possible the growth of the business. 

4. Give names of some of the oldest cus- 
tomers of the store, and their connection 
with local history. 

5. Procure photographs or drawings of 
“first purchases” of the oldest customers of 
the store and present these in the booklet. 


A news reader that can be published in 
the newspapers might state, previous to this 
compilation, that its publication is contem- 
plated and that the proprietor will be very 
glad of any information in connection with 
the early history of the stére. This should 
bring a lot of interesting data for ihe book- 
let. Inquiries among the older inhabitants 


Then asks, 





will bring to light many interesting instances 
of note that will be of value to the compiler. 

This Golden Jubilee booklet should have 
a gold cover, of course. This is easily 
procured, as there are many gilt cover pa- 
pers to select from. If desired a gold band 
may also be printed around each page of 
the booklet. 

The jeweler can afford to spend a fair 
amount for such a_ booklet, because 
its value as an advertising medium is al- 
most incalculable. The booklet will be 
prized for many years by prospective cus- 
tomers. But its great value will lie in the 
publicity given the compilation of its pages. 
If the jeweler uses good judgment the 
newspapers will give considerable free com- 
ment about this celebration. 

If the jeweler does not think it advisable 
to get out a souvenir booklet for compli- 
mentary distribution he can make use of 
the same information in his newspaper ad- 
vertising. 

A very interesting series of advertise- 
ments could be prepared, each of the series 
giving the picture of one of the oldest cus- 
tomers of the store, with perhaps a word of 
commendation and recommendation thrown 
into the bargain. 

Photographs of the proprietors and of 
the store can be given in Sunday editions 
and in many ways indirect advertising can 
be made to play a large part in the cam- 
paign for business which should charac- 
terize such a celebration. 

The newspapers will be glad to assist the 
jeweler in preparing news items for the pa- 
per, but they should not be expected to do 
this for nothing, nor to give the space free. 
The jeweler will find it to his advantage if 
he will be liberal in his purchase of space, 
both for display and news items, readers, 
etc. 

In preparing special sections for a news- 
paper the jeweler who has been in business 
for fifty years will have no difficulty in 
securing co-operation from the wholesalers 
of trade-marked and _ trade-named lines. 
The opportunity for co-operative advertis- 
ing can be put up to them as such, but it 
should not be made as a demand, a request 
is sufficient. Some national advertisers may 
find it inadvisable to co-operate, for many 
reasons. If they do not do so the jeweler 
should not feel slighted. 


Use the newspapers to the fullest extent 
in advertising the Golden Jubilee. 

A contest in an effort to secure the name 
of. the oldest customer could be made of 
considerable interest. This is a legitimate 
bit of advertising and should be planned 
something after the following lines: 

_ Offer a gold watch as the first prize to 
the person proving to have made the earliest 
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purchase from the store. Place the matter 
of decision in the hands ¥ the editor of 
the paper and two other Yesponsible per- 
sons. The jeweler should not be a judge. 

Other prizes for second and third earliest 
purchasers can, be given if the expense can 
be borne by the jeweler without embarrass- 
ment. Where siore than one prize is of- 
fered many interesting details will be 
brought to light where they would remain 
hidden because not likely to be eligible in 
securing the first prize. 

All data offered the judges should be 
placed at the disposal of the jeweler as 
news of value in making up his compilation 
of early history and should be investigated 
by him. ; 

It would be a good plan,to have entry 
blanks printed and compel every one wish- 
ing to enter the contest to call at the store 
for a blank, or to request one by mail. 

The early purchases should be loaned to 
the jeweler, who may make a display of 
them in any way he desired. 

As a recompense for some of the expense 
he goes to in the matter of celebrating his 
Golden Jubilee, the jeweler who has his 
wits about him should be able to secure a 
lot of remodeling work to be done. A 
wealth of old jewelry will be brought out— 
is it to go back to its hiding place? That’s 
up to the jeweler. If he is aggressive in 
securing business he should have enough 
remodeling to do to make the celebration a 
comfortable advertising campaign for new 
business. 

This being the Golden Jubilee it is only 
natural that the jeweler should wish to fea- 
ture gold jewelry. The Golden Jubilee cel- 
ebration gives him a handle upon which he 
can attach a very profitable business cam- 
paign. He can play up the Golden Jubilee 
in such a way that it will seem only fitting 
and proper that he should make aggressive 
advertising efforts, that he should strenu- 
ously bombard his clientele of customers for 
more business. 

Being a Golden Jubilee it is only fitting 
that the displays of merchandise should em- 
brace every line of gold merchandise the 
jeweler stocks. “Gold” should be his key- 
note of display. His price tickets and his 
show cards can be of gold cardboard. It 
might even be worth while to have a tem- 
porary background made to fit his window, 
the basis of which shall be gold. Wall- 
board settings finished with gilt paint or 
gold paper can be utilized for this purpose. 
By using hangings of blue or some other 
suitable color with the gold he can secure 
avery attractive and most suitable setting 
for the occasion. 

If he gets out any advertising literature 
for distribution from the store or through 
the mails he should introduce some gold into 
the printing. Gold and black on white pa- 
per is a good combination. 

For further suggestions for a Golden Ju- 
bilee we would refer the reader to our issue 
of June 15, pages 129-131. There will be 
found many additional suggestions that can 
be adapted and used in celebrating a Golden 
Jubilee. 





Diamonds do not depreciate in value. 
Théy are always a universal medium of 
exchange because everyone wants them, and 
when perfect, are an object of most fas 


cinating beauty. i! 
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NEVER-WIND 
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Our New Onyx Rings 
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Henry Davidson 
51 Maiden Lane New York City 


Wholesale Jeweler and 
Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt. 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 


American Movements and Watches. 
eo 


Prompt attention to all special orders 

















A Good Selling Article 
Retails $35.00 152% 


Shows a Good Profit 
Guaranteed so Years 
Runs without Winding 


A Wonderful Window Attraction 


NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 
Diameter of base 7 in. Clear Glass Globe. 
If your jobber does not handle 


Write Direct 


GIFFANY isc CORPORAGION 


BUFFALO, N. Y. 











Surprising Prices for 


Masonic Rings 


A variety of sizes and designs for all degrees. 


Made in 14 K. Green Gold with Green 
Gold, 18 K. White Gold or Platinum 
Front Eagle. 


Jobbers Only 


The Eureka Jewelry Co. 


247 N. J. R. R. Ave. NEWARK, N. J. 
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Just Imagine This 





UST imagine, if you can, that every store 
J in your town was minus display win- 
dows, the space ordinarily utilized for that 
purpose being replaced with a plain board 
front or in some other manner prevented 
from shouting aloud the merits of your 
wares. Can’t you imagine what a dreary, 
uninteresting, umprepossessing appearance 
each and every street in your town would 
present ? Does it take any stretch of the 
jmagination to conjure up nerve-racking 
yisions of the manner in which your sales 
volume would drop off, inasmuch as there 
would be no suggestions for the passersby ? 

We sometimes become so accustomed to 
things as they are that we fail to appreciate 
just the degree of merit contained therein, 
and do not give sufficient thought to the im- 
portant role they play in making our life 
and interests what they are. 

Window displays indeed play a most 
prominent role in the life and activities of 
every community, touching as they do the 
welfare and well-being of every individual. 
Were people to purchase only those goods 
and wares the need or desire for which sug- 
gest themselves through thought processes 
originating within the mind of the indi- 
vidual himself or herself, one need be no 
clairvoyant to at once see that a marked 
influence upon life of home and family 
would result, conditions and surrounding 
being far different than they are today. 

Possibly no other factor plays a more 
prominent part in, or bears greater respon- 
sibility for, the fact that American living 
habits and surroundings are the peer of 
those of other lands, than does the activity 
along window display and advertising lines 
which are typical of the American method 
of merchandising. 

Just as it-is true that the retail mail order 
houses, with all their ill effects upon the 
affairs of the local business man, have been 
beneficial through the fact that they have 
created desires and aroused longings for 
many things which, had it not been for 
these alert merchandisers, would still be 
in potential form; so it is true that window 
displays as used by the business men in 
your town have been in the van in induc- 
ing and persuading your fellow citizens to 
want those things which bring happiness. 

In large city and small village, on busy 
avenue or relatively deserted street in the 
hamlet, the showing of wares in windows 
has been fraught with real results—both for 
him who displayed and him who viewed. 
For the one larger sales have resulted, 
while for the other more pleasant home sur- 
roundings, more conveniences, and greater 
comfort in every way, have ensued. 

There is no town so small and no stock 
of goods so limited that the sales creating 
Possibilities of window showings of goods 
are not fruitful in their results—R. H. B. 





G. E. Newfield, a watch repairer of Ar- 
kansas City, Kans., received a visit a few 
days ago from a colored boy who came into 
his shop with a watch and said: “T done 
had this here watch in a barrel of water 
all day and it doesn’t run yet.” 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Get a Trolley Car or Automobile View 
of Your Business 
MA4Y of the display windows of our 
well-known jewelers are fine spec- 
imens of exhibit when closely scrutinized. 
But many of them run into fine detail which 
cannot be appreciated at a distance. Fre- 
quently a slight re-arrangement of the dis- 
play -can be brought about without any 
sacrifice of good features and at the same 
time produce some thought or impression 
that can be gained at a distance. 

Every jeweler can frequently do himself 
a good turn by viewing his store windows, 
or, for that matter, his entire store front 
from a passing trolley car or automobile. 
The passengers riding in cars or automo- 
biles have constant occasion to “take in’ the 
various sights though seldom do they do 
this in a definite manner unless seeking a 
definite place. Your store, for example, is 
subject, during the week, to the gaze of 
many hundreds of pairs of eyes which, in 
a general way, merely observe the outside 
appearance of your store. 

If your window displays are arranged 
with the thought in mind of also leaving 
some impression with such passing passen- 
gers, the value of your display and articles 
offered is doubled. Attention to the paint- 
ing of your outside woodwork, the clean- 
liness of your windows, the brightness of 
your signs and lighting features will also 
add to the “glance value” of your store 
if kept in proper order. If, in these days 
of business effort, you desire to practice 
ways and means of increasing the efficiency 
of your store, try taking a slant at your 
store from the trolley car and automobile 
point of view. 05s pam 5 


How to Keep Cool on Hot Summer Days 
THE use of a vacuum bottle as a Winter 
need, or as a requisite for the sick 
rooms, needs little argument in its favor, 
but it may not be generally recognized that 
the same bottle can be‘used as a means of 
keeping cool on hot Summer days. If a 
water bottle filled with hot water comes 
to the aid of the aged and cool-blooded in- 
dividuals during the Winter, why not fill 
the same bottle with cold ice water in Sum- 
mer and use it to-cool overheated blood? 

A national advertiser, in advertising his 
makes of water bottles, offers this sugges- 
tion : 

“Here is a use for a water bottle many 
people don’t think of, because they usually 
think of it as a hot water bottle only. Fill 
it with cold water and use it to help keep 
cool. 

“Hold it on the back of your neck when 
you are over-heated. Rest your neck upon 
it when the night is uncomfortably hot. 

“Heat and discomfort quickly pass, as it 
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cools both brain and body. Instead of a 
restless, wakeful night, you quickly sink in- 
to profound, refreshing sleep. 

“Don’t forget your water bottle when you 
don’t need it to warm you. Use it as a 
cold water bottle and enjoy a new Summer 
luxury.”—From the Dominion. 

Diamonds 

A DIAMOND shown in a miscellaneous 

collection of jewelry and gems does 
not radiate the same beautiful and fascinat- 
ing light as it does when placed in a proper 
setting. A diamond is a rare article and 
should be shown as attractively as possible. 
There should not be a lot of other and less 
valuable and less beautiful articles edging 
it out of the prospect’s vision. 

It is far better to make the display in 
units. Where the use of dividers are pos- 
sible they are advisable. The diamond is 
best shown against a black ground, or at 
least against a very dark ground, black being 
preferable. Diamond jewelry and unset 
gems can be shown against a black ground 
in a miscellaneous display, without having 
the rest of the display interfered with, by 
using small mats of black velvet upon which 
to show the individual pieces. A small 
diamond or square a few inches in extent 
will attract attention in itself when placed 
in a light display. A unit of diamond 
jewelry can be displayed on a larger mat or 
on a billowy arrangement of rich black silk 
velvet placed anywhere in the display. 

A raised display of diamonds and diamond 
jewelry can be made the center feature of 
a miscellaneous display by either having a 
wooden pedestal with a smoothly covered 
slightly slanting top, or by having a roughly 
built-up pedestal covered with black silk 
velvet puffing. 

A mahogany background can be made 
very handsome for a display of diamonds 
and other gems. Heavy cardboard panels 
should be cut to fit loosely in the panels of 
the background, and covered with black vel- 
vet or glossy silk or satin. The floor of 
the window and the platforms are also to 
be covered with black velvet. Loose 
diamonds and platinum jewelry may be 
shown on pads of other colors to secure 
variety and color to the display, but black 
will always be found the best background 
for this class of goods.—A. E. E. 

The Circular 


HAVING decided upon the style of cir- 

cular you intend to use the next point 
will be the appearance of the circular after 
it is printed. 

There are four or five main type faces 
used in display advertising and hundreds of 
type faces similar to these four or five, so 
make it clear to your printer what you want. 

Always issue circulars on a fairly good 
grade of paper. Do not use newsprint 
paper for circulars, book paper costs only 
a few cents more and looks much cleaner 
and better. 

Finally, give careful attention to the dis- 
tribution. See that the circulars are really 
delivered after you have had them printed. 
Secure an honest distributor even if you 
have to pay a trifle more. 





Read The Jewelers’ Circular every week 
for news of business and technical infor- 


mation. 
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F.C. JORGESON & CO. 8 cetce 7 


Makers of HIGH-GRADE JEWELERS’ FIXTURES 





Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32: illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 





Price, $5.00 


The Optical Publishing Co. 
11 John St., New York 














Colonial Wall Case, No. 123. Counter Case and Table, No. 107. 
WRITE FOR OUR CATALOG. 


Y aod There has been created a big 
2=s demand for this Mazuza Charm. 
a of Displayed in your show window, 

a Full Sized will add more sales to you. 



























Chinese Jade Jewelry 


Brooches, Rings and Earrings 





sew .~ -_or ‘ena 4 -_ sar * ae Diamond, 14K $8.00 each M 

Hgine turne Cach —-_ i GN ww ww ee eee 4 f4 . 
Zionist Emblem 14K Gold.$2.50 each steting ghee ha $1.00 each Filigree Leaf and Dragon Mountings 
14K Gold Filled........ -50 each With Zionist Emblem... .$1.35 each Ask for Memo. package. 


Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Mazuwza Charm—Sole makers and distributors. 
1146 FULTON STREET - - ~ - NEW YORK 





Asiatic Art Jewelry Co. 


12 John St., New York Tel. Cortland 594 






















J. ROGERS SILVER C., . ine, 


MANUFACTURERS 


Silver Plated Hollowware 


Jobbing Trade Only Solicited 
13- 15 LAIGHT STREET 
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How Advertising Turned the Tide 


“Business Goes Where It Is Asked,” Says This Energetic Jewelry Advertiser 





Written Expressly for The Jewelers’ Circular 
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Y jewelry business was a failure. | 

had not yet made an assignment or 
gone through bankruptcy, but it looked as 
if I soon might come to that. I had 
started in with a good location and every 
reason to expect a good business, but for 
some reason, it had not come to me. 

The day finally arrived when I had to 
face the situation. _ Something must be 
done or I would be down and out. I 
called in the representative of the house 
from whom I bought most of my goods and 
we discussed the matter. 

“What have you done to build up a busi- 


never could see that it brought me anything. 

‘People may know you are here,” said 
this friend, “but they forget about it. They 
may know your service is all right and 
your prices fair and everything satisfactory 
about your store, but somebody else may 
urge them so strongly to trade with him 
that they overlook your advantages. You 
see, other jewelers and departments stores 
and mail order houses are all the time ask- 
ing your people to trade with them, and if 
you don't ask them, you get the small end 
of the deal. Business goes where it is 
asked. You ask for it and keep asking and 








A Goblet 


Mail orders shipped prepaid. 





6 her a number of customers are fast acquiring a complete set of 
Sterling Silver Goblets by getting one each month. 


Others are accumulating their ‘‘family silver’ by getting certain pieces, 
sets or combinations on birthdays, Christmas and anniversaries. 


This plan is to be commended, for it enables you to secure useful, valuable, 
handsome and durable table pieces without feeling the outlay. 


Call and let us show you the South’s largest stock of Sterling Silver. 


Write for twenty-sixth annual catalogue. 


MAIER & BERKELE, Inc. 
Gold and Silversmiths 


31 Whitehall Street 
Established 1887 


a Month 














A SUGGESTION FOR OTHER JEWELERS IN THIS 


& BERKELE, INC., 


ness since you came here?” he wanted to 
know. 

I told him I had bought good stuff and 
given people fair prices on it and I had 
given them good service in every way and 
I had kept my line well displayed. 

“What kind of advertising have you 
done?” he asked. 

That rather stumped me, because I hadn’t 
done much of any advertising. As far as I 
could see there wasn’t much in advertising. 
It cost a lot of money and it didn’t make 
my stock any better or my prices any 
lower, and everybody knew where my store 
was and if they wanted to come there, they’d 
come, and if they didn’t want to, advertising 
couldn’t make them come. 

Well, this business friend went over the 
matter with me and got me to try regula: 
advertising. What advertising I’d done be- 
fore had been just once in a while and I 





ADVERTISEMENT, BY 
ATLANTA, GA. 


MR. ANDERSON, OF MAIER 


you will get some of it. Try it out. We'll 
back you up for a while. You have a good 
stock and a good location and you ought to 
be. getting some business. I think all that 
is the matter is that you have been waiting 
for it to come, instead’ of going after it.” 

I took this man at his word and I dug 
into the advertising proposition. I got 
some books on how to advertise and I read 
up all the stuff I could find in the jewelry 
papers about advertising and I read the 
advertisements of stores I knew were get- 
ting business, jewelry stores and others. I 
made a business of finding out how to ad- 
vertise the best way. 

It looked like a good deal of money to 
spend to take as much as three per cent of 
my total sales to use for advertising, but 
that was what I decided to do. It was 
make or break and I thought if the ex- 
perts advised not less than two per. cent 


and in some cases recommended four per 
cent I’d take a chance on three. So I 
figured out what three per cent amounted 
to and what I could do with it aud I ar- 
ranged for regular newspaper space in 
every issue of the paper, starting with four 
inches, double column, and changing the ad- 


Traveling Needs 
for your 
Summer Journey 


Trunks strapped, bags 
packed and umbrella 
rutled, you're ready to 
pe off, 

But unless® properly 
equipped, your journey 
cannot be a ival stice- 
zess. A good wmbrel-: 
lu, a travalling case 
with its toilet’ necessi- 
ties,, a dependable 
watch—these give you 
the cdniident aense of 


wej}l being necessery 
fon travelling pleasure 
We can fill these 


nevtds for you at-a mod- 
erate cost and to your 
utmost satisfaction. 


Travelling Cases 
Umbreltas 

Jewel cases 
Bracelet Watches 


Store Closes Saturday 
Evenings at 6 P. M. 


NC.Talll Co. 




















YOU MAY NOT CARRY TRAVELING CASES OR 
UMBRELLAS BUT YOU HAVE OTHER SUM- 
MER NEEDS 


vertisement every issue, like I saw the best 
stores doing. 

At first there didn’t seem to be any re- 
sults and I thought the whole thing was a 
loss, but I stuck to the advertising, studying 
all the while how to'get up better adver- 
tisements. 

Each time-I advertised some one thing or 
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High School Rings and Pins 


These exclusive designs are 





bringing big results. Order 
a sample dozen of each for 
your school at once. Do not 
wait until school opens, as 
this is all special order work. 


STERLING SILVER 
85 Cents Each 


@ 


STERLING SILVER 
With Safety Clasp 
40 Cents Each 


CLIFFORD B. POAGE 


1868 North High Street 
COLUMBUS, OHIO 











Why Experiment? 
When you can always get the best 
if you 


“Look under the Sun”’ 


THE FACT 


that we are jobbers of Watch Materials makes it 
possible for us to run our established Watch Repair- 
ing Department at minimum cost. No delays on 
Complicated Work. Mail Orders promptly at- 
tended to. 


American and Swiss Watch Materials 
_ Jeweler’s Tools and Supplies 
V. T. F. and Other Watch Crystals 
Tell Us What You Need 


INTERSTATE WATCH CO. 
41-43 Maiden Lane New York 
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JOSEPH G. BARNETT 
WM. S. TENCH 


JOSEPH G. BARNETT 


Manufacturing Jeweler 
EMBLEMS - - - - - - RINGS 


Phone Market 8850 


357 Mulberry Street NEWARK, N. J. 











Veit Bros. 


181 Harman Street 
BROOKLYN, N. Y. 


GENUINE 


Walrus Teeth 





200 V Selections sent on request. 201 V 
Yellow-Gold : 
10 Kt. Gold...... $2.75 Each | Wiite-Cold ront—Green-Cold Bend 
14 Kt. Gold...... lg 14 Kt. Gold......$4.25 Each 













Ready Now! 


Plain boxes for Octa- 
gon Onyx Stone Rings. 
20/15 18/13 16/12 14/12 
12/9 10/8. 

Copy will be mailed to 
whom we sent our 
catalog, or on request. 


NATIONAL F INDING CO. 


Marker 2618-20 Columbia St., Newark, N. J. 
Catalogues sent on request. 


We Make All 
Kinds -of Fancy 
Shanks, Tops, 
Galleries for the 
Jewelers’ Trade 











| HOPE MFG. CO. 


Trade Mark 


HOPE 


Jewelry 


Enameled—-Sterling—Plated—Plate 


Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price list and samples 
Retailers get information from wholesalers 


Factory and Main Office 


BRANCHES: : ‘ 
111 Fifth Ave.......... New York 102 Friendship St. 
1102 Heyworth Bidg...... Chicago 


Providence, R. I. 


322 Phelan Bldg., San Francisco 














Telephone, John 2827 


J. Herzog & Co. 


Headquarters for all sizes and shapes Drilled 
and Undrilled Black Onyx, Sards, Swiss and 
Real Russian Lapis Ring Stones, Onyx, Crystal 
and Lapis Nacklaces. Also Slabs for Special Cutting. 





Established Since 1867 


59 Maiden Lane, 
New York 

















ARTHUR JOLINSON MFG. Cu., Inc. 
14-16 Church St., New York 
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ne line and made out that it _was 
the very best buy of its kind and sometimes 
| made special offers when I had a chance 
to advertise @ particularly attractive price. 
People must have begun to take notice, 
pecause I saw that we made sales of the 
advertised items, but nobody seemed to 
come in and say they wanted such and 
uch a thing and that they had seen our 
advertisement. Sometimes I could see that 
advertising one thing made something else 
gell. If we advertised something for birth- 
day gifts, we might have customers looking 
for birthday gifts because of that ad, 
though they did not ask for or buy the 
thing I told about in the advertisement. 

I got so I didn’t look for immediate and 
direct sales as the result of an advertise- 
ment and I began to understand what writ- 
ers meant who wrote about advertising and 
said the results were cumulative, that is, 
they keep piling up. Every month you ad- 
yertise adds to the effect of the advertising 
you have done before. You keep impress- 
ing upon people more and more strongly 
the fact that yours is a good store. 

That was one thing I wanted to do, make 
people think mine was the best jewelry store 
in town, the store where they wanted their 
gifts to come from. You see, when I 
started in, if anyone in our town wanted a 
present to be right up to snuff, they got 
it from Bourne’s in a city about fifty miles 
from us. Everybody knew that the name 
of Bourne’s on a jewelry box meant the 
stuff in it was all right and it was like 
“Tiffany’s,’ you know. Well, I set out to 
steal the Tiffany reputation for our town 
and section away from Bourne, or at least 
to get such a reputation of my own. 

I hadn’t so far been paying as much at- 
tention to the style of my newspaper ad- 
vertisements as I ought to and I made them 
over. I got a special type that had a look 
of class and I used it in newspaper ads and 
in any little folders or anything I got up. 
I had a cut made, advertising my store 
name in signature style, a real classy signa- 
ture and I had this in several sizes so I 
could use it anywhere, on letterheads and 
bill heads and so on. Then I had some 
handsome bronze embossed stickers made 
to put on packages and on boxes that were 
not already embossed right on the box. 

Of course it took time to get into all 
these things, and it was only after six 
months, when my friend had kept encourag- 
ing me to go ahead, that he finally told me 
he thought I had things started my way. 
He talked with other people around town 
so he knew what they were saying and 
he knew it when my store began to get 
the reputation of being alive and progres- 
sive. 

I was using the style of my advertising to 
develop prestige and the real advertising 
matter to develop actual sales, to make 
people want to buy. I wanted their good 
will and their backing. I wanted them to 
think mine was the best store in town. But 
I wanted them to do their buying from me 
too, and sometimes people do not do the 
most of their jewelry store buying at the 
Store they consider the best and classiest 
store. I wanted to avoid giving the im- 
Pression that my store was a high priced 
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store, and that impression often prevails 
about the high class stores. 

In order to show that I sold at prices as 
Jow as anybody’s, quality for quality, I did 
not hesitate to quote prices. But these 
prices were not prices on junk. I did not 
feature shoddy stuff or imitation jewelry in 
my advertising. My idea was to show 
people that they could buy high grade goods 
from me and buy them cheaper than in 
some places, as cheap as in any place. So 
I advertised goods that I described in a 
quality way and gave prices as incidental 


Appropriate 
Gifts 
That Last 


DIAMOND RINGS 
$100.00. 


Green and white Gold 
MESH BAGS 
all sodered links. 
$25.00 to $50.00. 


PEARL BEADS 
$14.00 and $18.00. 


SPECIAL 


26 PIECE CHEST 


Silver plated Harding True 
Blue Case $16.00. 


STERLING SILVER SINGLE 
PIECES 


From’$2.50 to $100.00. 


Hulse Bros. 


32 North St. Opp. Tompkins. 





ITS WELL TO FEATURE MODERATELY PRICED 
MERCHANDISE 


information, not as the main feature of the 
advertisement. I featured quality but al- 
most always gave the price. 

I learned to show goods in more of a 
quality way, exhibiting one thing at a time 
or a few exclusive designs cleverly arranged 
to please the eye. When a customer wanted 
to see goods, I did not complicate decision 
by showing too much stock. 

I arranged to take my newspaper space 
in a part of the paper where it would be 
seen by the class of trade I was after. I 
knew that my best customers would be 
society people, people of means. I took 
space on the page where the society news 
and similar matter appeared. Once in a 
while, when I had occasion to push some- 
thing of special interest to another class, 
I took space where I could reach them. I 
plunged a little on space to advertise gifts 
for women at Christmas time and I had this 
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space on the financial page. Sometimes I 
went on the sporting page with a special 
announcement, but these feature ads which 
had a special timely appeal were the excep- 
tion. 

The result of all this work has been the 
building up of a good, steady business along 
the most desirable lines, and an increase in 
the following of my store. Where my store 
formerly merely had acquaintances, it now 
has friends who patronize it and boost for 
it, in the place of merely knowing it is 
there, in case anyone should ask them about 
it. I am a business success in my line today 
and I give credit to the man who gave 


Investments 


In putting your money 
into diamonds, silverware 
and other pieces of GOOD 
jewelry, you are not only 
making an investment on 
which you cin realize any 
time, but also adding to 
your personal or home ap- 
pearance in the most de- 
sirable manner. Let us 
help you in selection. 
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LALA 


ALANS 


Everything in J ewelry: 


H. C. PITZ 


146 S, BURDICK ST. 
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PRACTICAL SELLING THOUGHTS EMBODIED IN 
THIS COPY 


me the chance to go on and advised me to 
advertise and to keep on advertising. 


Cheer-up Words Should Pervade the 
Advertising Copy 


A PYERTISING at this time can per- 

form a function which will be very 
constructive, namely, the maintaining of a 
spirit of optimism. It would seem that 
at this particular time such procedure would 
be as beneficial to a deranged world as a 
competent psychiatrist is to those who need 
brighter mental vision. 

Constructive, cheer-up copy giving some 
fundamental notions about simple economics 
and showing that whatever goes up must 
come down and that loss must be fairly 
distributed and not suffered by one class, 
will be found very helpful. There is no 
less reason for the distribution of losses 
than for the distribution of profits. Ex- 
cess of prosperity, like excess of anything 
else, always causes an inevitable reaction 
but gradually equilibrium is restored, hope- 
fulness returns and business is resumed 
with renewed ardor and vigor.—Robert F. 
Nattan. 
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FOR FINE WATCHES 


Civilization has made the watch a necessity, and has 
made watch sales possible every day your store is open. 


Wadsworth Watch Cases have given beauty to this 
necessity and the national advertising of that beauty 
has made these possible sales more than probable. 


YOU and only you can make these probable sales ring 
as actual sales in your own store. 


Recommend your watches as accurate necessities ; show 
the watches in cases designed with noticeable artistry; 
and sell your customers watches as modern as the 
clothes they wear. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 
Makers of Watch Cases Exclusively 
OFFICES: 


New York Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 
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Written Expressly for The Jewelers’ Circular by Prof. Rudolf Eger, Karlstein, Austria 


(See also, in connection with this article, issue of June 15) 

















(Continued from issue of Aug. 17.) 


—— and quicker is the following 
method of setting, but this time from the 
flat side of the jewel where the jewel lies 
ordinarily at the same height as the recess 
in a plate (or bridge) which must be as- 
sured when turning in the bed. In this 
case the closing is level with the surface 
of the jewel, so that the closing notch need 
be turned in but a short distance (Fig. 7). 
The closing in this form of setting is bet- 
ter if carried out hollow (a, Fig. 7), for 















which purpose the graver is to be ground 
and polished in the manner indicated at 
C, Fig. 1. In this method of setting the 
jewel shows the finest brilliance. 

The setting of an arched escapement or 
balance jewel is shown in Fig. 8 and can 
readily be effected. 

To set an end stone new in a blue-hard 
steel plate (index or cover plate), it is 
advisable to turn the bed for the stone and 
the closing notch first, then to cement on 
the little plate and to turn the cover; this 
is ground and polished with a steel or iron 
rod, using the well known grinding and 
polishing materials, the rod at the opposite 
end being moved sidewise, backwards and 
forwards. Only after again cementing the 
cover plate is the setting closed; it must 
then be noted that the closing method be- 
Cause it is blue-hard, must be very thin. 

When several settings have been effected 





in the manner above described neatly and 
well, there should no longer be any difficulty 
in making any new setting or the replace- 
ment of any setting that may be needed in 
repair work quickly and properly. <A 
spoiled or useless setting, after what has 
been learned, should be readily replaceable 
in a proper manner, The two last men- 
tioned operations, as occurring quite fre- 
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quently in repair work, we will now de- 
scribe, 

A repair comes in in which the upper 
third wheel jewel (the stone set in the 
bridge) is broken and must be replaced. 
The old jewel, with the aid of the suitably 
formed peg wood, must first be forced or 
punched out. In doing this, care must 
be taken to save the closing as much as 
possible, not to split it or tear it partly off. 
The bridge must then be cemented on to 
a cement disc, not too large, and as the 
jewel is to be set in the under side of the 
bridge, so that the upper side is next to 
the cement side. As the bridge is usually 
gilded, care must be taken to damage the 
gilding as little as possible. This is in- 
sured by turning the cement disc off clean 
and smooth, warming it well and applying 
very little pure shellac. The bridge also 
warmed, is cemented on by light pressure 
and centered. Then, with the pointed side 
of the closing tool firmly held on the rest, 
the setting is carefully opened, that is to 
say, pressed back as indicated in Fig, 9. 

Care must, however, be taken not to come 
in contact with the bed with the closing 


tool, thereby forcing it through. As, how- 
ever, close observation while working is 
possible by this method, this can easily be 
avoided. 

Unevenness in the closing or uneven 
spots in the bed can readily be corrected 
by means of the bed graver. A jewel that 
will fit bed and pivot is then sought; it is 
placed in the bed and closed in with the 
aid of the closing tool in the manner de- 
scribed. A jewel set in this manner will 
set nice and flat, at the proper height 
and round, and the setting itself will have 
an attractive, neat appearance. 

After releasing the bridge from the 
cement disc, it must be freed from shellac 
by boiling for a short time in pure good 
(rectified) alcohol, which will not injure 
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the gilding. The center process is ac- 
complished in less time than it takes to 
describe it, consequently, therefore, the loss 
of time compared with the setting opener 
and closer, is quite inconsiderable and is 
more than compensated for by a fine, honest 
execution. 

We will now consider the treatment of 
a somewhat more difficult case, the re- 
placement of a defective or damaged set- 
ting. We have before us the upper balance 
cock of a watch in which the jewel gets 
loose, because through frequent “repairs,” 
the setting has almost disappeared and must 
be replaced by a new one. The space be- 
tween the two screw holes of the index 
plate is very small, the bridge in itself is 
very thin; to rivet in a bushing would 
therefore be very difficult. To solder one 








132 THE JEWELERS’ CIRCULAR August 24, 1921, 











Established 1858 


Refiners 


Refiners 
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Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 


Silver 
Platinum 








Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


Halsey, Marshall and Nevada Sts. 
31 Gold St., New York City Bridgeport, Conn. 
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HERPERS BROS. Jewelers’ Cuttle Bone 


WE ARE DIRECT IMPORTERS 
18 CRAWFORD ST., NEWARK, N. J. E 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


ESTABLISHED 1865 Write Phone John 432 


JACQUES WOLF & CO., 112 John St., N. Y. 
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«, is to be avoided. What is to be done? 
i this case, too, the bridge, after the 


wel has been removed, must be cemented 
pao by its under side. Then with the 
. of the bed graver the small surface, 
7 which, however, in this case, is ground 
“ q right angle to one of the two longi- 
tudinal sides, a right angled turning out of 
the bed and enlargement of the hole is un- 
dertaken as shown at 7] in Fig. 10, to such a 
size as the screw holes will permit. The 
pridge is then released from the cement and 
on the lower side a bevel constructed. 

In an American chuck of the lathe, a 
brass wire of somewhat larger diameter than 
the larger recess in the bridge, is tried and 
tuned so that it exactly fits the turned 
out recess in the bridge and on the lower 
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side projects somewhat beyond it (Fig. 11). 
A hole is then drilled in the wire, which 
is smaller, by double the width of the bed, 
than the diameter of the jewel and some- 
what deeper than the bushing should be 
long. Before this is turned off, however, 
the bridge is first forced on to the wire, 
the end of which, with the aid of the 
closing tool, is so expanded that the bevel 
on the under side of the bridge is filled 
and the latter firmly attached to the wire. 
After this, the material still projecting, is 
turned off level with the bridge. Then the 
wire is advanced a little out of the chuck 
and the bushing cut off a little beyond the 
upper side of the bridge, of course, without 
damage to the latter. This is then cemented 
on by the under, smooth surface, exactly 
centered to the hole. The jewel is then 
set in the customary manner. 

A process differing somewhat from that 
just described, is that in which a jewel 
is first set in the brass wire, and at the 
proper depth to begin with, after the bridge 
has been drilled for the bushing in the 
manner previously described. After the 
setting the wire is fitted into the enlarged 
aperture and cut off to a length of a little 
more than the thickness of the bridge. The 
bushing thus obtained is applied on the 
closing side with a small shoulder that 
will fit in the hole and in the turned out 
bevel. The bridge is then set in the 
loosened bushing which is then expanded 
in the familiar manner until the bridge is 
firmly attached to it. 
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According to the above described process, 
any jewel in the lower works plate may be 
in this manner easily replaced; also in such 
cases where settings are bad, by the in- 
sertion of a bushing according to the method 
described, prompt help can be afforded and 
a substantial faultless job accomplished. 

After the pupil or apprentice has be- 
come sufficiently competent at the jewel 
setting work, the jewels are set in the 
bridges and end pieces of the traveling 
clock movement. 

Another rather difficult line of work 
for the beginner is wont to be commenced, 
which is pivot turning. This must also 
first be practised and for this purpose, 10 
to 12 pieces of blue-hard steel, 1 millimeter 
thick and 12 to 14 millimeters long, arbors 
of round steel, are prepared on which pivots 
varying from 0.3 to 0.1 of a millimeter 
are to be turned. Particular attention must 
be given to the fact that for the actual 
rolling no file having cut must be used. The 
pivots are turned smooth and with sharp 
corners and rectangular shoulders, about 
0.01 millimeters thicker than they are in- 
tended to be when finished. The subse- 
quent polishing (rolling) must be effected 
by a few strokes, using the pivot rolling 
rest. Two pivot files are required, one of 
which is used for rough polishing on a 
copper plate with coarse emery, the other 
for after polishing, drawn over emery not 
as coarse. The faces of these polishing 
files should be at a slightly acute angle 
to one another and should have quite sharp 
edges, for it is only with files thus prepared 
that sharp corners, flat shoulders and black 
polish can be obtained. These blue-hard 
arbors find good use later as polished pivots 
for measuring the size of jewel holes. 
Sufficient practice having been obtained in 
this work, the horizontal wheel pinion is 
set true, the arbor turned round, ground 
and polished, the notches on it (recesses) 
turned and the pinion facets turned flat and 
polished. The brass collet on the cylinder 
is also turned to a finish and the balance 
fitted, and the notches in the cylinder also 
turned in. Then the pivots of the pinion 
and ‘the cylinder are corrected to size and 
also as to heighth and polished. 

Then the balance spring collet, the bal- 
ance spring stud and the balance spring 
guard are suitably selected, the balance 
spring guard finished accurately to dimen- 
sions and the balance spring, selected ac- 
cording to the number of oscillations and 
mounted. Advantage is taken of the oppor- 
tunity to direct attention in mounting the 
balance spring on the collet to a little cir- 
cumstance that will make this work much 
easier for the beginner. The pin designed 
for the mounting of the balance spring 
may be filed slightly conical, and provided 
in the longitudinal direction, with a slight 
flat surface. This causes the pin in the 
hole to fit the balance spring body better 
and does not force the balance spring leaf 
inwards at the place where it is inserted. 
The pin, before clamping tight, should be 
reduced to the proper length, which is ef- 
fected by breaking off a little piece of the 
outer coil of the balance spring, introducing 
this into the hole in the balance spring 
and clamping it tight. with the pin by means 
of the pin tongs. With the edge of a file, 
there is then marked how much, on each 
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side the pin must be shortened, which, after 
removal from the balance spring collet hole 
at the thin end of the pin is effected by so 
much more, as the pin, in the final fasten- 
ing, will be pushed through. At the thick 
end just as much is allowed, but there 
the pin is not cut off, but only marked 
with a file at the right place. The bal- 
ance spring is then set on the collet, the 
pin which still remains in the stud, is pushed 
in and only when certain that the position 
of the balance spring is correct, the pin, 
by moving the stud backwards and for- 
wards a few times, is broken off and it is 
then pressed tight. By this means the sub- 
sequent shortening of the pin is avoided 
and thereby the collet and balance spring 
protected from injury. 

The escapement is then to be examined 
as to its proper depth and adjusted, so 
that the lower balance bridge can be fixed 
by steady pins in its proper position and 
the banking pins drilled in the balance and 
in the bridge. 

Then the various parts of the frame with 
polished edges and bevels are cleanly draw 
filed, the surfaces of the index and cover 
plates as well as the heads of the screws 
perfectly polished and the movement then 
finally assembled. After this intermediate 
work, the complete production of a cylinder 
watch from the raw material, is proceeded 


with, concerning which we shall write later. 
(To be continued) 





An Artistic Clock 





THE tall maple clock shown in the Room 

of Recent Accessions in the Metropolitan 
Museum is a piece of much interest. Cus- 
tomarily, the handsomer designs of inlay 
and other decoration have been reserved for 
application to the richer mahogany cases. 
Here is an occasion where the casemaker 
has, perhaps of necessity, utilized local ma- 
terial, finely selected curly maple, designed 
the case of good form and proportion, and 
inlaid the wood with elaborate holly, ebony, 
and mahogany decoration. The medallion 
in the center bearing the American eagle, 
surmounted by 18 stars, would date the case 
after 1812. The face is signed by N. Storss, 
Utica, N. Y., who is listed among the silver- 
smiths in Hollis French’s list, with the date 
about 1800. 





International Diet; Two Tommies turned 
punsters went into a restaurant over on the 
eastern front and said to the waiter, “We 
want Turkey with Greece.” ° 

The waiter replied, “Sorry, sirs, but we 
can’t Servia.” 

“Well, then, get the Bosphorus.” 

The boss came in and heard their order 
and then said, “I don’t want to Russia, but 
you can’t Roumania.” So the two Tom- 
mies went away Hungary.—Commerce and 
Finance. 





The Acid Test; During a campaign pre- 
ceding the election of a Missouri Congress- 
man it was suggested that, since he posed 
as a good business man, he might be willing 
to tell just what a good business man is. 

“That’s easy,” he explained. “A good 
business man is one who can buy goods 
from a Scotchman and sell them to a Jew— 
at a profit!’—The Alabama Baptist. 
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WARRER H. BROKAW [tr teat Auctions 


Do you need an auction sale of the modern kind, conducted by men of 


























wide experience in this line, who are gentlemen? 

Your own goods sold, your high class stock, especially diamonds, sold at 
better than cost. Your good name and standing safely guarded. Your sale 
conducted in such a manner that it will be a pleasure to you and your cus- 
tomers. No red flag used. All sales conducted personally, assisted by Mr. 
Robert Tewel, high class diamond expert. 

References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 





If you want the best results, write or wire 


W. H. BROKAW 


W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of July 26, 1921 


1,385,614. LINGERIE-CLASP. Watter E, Hat- 
tam, Fawtucket, R. I. Filed Jan. 24, 1920. 
Serial 353,682. 6 Claims. 

A lingerie clasp comprising an elongated strip 
of flexible material reversely curved at its middle 





portion to form two approximately parallel hooked 

arms and having formed on the opposite lateral 

edges of one arm a pair of opposed curvilinear 

wings provided with central apertures, substantially 

as and for the purpose described. 

1,385,691. ARTICLE OF JEWELRY. Aveuvust 
Knaus, Philadelphia, Pa. Filed July 23, 1920. 
Serial 398,510. 3 Claims. 


In an article of jewelry of the character stated, 
a plate having therein an opening, and recesses in 
thereof, and an 


the wall interchangeable center 





composed of a frame and an ornament fixed there- 
to, and means on the inner side cf said center 
adapted to connect the latter with said plate, said 
means consisting of members on said frame adapted 


to pass through said opening and enter said 

recesses. 

1,385,702. SETTING FOR PRECIOUS STONES, 
Tuomas MountForp, Newark, N. J. Filed 


March 19, 1919. Serial 283,672. 2 Claims. 
In a setting for precious stones, the combina- 
tion of a bezel having a polygonal shape and 





recesses in its upper edge, situated at the apices of 

the angles, and a plurality of clamps secured to- 

gether in spaced relation such that their lower 
ends will fit within said recesses, said lower ends 
being fitted within said recesses. 

1,385,839. TWO-PIECE WATCH-CASING. Lovis 
Lewitt, Brooklyn, N. Y. Filed March 5, 
1921. Serial 449,652. 2 Claims. 

A casing fer a watch-movement having a front 
with a crystal therein and a seat upon the inner 





side for the dial-plate of the movement, a body 
projected straight backward from the front to in- 
close the movement, a cover hinged to the rear of 
the body, and a locking-ring fitted to the rear part 


THE 





of the movement and to the inner side of the body 
at its rear edge. 
1,385,865. BELT-BUCKLE. Josep 
Chicago. Filed April 11, 1921. 
6 Claims. 
In a buckle, an elastic housing, a clamping lever 
pivctally mounted in said housing, and lugs on said 


CzERWINSKI, 
Serial 460,348. 


housing yieldingly engaging said iever whereby the 
accidental displacement of said lever from clasping 
positicn is prevented. 


1,385,945. BELT-BUCKLE. JouHn HEBERLING, 
Rochester, N. Y. Filed May 13, 1921. Serial 
469,347. 4 Claims. 


A belt buckle, comprising a plate having side 
flanges, a stationary plate fastened on the back of 
the buckle plate between the flanges, said plate 
having its forward end bent to férm a forwardly 





shoulder at the back 


with a 
thereof, said stationary plate having a series of 
hcles formed in the rear end thereof, a jaw pivoted 


extending wedge 


cver said staticnary plate having teeth thereon 
registering with said holes when in locking position 
and adapted to force the belt into said holes. 


DESIGNS 
58,479. HANDLE OF A SPOON, FORK, OR 
SIMILAR ARTICLE. Joun H. Harmstone, 





Ts pr 


Se 





& a ———— — 


nme ne en nn ony 


Attleborc, Mass., assigncr to Fessenden & Co., 
Inc., Providence, R. I. Filed July 21, 1920. 
Serial 398,029. Term of patent 7 years. 
58,492. HANDLE FOR A SPOON, FORK, OR 
SIMILAR ARTICLE. Frepertck W. Koonz, 
Greenfield, Mass., assignor to Rogers, Lunt & 











Filed Feb. 8, 
of patent 14 


Bowlen Co., Greenfield, Mass. 
1921. Serial 443,480. Term 
years. 

58,493. SPOON, FORK, OR SIMILAR AR- 
TICLE. Tuomas B. Lasnar, Fairfield, Conn., 





assignor to Internaticnal Silver Co., Meriden, 
Serial 414,682. 


Conn. Filed Oct. 4, 


Term of patent 7 years. 


1920. 
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58,516. PEN OR PENCIL CASE. Joun C. 
WAHL, Chicago, assignor to The Wahl Co., 





























Serial 


Wilmington, Del. Filed Jan. 17, 1921. 
438,011. Term of patent 14 years. 
58,5202. SEFOON-HANDLE. ‘TuHeoposius ALBERT 

Wittrams, Battle Ground, Wash. Filed 


ZZ 


March 29, 1919. 
patent 14 years. 


Serial 286,179. Term cf 





UNITED STATES TRADE-MARKS 


[The fcllowing trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade Marks Published July 26, 1921 


Ser. 144,737. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tue Puritan 
Mrc. Co., Tcledo, Ohio. Filed March 14, 
1921. 


NO BAK 


Particular descripticn of goods.—Ornamental 
Plated and Precious-Metal Fastening Devices for 
Articles of Personal Wear for Holding Garments, 
as Collars, etc. 

Claims use since Feb. 12, 1921. 

Ser. 145,365. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) W. D. SmitH 
Sitver Co., Chicago. Filed March 28, 1921. 


Particular description cf gocds. Silverware and 
particularly Hollow Ware and Flat-Ware. 
Claims use since 1913. 

Ser. 146,382. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Manuractur- 
Inc JEwELErs Export Co., Inc., New York. 
Filed April 19, 1921. 

Particular description of goods.—Finger-Rings, 

Key-Rings, and Chain-Fastening Rings, Braclets, 

Necklaces; Neck-Chains, Watch-Chains, and -Key- 


Chains for Men and Women, Fencils, and. Orna- 
mental Pins, all Made of or Plated with Precious 
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Metal, and All Articles Commonly Described as 
Jewelry for Personal Wear, Not Including 





MANJECO | 


Watches, and Tableware and Hollow Ware Made 
of or Plated with Precious Metal. 
Claims use since Feb. 1, 1921. 

Ser. 146,759. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Henry W. 
Fisoet & Sons, Inc., New York. Filed 
April 26, 1921. 








Particular description of goods.—Finger-Rings, 
Ear-Rings, Bandeaux, Scarf-Pins, Hatpins, Bar- 
Pins, Cuff-Links, Cuff-Pins, Veil-Fins, Bow-Pins, 
La Vallieres, Ornaments and Clasps for Velvet 
Collars and Ribbon Sautoirs, Pendant Sautoirs, 
Bracelets, Pendants, Necklaces, Brooches, Shoe- 
Buckles, Ornaments for Combs, Braid-Pins, Bar- 
rettes, and Lingerie-Clasps. 

Claims use since about Sept. 15, 1920. 

Ser. 146,760. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Henry W. 
Fisuet & Sons, Inc., New York. Filed April 
26,1921. 


Drouve 


Particular description of goods.—Finger-Rings, 
Ear-Rings, Bandeaux, Scarf-Pins, Hatpins, Bar- 
Pins, Cuff-Links, Cuff-Pins, Veil-Pins, Bow-Pins, 
La Vallieres, Ornaments and Clasps for Velvet 
Collars and Ribbon Sautoirs, Pendant Sautoirs, 
Bracelets, Pandtns, Necklaces, Brooches, Shoe 
Buckles, Ornaments for Combs, Braid-Pins, Bar- 
rettes, and Lingerie-Clasps. 

Claims use since about Sept. 15, 1920. 


. Trade-Mark Registrations Granted July 
26, 1921 


145,162. JEWELERS’ FINDINGS — NAMELY, 
CHAINS, SWIVELS, SPRING-RINGS, 
BARS, BEADS, AND EAR-LOOPS. M. S. 
Co., Attleboro, Mass. 

Filed Dec. 28, 1920. PUB- 

LISHED APRIL 12, 1921. 

145,173. WATCH-MAINSPRING AND WATCH- 
GLASSES. Henry Favutson, Chicago. 

Filed Nov. 29, 1920. Serial 140,404. PUB- 

LISHED APRIL 19, 1921. 

145,179. NICKEL-SILVER, STERLING-SILVER, 

GOLD-FILLED, AND SOLID-GOLD CIGA- 
RETTE-CASES. Tue Presto CIGARETTE 
Case Corp. or N. Y., Inc., North Attleboro, 
Mass. ' 

Filed Jan. 18, 1921. Serial 142,411. PUB- 

LISHED APRIL 12, 1921. 

145,191. CERTAIN NAMED FLAT AND HOL- 
LOW WARE AND JEWELRY. _ Rocsss, 
Luxt & Bowzen Co., Greenfield, Mass. 

Filed Dec. 28, 1920. Serial 141,606. PUB.- 

LISHED APRIL 12, 1921. 


Serial 141,599. 
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Trade Gossip. 


D. N. Rose & Co., who recently engaged 
in the wholesale jewelry business at 201 N. 
Main St., Tulsa, Okla., have adopted as 
their trade mark a rather unique slogan. 
This is “Keep Me Smiling” and is used in 
connection with the cut of a pretty girl 
showing a broad and expansive smile. All 
of the firm’s stationery and advertising mat- 
ter carries this mark. 

* * * 

A new electric box sealing machine for 
jewelers has made its appearance in the 
field. It is being manufactured and spon- 
sored by the Electric Sealing Machine Cor- 
poration of New ‘York city, of which 
Irving H. Bernstein, who is well known to 
the jewelry trade, as having operated a re- 
tail jewelry establishment in Harlem for 
many years, is treasurer and general man- 
ager. It is claimed that this new machine 
is so constructed, that when attached to 
any ordinary electric light bulb socket, it 
will melt the sealing wax contained in an 
aluminum wax pot and keep it at a low, 
uniform running temperature, and permit 
of its being dropped on packages or en- 
velopes in the exact quantity necessary to 
form a perfect seal, without waste of time 
or material. It works on the principle of 
a numbering machine, and is a protection 
against fire hazard, and is guaranteed for 
the period of a year. The die is water 
cooled, and its impression, as demonstrated 
to a representative of THE JEWEIERS’ Cir- 
CULAR, was perfect. The concern states that 
upon receipt of an imprint of any jeweler’s 
seal, and the voltage of the lighting system, 
as a. c. or d. c. current is used, that they 
will send one of these devices on trial. 
Undoubtedly the jewelers who use quan- 
tities of sealing wax on packages for pro- 
tection in shipment will appreciate the ad- 
vantages of this labor saving, time saving 
and material saving adjustment to its every 
day needs. 

x Ok Ok , 

The Richmond pattern, a new design in 
sterling silver, has been offered to the 
trade by the Alvin Silver Co., 20 Maiden 
Lane, New York. As its name implies, the 
new style is inspired by the classical pro- 
portions characteristic of southern colonial 
architecture. The detail of the design is 
based upon the famous State Capitol at 
Richmond, Virginia, a building associated 
with important events in the early history 
of the United States, and later a center of 
Confederate activity during the Civil War. 
The Capitol in its turn is derived from one 
of the most noted surviving monuments of 
Roman art, the so-called Maison Carree at 
Nimes, France, erected three centuries ago, 
when France was a Roman province. The 
Richmond pattern is, therefore, surrounded 
with an atmosphere of classical refinement, 
and its delicate design is closely associated 
with celebrated examples of the classical 
style in architecture. There are few 
cities in the United States richer in 
historical memories and none more ap- 
propriate as a name for a characteristic 
sample of American ideals of design and 
excellence of skill in the silversmith’s art. 
Thomas Jefferson was immediately and 
personally responsible for the style adopted 
in the Richmond Capitol. By eminent crit- 
ics Thomas Jefferson is considered even 
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more distinguished as an architect than he 7 
was as a statesman. While he was . < 


ter to France he carefully studied the beay. 
tiful edifice preserved in unparalleled g, 
tirety which is known as the Maison 
at Nimes. There are few which 

the Maison Carree. Its classical gran. 

deur attracted Jefferson so greatly thy 
he had plans and a model made of 
it which were sent back to his beloval 
Virginia and there used in building th 

new Capitol. The Maison Carree jig ; 

the style of the Parthenon at Rome, ong 
somewhat smaller scale. For centuries j) 
has been admired and. held to be one of” 
the finest surviving examples of Roma 
civilization, indicating the luxuriant cy}. 
ture of the time when Rome ruled the 
world, and spread out the influence of jts 
art and institutions to distant provinces, 
The new pattern is sterling silver abundant. 
ly fulfills the exacting standards set by such 
eminent sources of inspiration. Eveq_ 
without a knowledge of the reason for 
the name, and of the historical associa. _ 
tions that cluster around that name, one 
sees immediately that the design is the 
fruit of centuries of growth, maturing a 
balanced, and enduring but delicate, pattern, 
The pleasure of those who sell or purchase 
it is confirmed and gratified when they also 
share the historical traditions that have 
given them the new Richmond pattern. 


*x* * * 


An event which is considered among the 
leading jewelers of Kansas City as a 
“straw” which shows which way the “trade 
winds” are blowing occurred in the award- 
ing of the prizes by the Jones Store Co., to 
the departments of the concern’s store 
which showed the largest increase in busi- 
ness during the period mentioned—June 13 
and July 31 of this year. Twenty-five de- 
partments competed, including those han- 
dling all known commodities and necessities, 
from groceries to furniture, but the first 
prize was awarded to George House of the 
jewelry department for making the best 
showing. This is considered evidence that 
the public wants jewelry and that jewelry 
will sell 
pushed. 

* * * 

A most important exhibit has been put on 
display at the National Museum at Wash- 
ington in the Department of Mineral Tech- 
nology which will no doubt excite consider- 
able public interest on the technical side 
as well as the artistic side of beautiful glass 
ware. Some time ago the officials of the 
National Museum approached the cut glass 
manufacturing concern of T. G. Hawkes & 
Co., Corning, N. Y., with the suggestion 
that as the concern was one of the leading 
manufacturers of decorated and cut glass 
ware in this country, its products were 
worthy of being placed on exhibition at the 


museum. In response to the suggestion, the . 


Hawkes concern prepared a display exempli- 
fying the various types of decorated glass 
such as cut, engraved, rock crystal, gold 
decorated, enameled and colored glass 
together with reproductions of old English 
and old Irish glass. This exhibit has been 
placed in specially constructed cases in the 
Department of Mineral Technology and will 
remain there permanently as an exhibit of 
one of America’s leading industries. 
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